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Shrine Set of Gilt Bronze and Cloisonne Enamel in the Avery Collection at the 


Brooklyn Institute 









of Arts and Sciences 
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Cases 
for Men’s Wrist Watches 


20-Year 


Cushion Shape—Made in O Size Montauk 


or Sterling Silver 
cases 





Round Shape—Made | in 3/O and O Size 


HE cases are our 20-year Montauk, or Sterling 
silver, and we make them in both cushion and 
Placed in such stout leather 
wrist straps as are shown above, they look thoroughly 
We supply the cases only. 
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East Friesland Jewelry 





HE land of the old Friesians, the 
islands of which, in times of peace, 

are the gathering place from all over the 
world of those seeking recuperation, has 
still, in great part, preserved its native 
originality, and its people cling with rare 





ARTISTIC COMB AND HAIR ORNAMENT WORN 
BY EAST FRIESLAND WOMEN, 


fidelity to the traditions of their ancient 
forefathers. The slogan, “rather dead than 
slave,” that expresses in noblest form the 
heroic standing of a free people, has its 
origin in that seagirt outpost of inde- 


is boldly exhibited to the present day. 
Ancient chroniclers record that King 
Charles the Great had already allowed 
the common Friesians, above all other 
people, the privilege of wearing gold 
on their heads and down to their feet, “ 
much as they could afford!” And, ac- 
cording to old costume pictures, the Fries- 
landers made good use of this privilege. 
Since then the East Friesland women 
have worn a sort of diadem, the pael, but 
at all times plenty of clasps and buckles, 
neck-chains, rings and earrings, for the 
most part of massive gold. It is no wonder, 
therefore, that the goldsmiths’ art has 


Mother-of-Pearl Work of Bethlehem 


in Judea 





BETHLEHEM, the birthplace of Jesus, 
is the seat of an industry of consider- 
able importance, in which it has attained 
a world-wide celebrity. It is the cutting 
and carving of mother of pearl, which is 
carried on there as a home industry at 
which some 150 persons make a living. The 
industry has been in existence for about 
500 years, but is likely to be seriously dis- 
turbed by the state of war prevailing in 
those parts. 
The shells used, some of very large size, 





JEWELRY WORN BY THE WOMEN OF EAST FRIESLAND. 


found since olden times a congenial home 
in Friesland, and that many a treasured 
piece proclaims its past, though for the 
most part, hard times and the stress of 
wars has brought them to the melting pot. 
The silver-treasure of Emden still includes 
an imposing array of masterpieces of old 
Friesland silver and goldsmith work, and 
in the possession of the wealthier families 
of the country there is still a great deal 
that would make a journey for study 
through this strange marsh and moorland 
well worth the trouble for a friend of art. 

We are enabled to present a few iillus- 
trations of native precious metal work. 
The work in these pieces, as in all jewelry 
intended for country people, is mainly in 
delicate filigree, but in this case it is par- 
ticularly rich in ornament. 

The bodice brooch is indispensably nec- 





UNIQUE EXAMPLES OF EAST FRIESLAND SMELLING BOXES. 


pendence; and as may also be expected, 
this lordly prize is displayed on every oc- 
casion outwardly in clothing and adorn- 
ment, in home and furniture. And this 
pride not only by the old Frieslanders, but 
by their successors, the East Frieslanders, 


essary in the Sunday finery of a well to do 
East Friesland peasant woman; they are 
more often than not of pure gold. The 
crowning ornament, in many variations, 
occurs repeatedly in East Friesland indus- 
trial art, especially on pieces of furniture. 


are. brought from the Red Sea, and after 
being roughly cleaned by laborers are taken 
in hand by the native artisans, who polish 
and carve them into the most elaborate 
and beautiful forms. The large shells 
make unique and exceedingly artistic or- 
naments, the smaller ones are cut into 
crosses and crucifixes, rosaries, etc., while 
even the scrap is of late years being used 
for making buttons. 

Hand work is employed exclusively, and 
the tools are few and exceedingly crude of 
form. The workmen sit upon the floor in 
front of a little low bench, and the light 
that enters from the single window and 
the open door is rendered dimmer by the 
white dust, resulting from the sawing, drill- 
ing, filing, etc., with which the air is filled. 

The work of the best artists, usually de- 
picting scenes of a religious character, 
looks like fine lace tracery, but under a 
magnifying glass the smallest detail of 
every object is seen to be perfectly worked 
out. 

Wealthy foreigners leave orders for spe- 
cial carvings, and a writer who recently 
visited Palestine describes a large shell 
that was being exquisitely carved with 
scenes from the life of Christ, from his 
birth to the crucifixion, and which was to 
cost $160, small pay for work that calls 
for such excellent artistic taste and such 
exquisitely delicate execution. 








George R. Calhoun & Co., Nashville, 
Tenn., moved to their new store on Church 
St., corner of Polk Ave., Aug. 1. 
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Our stock of 14K Green Gold-mounted Pocket 
Knives because of its size, attractivness of patterns 
and the finest knife movements procurable, [XL 
Wostenholm, commands the attention of every 
discriminatiug buyer. 
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The Production of Platinum and Allied Metals in 1916. 





By JAMES M. HILL 


Advance Report of the United States Geological Survey which will form part of 
“Mineral Resources of the United States, 1916—Part I” when published. 














(Continued from issue of August 8.) 


Platinum Deposits (Continued) 
FOREIGN, 


BORNEO. 

Platinum is found with gold in the gravels of 
certain streams in southeastern Borneo, in the 
Tanath-Laut region. The streams rise in the 
Bobaris Mountains, which are formed of crystal- 
line schists and gneiss that have been intruded 
by basic dikes ranging from chromite to olivine 
gabbro. These rocks have been altered to serpen- 
tine. In the gravels which are formed from these 
rocks olivine, chromite, and platinum are found 
ij old. 
iets of 10 samples of platinum and 15 
samples of native osmium-ruthenium alloys srem 
the Borneo field have recently been published. 


BRAZIL, 

Platinum, with some iridium and iridosmine, has 
been known for many years in the region of 
Minas Geraes, central Brazil, and has been won 
in small quantities from the gold washings of the 
Rio de Velhas. Gold in alloy with silver and 
occasionally with platinum has been found in the 
Boa Esperancga veins, at Gongo Sico in veins in 
syenitic granite, and in the itabirite of the Minas 
district Little has been heard of late years of 
these deposits, and apparently no platinum or 
platinum metals are now produced from them. 

CANADA, 

British Columbia.—No new developments were 
noted during the year in the Tulameen district. 
The production of the district is estimated as 60 
ounces for 1916. 

Manitoba.—Platinum is reported to occur in 
several mines and prospects in The Pas district, 
Manitoba. 

Ontario.—Early in 1916 the construction of a 
nickel refinery at Port Colburn by the Interna- 
tional Nickel Co. was begun. This plant will 
handle part of the output of copper-nickel matte 
from the Sudbury mines, from which platinum 
and palladium are obtained. 


COLOMBIA. 


The United States vice consul at Cartagena 
states? that 15,7906 troy ounces of crude platinum 
was invoiced at that port for shipment to the 
United States in 1916. Additional advices re- 
ceived by the Geological Survey indicate that na- 
tive miners, stimulated by the high prices received 
for crude platinum, made a much greater recovery 
than ever before in the history of the country. 
The litigation between British and American in- 
terests in the Condoto region was adjusted late 
in 1916, and a holding company known as the 
South American Gold & Platinum Co. was or- 
ganized to take over the interests of the two. 
It is reported that an American-built dredge has 
already been ordered, which will operate on the 
Condoto. 

Interesting statistics of production of gold and 
platinum from the Choco have been published by 
Gutiérrez,% as well as information concerning the 
nlatiniferous deposits. Gutiérrez points out in par- 
ticular the lack of adequate capital in the develop- 
ment of the properties and indicates the reasons 
for the unreliable production by native labor. A 
valuable appendix to this work gives a list of 
mining properties for which title has been ob- 
tained, showing their location, character (lode or 
placer), and ownership. Other lists show the con- 
dition of taxes on the properties. = 

Some details concerning the platiniferous de- 
posits were published in the report for 1915 of this 

2% Mus. Acad. sci. Petrograd Trav., vol. 6, pp. 
49-95, 1915; Chem. Abstracts, vol. 10, p. 440, 
1916. 

% Commerce Reports, No. 24, p. 370, Jan. 29, 
1917. hie 

% Gutiérrez, J. M., Report on the exploitation 
of platinum in El Choco: Ministerio de Relac. 
FExter. [Colombia] Bol., vol. 7, No. 8-10, pp. 339- 





“389, August-December, 1914. 


series,” and no new information concerning them 
is available. 

Under the heading “New Colombian mining 
regulations,”* the United States Department of 
Commerce™® gives a summary of the revised min- 
ing laws of Colombia. The concession is limited 
to 3.86 square miles and has a life of 25 years. 
The concessionaire must, within 18 months of the 
approval of the concession, file with the minister 
of public works (1) the precise location of his 
mine, (2) plans of the workings, and (3) samples 
of the mineral. Active mining must be begun 
within two years. The Government claims the 
right to 15 per cent. of the gross receipts of the 
work and authorizes the concessionaire to erect 
all buildings, roads, light railways, cable, and tele- 
graph and telephone lines, etc. Concessions can 
apparently be made only to Colombians, for the 
decree states that transfers of concessions to 
aliens can be made upon permission of the Colom- 
bian Government. 


NEW SOUTH WALES, 


Platinum occurs with gold, tin, and monazite in 
beach sands on the northeastern coast of New 
South Wales, at the mouths of Clarence and Rich- 
mond rivers. Apparently the production from 
this source has been small. 

Platinum has also been found in some masses 
of ironstone at Darling Creek and Mulga Springs, 
near Broken Hill. The mode of occurrence has 
not yet been determined, though it is thought that 
the metal is associated with arsenic in the form 
of sperrylite.”® 

Most of the platinum produced in New South 
Wales has come from alluvial washings at Fifield 
and Platina, in the central part of the Province. 
The pay gravels,*° 6 to 13 inches thick, rest on 
shales and sandstones of Silurian and Devonian 
age, which are cut by diorite. The producing 
area is about 1 mile long by 60 to 150 feet 
wide. It has an overburden of 10 to 70 feet. 
Water is scarce in the district and the gravels 
can be worked only part of the year. The crude 
platinum is said to be 75 per cent. platinum metals 
and an analysis shows the following: 


Analysis of crude platinum, Fifield, New South 


ales. 
PE cienecedsdesodsasua 75.90 
Di sveehonwe osboenencs 1.30 
a ee 1.30 
R= « os c.cxoe 4 aaa wes Trace 
CE. svceconduduawens 9.30 
bess 000d esedeweees 10.15 
GE: -<c06s ace sedbedawndeuweles 41 
Dt ¢$¢cstvese eenauenasens None 
BE” J dsedhebe ede etieml Trace 
PE ssdteseedcacennnmeddent 1.12 





99.48 


Of late years the production from this district 
has been greatly diminished and it is probable 
that, unless the greatly enhanced price in 1916 
has led to the working of gravels at lower grade, 
the production will be very small. A report of 
the New South Wales Geological Survey for 
1915*! estimates that at present 200 acres of shal- 
low platiniferous ground could be worked if suf- 
ficient water were available. The same report 





27 Hill, J. M., Platinum and allied metals: U. 
S. Geol. Survey Mineral Resources, 1915, pt. 1, 
pp. 145-146, 1916. 

78 Commerce Repts., June 8, 1916. 

25 Commerce Reports, No. 24, p. 370, Jan. 29, 
1917. 

22 Mingay, J. C. H., Chemical notes on lode 
material from Broken Hill containing copper, 
pickel, platinum, and platinoid metals: New South 
Wales Geo. Survey Rec., vol. 8, pt. 4, pp. 287-292, 
1909. 

© Jaquel, J. B., Report on the occurrence of 
platinum at Fifield: New South Wales Dept. 
Mines and Agr. Ann. Rept. for 1895, pp. 181-183, 
1896, 

31 New South Wales Dept. Mines and Agr. Ann. 
Rept. for 1915, p. 59, 1916. 
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gives the total production of platinum from New 
South Wales, since the first exploitation of the 
Fifield gravels in 1894 and including the output 
of 56 ounces in 1915, as 13,732 troy ounces, 
valued at £34,750 ($168,873.50). 


QUEENSLAND. 


Small quantities of platinum are known to occur 
with tinstone, monazite, and gold in the beach 
sands at the southeastern border of Queensland. 
So far as can be learned, little platinum has been 
saved from these deposits, owing not only to their 
low tenor but also to the great difficulty of sep- 
arating the small flakes of this metal from the 
great quantity of heavy concentrates obtained by 
washing these gravels. 

RUSSIA, 


The British consul at Ekaterinburg reported in 
October®* that the estimated production of plat- 
inum in Russia during 1916 was between 100 
poods (52,664.51 ounces) and 120 poods (63,197.41 
ounces). This decrease of 33 per cent. is at- 
tributed to the scarcity of laborers and the dif- 
ficulty of obtaining parts for the dredges. 

An interesting summary of the Russian platinum 
industry, prepared as a “Special supplement to 
the budget estimate of the Mining Department (of 
Russia) for 1916,” was published at Petrograd 
in 1915. This volume covers the mineral re- 
sources of the Russian Empire. In the chapter 
on the platinum industry, the report gives a large 
amount of historical and statistical data with re- 
lation to the production, exportation, and use of 
the metal. An interesting table (No. 28 on p. 
78) shows the relation of production to exports 
and price. The total production to 1914, inelu- 
sive, from placers is given as 6,496 poods or 
3,421,087 troy ounces. It is clearly brought out 
that the Russian use of platinum for the period 
1889-1913 was approximately 1.8 per cent. of the 
production, The exports are shown to have been 
distributed as follows: 70 per cent. to France, 
29 per cent. to Germany, and about three-fourths 
of 1 per cent. to Great Britain. The fluctuation 
in prices of crude platinum is discussed in some 
detail. A brief discussion of the methods of 
mining and some details of the number of pro- 
ducing mines in the various districts are given 
at the conclusion of this chapter of the report. 

Of more interest from the point of view of the 
geologist is a report by Duparc,®* in which the 
author reviews briefly the geology of the platini- 
ferous deposits of the Urals. After describing 
these deposits Dupare devotes considerable space 
to explaining the occurrence of platinum in the 
primary rocks, distinguishing two types of the 
Uralian deposits, the dunitic and the pyroxenitic 
primary platiniferous rocks. Neither of these are 
rich enough in platinum to be workable. The 
hypothesis is stated that the platinum of these 
deposits is purely magmatic and that the metal is 
a final product of the differentiation of a basis 
magma, which may be more or less complete and 
of which he says “the native platinum is then 
like the final product of an incomplete cupulation, 
the slag resulting from the cupulation represented 
by the eruptive rock.” The very general concen- 
tric banding of the deposits is discussed, from 
the relatively acidic feldspathic rocks at the outer 
edge, grading into more basic rocks to pyroxenes 
in the intermediate stage, and finally to the dunite 
center composed of olivine and chromite, which 
is not always developed, Duparc points out that 
the richness of the primary deposits depends on 
the size of the body and on the degree of differen- 
tiation. As platinum is obtained only from placer 
washings, the richness of the gravels is of im- 
portance, and, according to Duparec, is directly 
proportionate to the size of the dunite deposits 
and to the degree to which these deposits have 
been eroded. He discusses at some length the 
variations in composition between the platinum 
from different sources and brings out the fact 
that platinum ore from pyroxenitic centers is gen- 
erally richer in platinum, poorer in osmium, rela- 
tively lower in iron, and richer in palladium than 
the platinum ore from dunite centers. Duparc 
emphasizes the difficulties of prospecting for new 
platiniferous deposits and the meager results ob- 
tained so far by the numerous prospecting parties. 
He discusses in some detail the various mechan- 
ical devices which have been used in Russia for 
the recovery of platinum and describes in par- 





82 British (Govt.) Board of Trade Jour., Oct, 
26, 1916; Commerce Repts., Nov. 18, 1916; Eng. 
and Min. Jour., vol. 102, p. 1113, 1916. 

% Duparc, L., Le platine et les gites platiniféres 
del l’Oural: Soc. ing. civils France Mém. (Bull, 
janvier-Mars), 1916. 
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ticular the latest dredge which has 7% cubic 
feet close-connected buckets, is electrically driven, 
and has a rather unique arrangement of sluices 
by which any one box may be removed for clean- 
up without stopping the operation of the dredge. 
Platinum deposits in all parts of the world are 
briefly discussed, with some notes on their rela- 
tive importance as possible producers and their 
analogies to the classic Russian types. 

Duparce closes his paper with a brief review of 
the production and uses of platinum and makes 
the statement concerning the. Ural deposits that 
‘the reserves appear to be sufficient for about 12 
years, if no new dredges are built, and if the 
methods of working remain approximately as to- 
day.” He points out the prime necessity of 
platinum in various industries, and concludes that 
“++ will be necessary at once to discover new 
deposits that will be able to make up for the 
lessening production of the Urals.” 


SPAIN. 


Notes concerning the discovery of platinum in 
the Sierra de Ronda, in southern Spain, were 
given in the report on platinum for 1915. Detailed 
descriptions of these deposits by the discoverer, 
Don Domingo de Orueta, have been published.™ 
In some respects the Spanish deposits resemble 
those of Russia, but Duparc and Grossett® have 
emphasized the distinctions between the classic 
dunitic and pyroxenitic Uralian primary deposits 
and the peridotitic type found in the Sierra de 
Ronda. 

The Russian primary deposits are essentially of 
magmatic origin and show a gradation from felds- 
pathic rocks to the very basic chromite-olivine 
rock dunite, whereas the Spanish primary deposits 
are in rocks composed of rhombic pyroxene char- 
acterized by spinel with some gradations into 
dunitic phases. 

The secondary (placer) deposits are also very 
different. The Russian platiniferous gravels are 
in large part old and have been reworked by 
the present streams. The topography is subdued, 
and the region is, in fact, nearly a peneplain. 
The Spanish platiniferous gravels, on the contrary, 
occupy steep-walled, young valleys. In the Rus- 
sian deposits practically all the platinum is found 
in the bedrock gravels, which are distinct from 
the two overlying beds, but in the Spanish de- 
posits there is a gradation from coarser to finer 
gravels from surface to bedrock, and, while there 
is slightly more platinum near bedrock than in 
the upper part of the gravels, there is no sharply 
marked pay bed. 

Details concerning the most recent work on 
these deposits® indicate that some areas will be 


TASMANIA, 


The csmiridium fields, 20 miles west of Waratah 
on Nineteen Mile Creek, a tributary of Savage 
River, were worked in 1916 and produced 222 
ounces of crude metal. No information is avail- 
able to indicate whether the primary deposits 
described by Twelvetrees®? have been exploited. 





% Revista Min., Nov. 8, 1915, No. 2519: Comp. 
Rend. January, 1916. 

% Duparc, Luis, and Grossett, Augustine, Etude 
comparée des gites platiniféres de la Sierra de 
Ronda et de l’Oural: Soc. phys. et hist. nat. 
Genéve Mém., vol. 38, fasc. 5, 1916. 

86 Commerce Repts., May 5, 1917, pp. 476-477. 
found of workable grade. 

37 Twelvetrees, W. H., The Bald Hill osmiridium 
field: Tasmania Dept. Mines Geol. Survey Bull. 
17, 1914, 

(To be continued.) 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 

Selling Price, 

Date. London. .999 Basis. 
SE ocuenscenenn beak 41% 84 

Er OGeREmne 41% 84% 

ES ree 42 1/16 85 
eee 42 1/16 85 
 * ere 42 1/16 85 
SS Se ee 42 1/16 85 


The Fulton-Alden Jewelry Co., Wauke- 
gan, Ill., has offered to present a day and 
night wrist watch to the first man passing 
the examination before the local exemp- 
tion board. 








SALESMEN TO HELP 





Commercial Travelers in Jewelry and Other 
Trades to Aid Food Administration 


WasuHincton, D. C., Aug. 8—The 
jewelry travelers of the United States are 
to become deputies, or “food policemen,” in 
the service of the Food Administration, as 
a result of the conference recently held in 


this city” between officials of the Food Ad- 


ministration and leading men of the vari- 
ous travelers’ associations having a total 
membership of perhaps 600,000 salesmen in 
all lines. 


The men present were addressed by Food 
Administrator Hoover, who told them of 
the world’s dire straits with respect to 
food. The comments which followed 
showed that the traveling men were amazed 
at the conditions outlined by the speaker, 
and they were not slow in coming forward 
with all sorts of proffers of aid in making 
conservation of foodstuffs a reality. 

They were told of the co-operation to be 
given by the hotel and restaurant keepers 
and dining car operators, and that it is the 
desire of the Food Administration that the 
jewelery travelers and others should see 
to it that these live up to their pledges. 
Wherever there is a breach, the traveling- 
man-policeman is to register complaint im- 
mediately, with a view to causing a change 
for the better, and it was even suggested 
that they only patronize those hotels, res- 
taurants and dining establishments general- 
ly that sign and live up to the pledges asked 
for and given to the Administration. 

“The knights of the road” were willing 
to go still further and to preach the doc- 
trine of conservation all over the United 
States, telling one customer each day what 
should be done along these lines to aid the 
United States in the winning of the war. 
They were very much impressed with the 
statement made by Mr. Hoover that Europe 
can supply its own needs for seven months 
of the year only, and that it is up to the 
United States to make up the deficit. The 
travelers are going to assist by cutting 
down the unnecessary consumption of 
meats, cereals and their products—no more 
treats—no more late eats—that’s the verdict. 

The conference adopted the following 
general resolution as a basis of their pledge 
of co-operation: 

“We, the representatives of the various 
commercial travelers’ associations of the 
United States of America, with an approxi- 
mate membership of 600,000, do hereby 
pledge ourselves and our associations un- 
reservedly to assist in all manner possible 
the aims and efforts of our Government to 
conserve the food supplies of the country 
in fullest co-operation with the Bureau of 
Food Conservation.” 

There was a great deal of discussion as 
to the desirability of each traveling-man- 
deputy being provided with.a button to be 
worn by him. The Administration is also 
to furnish to each member suitable litera- 
ture and material for argument in the pass- 
ing on of these views to those with whom 
the traveling men come in contact. 

The travelers were told that they could 
do a most wonderful work in advertising 
the aims of the Food Administration, com- 
ing, as they do, into personal contact with 
people everywhere. 
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DEATH OF HENRY BONAS 





Prominent Figure in Diamond Trade of 
London Passes Away After a 
Long Career 
A cable received in New York Saturday 
by L. & M. Kahn & Co., diamond cutters 
and importers at 170 Broadway, announced 
the death Friday, Aug. 10, at London of 
Henry Bonas, one of the oldest and most 
prominent figures in the diamond trade. 
Mr. Bonas, who was the head of Henry 
Bonas & Co., with offices at 50 Holborn, 
was over 80 years old and was widely 
known in diamond circles throughout the 
world. He and his firm have been 
brokers for the London Diamond Syndi- 
cate for a number of years and he had 
come in contact with prominent diamond 
cutters everywhere. He was personally 
well known to a number of members of 
the diamond trade in this country whom 
he met not only abroad but also on his 
visit to the United States some years ago. 
Mr. Bonas’ death is regretted by a large 
circle of acquaintances on both sides of the 

Atlantic. 


OFFER 50 PER CENT 


Theodore Leubusher & Co., Milwaukee, Wis, 
Seek Settlement With Creditors 
MILWAUKEE, Aug. 8—Theodore Leu- 
busher & Co., wholesale jewelers at 114 
Grand Ave., are in financial difficulties, and 
an offer of settlement of 50 per cent. has 
been made to the creditors. The value of 
the assets is estimated at about $30,041, 
while the liabilities aggregate about $33,131. 
The business is owned by Theodore Leu- 
busher, who has conducted it under a firm 
style for some time. He commenced busi- 
ness in the jewelry line in January, 1910. 
Mr. Leubusher’s financial difficulties are 
believed to be in great part due to a lack 
of cash capital and also to the fact that he 
never fully got over the effects of an ill- 
ness which kept him in the hospital and 
away from business about five years ago. 











Death of William A. Clark 

Toronto, Ont., Aug. 9—The death of 
William A. Clark, for many years a promi- 
nent business man of Guelph, Ont., oc- 
curred recently. 

Mr. Clark, who was 58 years of age, 
came to Guelph when quite young and 
learned the jewelry business with the late 
G. D. Pringle and after spending some time 
in the service of the Elgin National Watch 
Co., at Elgin, Ill., started business for him- 
self. 

He was a leading member of several fra- 
ternal organizations, including the Masonic 
order, I. O. O. F., Sons of Scotland and 
Woodmen of the World. He leaves a 
widow and one son. 








According to information received at 
Washington last week, Great Britain now is 
ready to permit the importation of a num- 
ber of articles which had heretofore been 
among those forbidden to be brought into 
that country. Among these is imitation 
jewelry which, according to the advices 
received, may be now imported into Eng- 
land up to the amount of not more than 
25 per cent of the imports of 1916, 
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KEEP THEM IN STOCK. Customers don't like to wait; 

YOU do not like to wait unduly for your profits. 
| It’s the Dealer who has the BEST STOCK, that makes the best 
' sales. 
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War Economy to Produce Reforms in Merchandising 





Jewelers Among Members of Washington Retail Merchants Association Who 
Seek to Stop Return of Goods and Enforce Deposit on C. O. D. Orders. 














WasuincTon, D. C., Aug. 8—There is 
a great deal of controversy between the 
merchants of Washington and their women 
patrons, not individually but as a whole, 
over certain war reforms that the former 
want to effect. The principal difference be- 
tween the two classes is over the question 
of deliveries of goods by the storekeepers. 
The latter want to comply with the recom- 
mendations of the Commercial Economy 
Board of the Council of National Defense 
to cut down the number and amount of 
deliveries and have entered into the “Carry 
Your Own” campaign with a vim. On their 
part the women say they are willing to 
carry their small packages, but in return 
the merchant must give a discount. 

The women have the backing of the Na- 
tional American Woman Suffrage Associa- 
tion, the Federation of Women’s Clubs and 
other like organizations. The committee 
handling the controversy is headed by 
Mrs. Newton D. Baker, wife of the Secre- 
tary of War, who has just issued a state- 
ment in which she declares that at present 
prices the women are paying for delivery 
service, and if the merchant ceases to give 
that service he cuts down his costs and 
adds to his profits just that much. If they 
do the carrying, it is contended, the mer- 
chant ought not to be paid for what he does 
not do, and should give the discount to the 
purchaser. 

The jewelers of Washington are not so 
much interested in the question of deliv- 
ery as there are only a few who maintain 
their own service, and there is not much 
likelihood that they would be required to 
make a discount in lieu of effecting a de- 
livery of, say, a wedding present, but they 
are decidedly interested in many others of 
these war reforms, or war economies. 

Backed as these measures are by national 
organizations of women, and following the 
practice of creating something on Washing- 
ton and then pointing to it as setting an 
example for other cities, the campaign will 
spread to all parts of the country. There 
now remains but the one thing to be set- 
tled, and that is the delivery-discount con- 
troversy. 


WOULD CUT DOWN JEWELERS OVERHEAD. 


The return of goods to the stores by cus- 
tomers who advance some sort of an ex- 
cuse or other, for the most part “flimsy,” 
has been one of the worst evils besetting 
the jewelry trade. Many efforts have been 
made from time to time to curb this prac- 
tice, but with little result. This was one 
of the important matters that came before 
the conference of the merchants and the 
women held here last week. 

The storekeepers’ side of the controversy 
was advanced by representatives of the Re- 
tail Merchants’ Association who told those 
present at the conference just what a losing 
proposition the return goods privilege rep- 
resented, and it was discussed at length by 
various speakers, who showed conclusively 
that not only was the abuse a heavy. reve- 
nue-loser to the stores, but a constant 


source of annoyance to all concerned. 

The conference went on record as op- 
posed to the return of a large number of 
articles for sanitary and other reasons. 
Among these were hair ornaments of all 
kinds, goods made to order, and goods spe- 
cially ordered, and the jewelers include 
articles worn around the neck and some 
few other articles coming in direct contact 
with the skin. The rules with respect to 
these articles have been in operation in 
whole or in part in a number of stores for 
some time, so that with respect to these 
they hold forth nothing new or novel, but 
the effort is to be made to make the rules 
universally observed by all. The women 
present gave it as their opinion that such 
goods as are covered in the list referred to 
should not be returnable under any circum- 
stances, and an agreement was also reached 
that all merchandise will be considered sold 
and not returnable, if in the customer’s 
possession longer than two days. Mer- 
chandise will be returnable only when in 
the original condition and boxing, and ac- 
companied by the sales check. 

The merchants of Washington, if they 
will but observe the rules agreed upon with 
respect to return goods, will have accom- 
plished much, for at this meeting it was 
considered but fair that the merchants 
should make a charge to cover the cost of 
the sale, including all of the features en- 
tering into the overhead costs, such as 
actual sale costs, accounting, cartage, etc., 
on all merchandise accepted for return. 

Each member of the Retail Merchants’ 
Association is to report quarterly to the 
association the names of customers who, 
during that period, have returned for credit 
35 per cent. or more of all goods purchased. 


TO DEMAND DEPOSIT ON C. O. D. SALES. 


The merchants are also to report to the 
credit bureau of the Retail Merchants’ As- 
sociation the names of customers in the 
habit of returning C. O. D. merchandise. 
This practice has become a great nuisance 
in Washington, and has been the cause of 
considerable complaint among the jewelers. 
It has become something of a custom 
among women shoppers who have taken up 
an unreasonable amount of time of a clerk 
to “buy” something in the shop and ask 
that it be sent out C. O. D. Delivery will 
probably be refused, or it has even been 
found in a surprising number of cases that 
a fictitious name and address is given. 

Here again the merchants of Washington 
are going ahead a step, for they are to 
demand a deposit of at least 20 per cent. 
of the value of C. O. D. purchases, and a 
similar deposit is to be exacted upon “will 
call” goods and such as may be held for 
future delivery. With respect to the for- 
mer it has also been found in the stores 
that customers will report to the “will call’ 
dodge when desirous of gracefully leaving 
a store after having taken up considerable 
time of a salesperson, perhaps feeling an 
obligation to buy but not desiring to do so 
for some reason or otlrer. 


CIRCULAR-WEEKLY 47 


Another matter of great interest to the 
jewelers that was taken up by the confer- 
ence was that of credits and collections, and 
it was agreed that the merchants should 
keep a record of individuals to whom it is 
necessary to send successive statements or 
dunning letters and report these people to 
the credit bureau of the Retail Merchants’ 
Association for appropriate action. 

All of the downtown merchants are in- 
tensely interested in the proposed reforms, 
and are eager to have them universally 
adopted. To the representative of this 
paper, one of the leading jewelers declared 
that if it becomes possible to successfully 
refuse to accept the return of goods, com- 
pel the customers through the use of per- 
suasive means by the Council of National 
Defense, through its Commercial Economy 
Board, cause customers to accept goods 
which they request to be sent them C. O. D., 
his firm would save large sums of money 
annually. , 

“It will be a simple matter to get these 
reforms in good working order,” this 
jeweler declared, “if all of the members of 
the trade here will take advantage of the 
publicity being given the project. -The 
women will soon get the idea that not to 
do these things is unpatriotic; the women’s 
organizations will see to that. The trade 
should get behind this campaign and push 
it to the limit. 

“I firmly believe that these reforms will 
spread like wildfire, and it will not be long 
before you will see in the trade papers that 
they have been started in other cities. But 
Washington is the first, I believe, and this 
has come about through the demand of the 
women that they be given payment for 
making deliveries to their own homes.” 








SHOOTS AT WRONG TIME 





Invention of Buffalo Jeweler to Protect 
Against Thieves Wounds Customer 
and Causes His Arrest 


BurFraLo, N. Y., Aug. 7—The ingenuity 
of a local jeweler, whose store is on 
Broadway, in arranging a novel method 
of protection against “hold-up” men re- 
sulted in the inventor being brought be- 
fore Acting Judge Collins in the City 
Court last week, and being fined and 
lectured. 

The jeweler was robbed about a year 
ago, and decided that he would protect 
himself in the future by a very novel de- 
vice. He arranged a revolver under his 
counter and installed a rigging that would 
discharge the same by a kick. The re- 
volver was put in such a position that it 
would shoot through a hole and wound 
the bandit in the leg. 

The jeweler was visited over a week 
ago by a customer from Tonawanda, with 
whom he talked on various topics while 
sitting on the counter. Unfortunately, in 
swinging his leg, the jeweler touched the 
rigging and the revolver went off, wound- 
ing the customer slightly. An assault 
charge was lodged against him, but this 
was dismissed upon his explanation to the 
judge, although he was fined $25 for hav- 
ing a revolver without a permit. He 
then received a lecture from the judge 
for his carelessness. 
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Importers and Cutters Meet in New York 





Members of All Branches of Diamond Industry Hear Reasons for Formation 
of American Diamond Committee to Control Importations Into This 
Country During the War. 














_ 


A most important meeting to the dia- 
mond trade of the country was held 
Wednesday afternoon in the rooms of the 
National Jewelers Board of Trade, at 
which the principal diamond importers, 
cutters and dealers in mechanical dia- 
monds of the country were all represented. 
The meeting was called at the request of 
the Department of Commerce of the 
United States to lay before the diamond 
cutting and importing trades of the coun- 
try the reasons for the formation of the 
American Diamond Committee, Inc., 
which, as noted in the last issue of THE 
JewELERS’ CIRCULAR, was recently incorpo- 
rated for the purpose of facilitating the 
imports of diamonds into this country, and 
overseeing the carrying out of the guar- 
antee that has to be made to the British 
Government before diamonds are _ per- 
mitted to be sent to importers or cutters 
here. The importing and cutting trades 
as represented at the meeting approved of 
the committee already selected to act for 
the industry in this country in dealing 
with the British Government, and _ the 
members in effect all agreed to join the 
organization that has been formed. 


When the meeting was called to order 
shortly after 2 p. mM. the rooms of the 
board were filled almost to overflowing 
with representatives of every section of 
the diamond industry. P. Chauncey An- 
derson, who is acting as special counsel for 
the Department of Commerce in the 
formation of these organizations, was in- 
troduced to the assembled diamond mer- 
chants and explained the reasons for the 
formation of the committee and the call- 
ing of the meeting. Heretofore, he said, 
all rough and cut diamonds for the jewlery 
trade had been imported in care of the 
British consul at New York, and, in fact, 
that proceeding had been in vogue since 
the beginning of the war between England 
and Germany as a precautionary measure 
to see that none of the diamonds released 
by the British Government found their 
way into the enemy’s hands. Now that the 
United States was itself at war with Ger- 
many, said Mr. Anderson, the British 
Government felt that our Government 
should do the work of regulating the sale 
of diamonds and other merchandise, which 
were permitted to be shipped to America 
under specific guarantees. Our Govern- 
ment, however, he said, felt that it did not 
want to do what the British Government 
had done and form government bureaus to 
do the work, but thought that the work 
could be very much better done by organ- 
izations within the trades themselves, and 
had asked the woolen, rubber and diamond 
industries to form special committees or 
associations that would be responsible to 
the Department of Commerce for the final 
disposition of the products imported. 

For this ‘purpose in the diamond trade, 
the American Diamond Committee, Inc., 


had been formed, the directors of which 
were R. G. Monroe, Meyer D. Rothschild, 
Gilbert T. Woodhill, Harry C. Larter and 
Frank Jeanne, and upon these gentlemen 
would now devolve the question of guar- 
anteeing to the United States that the 
shipments made here were legitimate and 
for the purposes of our trade, and put our 
country in the position of making a sim- 
ilar guarantee to the British Government. 


Before Mr. Anderson had finished it 
developed that there was a misapprehen- 
sion among a large number of dealers 
as to the purposes of the committee, and 
particularly as to its duties and powers. 
This was brought out in the large number 
of questions asked the speaker by Messrs. 
Stern, Henius, Hochburger, Van Wezel, 
Polak and others. Some seemed to have 
the impression that the British consul was 
still willing to have all diamonds come in 
his care and make the investigation neces- 
sary, and they were satisfied that this ar- 
rangement should continue. Mr. Ander- 
son explained, however, that it was not a 
matter for the British consul as the action 
had been taken on behalf of the British 
Government, which wished to relieve the 
consul of this work. 

In further explanation of the condition 
Mr. Monroe explained the situation in 
regard to mechanical diamonds, wherein a 
similar committee (of which he was head) 
had been in charge for a long time back. 
He explained that it had been found that, 
despite the restrictions put by Great 
Britain upon the importation of mechanical 
diamonds, the results had not been satis- 
factory owing to the fact that a large num- 
ber of rough diamonds had come in 
ostensibly for jewelry purposes, which 
were later used in the mechanical trades, 
and that it was found that for effective 
protection and regulating the sale of 
mechanical diamonds, it would be neces- 
sary also to regulate the import and sale 
of all rough. The British consul, he also 
explained, was not in a position to make 
the proper investigation as to the im- 
portations of goods here, and had prac- 
tically to rely upon the information given 
him by the importers of the goods, not 
knowing whether these people were bring- 
ing in goods according to their require- 
ments. With the committee in the trade, 
however, he said it was an easy matter to 
differentiate the legitimate from the il- 
legitimate importations, and that the work 
could be done much more effectively. 

Mr. Monroe also explained that the 
trade seemed generally to be misinformed 
as to the scope and power of the com- 
mittee, and to be under the impression 
that the committee would be in the posi- 
tion to study the invoices of all the cut 
and rough shipments brought to this coun- 
try. This report, he said, was without 
foundation, for while the committee might 
require some information in regard to 
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such rough diamonds as might be used for 
mechanical purposes, all it required of the 
importer of cut diamonds was a statement 
of the total amount of carats involved and 
the total value, without respect to the 
number of parcels, the quality or size, or 
anything of that kind. This was neces- 
sary simply for the purpose of appropriat- 
ing the expense of the work, and, as Mr. 
Anderson later intimated, it might be nec- 
essary later for appropriating the prod- 
uct which Great Britain might allow to 
come to this country should a limitation 
be placed on diamond exports. 

The question was asked as to whether 
our importers and cutters had to join the 
association, and the answer was that the 
committee would be in a position to guar- 
antee to the English shipments those who 
were in the association, but would not be 
in a position to give any guarantees as to 
those who had not joined and filed the 
pledges required. 

The various agreements that the mem- 
bers would have to make in regard to 
the importation of cut and rough were 
made, after which Mr. Anderson and the 
committee left the room in order to per- 
mit a free discussion of the matter by the 
assembled importers and cutters. 

The meeting was then formally organ- 
ized, and Leopold Stern of Stern Bros. & 
Co., was made chairman. The question 
then came up of approving the committee 
as appointed, and all joining the organiza- 
tion that had been formed. A general dis- 
cussion of the matter in all its phases then 
took place, after which, on motion of Mr. 
Kahn, the committee as selected was 
unanimously approved and the sentiment 
expressed that all join the organization 
that had been formed. 

The committee and Mr. Anderson then 
returned to the room, and after answering 
a few questions as to the details of how 
the scheme would work out, the meeting 
adjourned. 








HALF CENTURY IN WORCESTER 


Thos. D. Gard Co., Worcester, Mass., Cele- 
brates 50th Anniversary of Founding 
of the Business 

Worcester, Mass., Aug. 8—The Thomas 
D. Gard Co., Inc., which manufactures em- 
blems and does a retail jewelry business, 
recently moved to a new and up-to-date 
factory at 16 Foster St., retaining its offices 
and show room at 393 Main St. The re- 
moval comes on practically the 50th anni- 
versary of the founding of the business by 
the late Thomas D. Gard, the grandfather 
of Alfred T. Howarth, the present presi- 





_dent and treasurer of the concern. 


Mr. Gard started in business in 1867 and 
built up a trade in insignia jewelry. Mr. 
Howarth, the present head of the concern, 
became connected with in in 1905 and when 
his grandfather died in that year, formed 
the present corporation, 








Charles P. Gomph, who has been asso- 
ciated with his father, J. Gomph, in busi- 
ness at Utica, N. Y., for the past 35 years, 
has purchased the business and will con- 
tinue it at 140 Genesee St. J. Gomph 
retires from the jewelry business after 
a successful career of 55 years. 
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La Tausca Perles de Ceylon—Indestructible—16 in. Necklace With Solid Gold Clasp. 
Encased in a Cabinet of White, Grey and Gold—Retails for $15.00 


cA a product which within a few years has 
La Aus come to rank among the biggest staples 
ware PEARLS = of the jewelry world. 


Your sales should double this year. 
Plan your stocks, and your displays with this in mind. 


See Your Wholesaler’s 
Complete Line 
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DEATH OF MORRIS KAUFMANN 





Head of Great Pittsburgh Dry Goods and 
Jewelry Business Dies Suddenly at 
Lancaster, Pa. 

PittsBuRGH, Pa., Aug. 8—Pittsburgh suf- 
fered a severe loss last Monday in the death 
of Morris Kaufmann, vice-president of 
Kaufmann’s department store and one of 
the leading, most energetic and philan- 
thropic citizens of the state. Mr. Kauf- 
mann died in a hotel at Lancaster, Pa., 
while enroute by automobile to Atlantic 
City. 

Mr. Kaufmann had been prominent in 
business circles ever since he began his 
business career in a little store on the South 
Side, as a boy, about 48 years ago. He 
was associated with his brothers, Henry, 
Isaac and Jacob, the latter now deceased. 
From a very humble beginning Mr. Kauf- 
mann watched his business grow until the 
Kaufmann store now occupies the entire 
block bounded by Fifth Ave., Smithfield 
and Diamond street. The firm first oc- 
cupied a portion of their present site in 
1885 and so rapid was the growth of the 
business that the establishment now covers 
the entire block upon which they have 
erected a skyscraper. 

Mr. Kaufmann was not only known for 
his success as a merchant but for his many 
philanthropic deeds and acts of kindness. 
Only last Saturday he had been in his of- 
fice at the store. The store, which contains 
one of the largest jewelry departments in 
the city, was closed all day Tuesday and 
Wednesday. 

Appropriate resolutions regretting his 
death were adopted by the several thousand 
employes and printed in the Pittsburgh 
newspapers. 

Mr. Kaufmann was aged 60 years, and 
besides his wife, is survived by the follow- 
ing children: Edgar Kaufmann, Mrs. 
Samuel Mundhei, of Pittsburgh; Mrs. I. 
D. Wolf, of Paragoul, Ark.; Oliver Kauf- 
mann and two brothers, Isaac and Henry 
Kaufmann of Pittsburgh. 

Simplicity marked the funeral services 
which were held this morning at his late 
residence, 5438 Beackon St., by acting Rabbi 
Meyerovitz, of the Rodelph Shalom syna- 
gogue, of which he was a member. The 
honorary pallbearers included two mem- 
bers of the jewelry trade, Moses Bonn and 
M. Kingsbacher. The active pallbearers 
were employes of the store. 








Watchmaker Veteran of Old War Dies in 
Exile in Switzerland 

A dispatch from Chaux-de-Fonds, 
Switzerland, last week stated that Louis 
Pindy, one of the last four members of 
the Paris Commune exiled to Switzerland, 
has died there at the age of 77 years, after 
a long career in the watch trade. 

Pindy was the man who set fire to the 
Hotel de Ville in May, 1871, after declar- 
ing that he would do this if obliged to quit 
the building, where he was in command 
of the troops. Pindy was condemned to 
death for the act of incendiarism and was 
in hiding first for 10 months in the rue 
Saint Maur, during which time he sup- 
ported himself by working in the jewelry 
trade. He was denounced by his partner 
in the jewelry business, and escaped to 
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Chaux-de-Fonds, Switzerland, in which city 
he had made watches for the last 44 years, 
working for a large watch concern there. 








ASSOCIATION WORK 





President of Tennessee Retail Jewelers’ As- 
sociation Seeks Support of All Jewel- 
ers in Work of the State Body 


SHELBYVILLE, Tenn., Aug. 8—A. H. 
Ruth, president of the Tennessee Retail 
Jewelers’ Association, is getting some good 
responses to a letter which he sent to the 
jewelers of Tennessee anent the good work 
done by the local association, the national 
association and by the associations gener- 
ally, giving reason why all jewelers should 
join the State body to help carry the work 
under contemplation to a successful end. 
The letter, which is one of general appli- 
cation, is interesting to jewelers out of the 
State as well as those in it, reads: 


Brother Jewelers of Tennessee: 

At the splendid meeting of the Tennessee Re- 
tail Jewelers’ Association in Chattanooga in May, 
I had the honor of being elected president for the 
ensuing year, and want you to help me make our 
association a greater success this year than ever. 

As you well know the benefits and strength of 
co-operation, it will be unnecessary for me to go 
into details regarding what we can do with a 
membership of 150 to 200 members. 

So don’t put this letter down until you have 
signed the enclosed application, and send it to our 
secretary, W. T. Blue, at Gallatin, Tenn., so 
that you might reap the benefits of our work 
and enjoy being one of the helpers to rectify 
many of the abuses in the jewelry business. 

You can’t afford to be a “slacker.” You need 
the help of the association as much as it needs 


ou. 

All the trades of the country are organizing 
for their mutual benefit and there is no trade 
that will benefit so greatly as that of the jeweler. 

It will put an end to price cutting and all the 
many evils that beset our trade. 

The mail order house, ‘‘fakers’” and schemers 
of all kinds are making inroads upon our business. 

You can do nothing against them alone, but 
mith the aid of your brother jewelers in a strong 
organization, we can accomplish many things, as 
has been done in other States, abolish the fake 
auctions and put an end to the itinerant “fakers” 
that are a curse of the trade. 

We owe this not only to ourselves, but as a 
protection to the public who depend upon us to 
do this. 

I understand Nashville, Memphis, Chattanooga 
and Knoxville have organized local associations to 
fight these many evils. 

A great fund of money is being raised by manu- 
facturers, wholesalers and retailers for a publicity 
campaign to encourage the wearing of jewelry. 
This means increased business for you. 

We are on the eve of a great war, and the gov- 
ernment is going to spend billions of dollars for 
supplies and increase manufacturing of all kinds, 
which will put these billions in circulation, and if 
you want to get your share there is no better way 
in which you can do this than by signing the 
enclosed application and become a member of the 
association. 

If you want to increase your business, to make 
more money, to see jewelry conditions bettered in 
Tennessee, then it is your duty to become a mem- 
ber of the State association and give your aid to 
the work, the benefits of which you are sure to 
reap. 

Hence, send your check with your application, 
for $4—$2 for the State association, and the bal- 
ance for the National association. 

The officials of the Tennessee Retail Jewelers’ 
Association appeal to you to do your duty by 
joining now and co-operating with them to elim- 
inate the many evils affecting the jewelry business 
today all over the State. 

Yours fraternally, 
A. H. Ruts, President, 








R. E. Markey, Henderson, Minn., has 
moved to Huron, S. Dak. : 
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FRENCH REGULATIONS 


Chamber of Paris Gem Merchants Tells of 
Restrictions on Imports and Exports 
of Gems 


In connection with the formation of the 
American Diamond Committee and the ap- 
proval of same by the diamond trade last 
week, it is interesting to note that our 
brother gem dealers in Paris are suffering 
under even severer restrictions in the im- 
portation and exportation of gems than are 
the dealers of America on whom the re- 
strictions fall comparatively lightly. Ac- 
cording to a circular sent out by the Syn- 
dical Chamber of the Gem Trade of Paris, 
no merchant of that country may import 
gems without first taking out a specific 
license for the particular importation, 
which license must be received before the 
shipment of the merchandise. All export 
shipments must be submitted to the 
diamond commission before they can be 
sent out of the country. 


A circular to this effect was sent out by 
the vice-president of the Chamber to all 
Paris gem merchants, July 16, a transla- 
tion of which reads as follows: 


SYNDICAL CHAMBER OF MERCHANTS DEALING IN 
DiaAMonDs, PEARLS, Precious STONES 
AND OF LAPADARIES. 


Paris, July 16, 1917. 
Sir and Dear Confrere: 

I have the pleasure of informing you that con- 
sequent to the ministerial agreement of the 9th 
of this month, diamonds and cut precious stones, 
as well as unmounted pearls, as you may see 
later, cannot be imported upon license, unless said 
license has been obtained before the shipment of 
this merchandise; it is, moreover, absolutely neces- 
sary that the shipment made by your correspond- 
ents from Amsterdam, London, India, etc., should 
not take place’until you are in possession of this 
license, 

For unmounted pearls, so far as their importa- 
tion is concerned, they are limited by the same 
formalities as diamonds and other cut precious 
stones. 

Importation.—You will do well to deposit at 
the seat of our chamber, 13 rue de Provence, a 
request for licenses, in triplicate, according to 
the form, which will be delivered to you free. 

Exportation.—All of your shipments are to be 
submitted to the Diamond Commission, which sits 
at 4 rue Gueneguad every Monday and Thursday, 
between 3 and 4 o’clock. 

I insist upon the importance of this obligation, 
to which, in the general interest, none of us should 
refuse to submit. You will understand its im- 
portance when I recall to you that the value of 
the licenses can place us in accord only, under 
the condition that the value of our exports will 
be at least equal to that of the importations, or 
not less than 10 per cent. thereto, or exceed them 
by 10 per cent, 

Failing this obligation, importation will be abso- 
lutely forbidden to us. 


The circular is signed by the vice presi- 
dent and acting president, Achille Michel. 








Dr. Edward E. Pratt, who for a number 
of years has been the Chief of the Bureau 
of Foreign and Domestic Commerce, re- 
signed July 16 as the result of differences 
between himself and Secretary Redfield. 
His resignation, according to Dr. Pratt, 
was effective immediately. Secretary Red- 
field declined to discuss the reasons for 
requesting Dr. Pratt’s resignation except 
to state that though Dr. Pratt had many 
sterling qualities, it was deemed wise for 
administrative reasons that a change be 
made, and that the matter had been for 
some time under consideration. ‘ 
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DEATH OF HENRY LEDERER 
Prominent New England Manufacturer 
Passes Away After Attack of Acute 
Indigestion 


ProvipeNce, R. I, Aug. 11.—Henry 
Lederer, president and treasurer of Henry 
Lederer & Bro., Inc., manufacturing jewel- 
ers, 150 Chestnut St., this city, died early 
Monday morning in the Revere House, at 
Narragansett Pier, of acute indigestion. 
Although Mr. Lederer had been in poor 
health for some time, his death was un- 
expected. On Sunday afternoon he was in 
bathing with a party of friends, and in the 
evening, after dinner, he complained of 
severe abdominal pains and a physician was 
called, but he failed to rally. Mrs. Lederer 
was with him at the time of his death, 
as they had been staying at the pier for 





THE LATE HENRY LEDERER. 


some time. ‘His home was at 52 Whit- 
marsh St., this city. 

Mr. Lederer was born in Bohemia 52 
years ago, and received his education in 
the schools of his birthplace, and in Essen, 
Germany. In 1882 he came to the United 
States. and at once entered the employ of 
S. & B. Lederer, 100 Stewart St., this city, 
to learn the jewelry business. After learn- 
ing the trade he became a member of the 
Lederer’s sales forces, and became the 
New York representative of the concern, 
and had charge of their offices in that city. 

In 1895 Mr. Lederer entered the manu- 
facturing jewelry business for himself, lo- 
cating on Eddy St., under the firm name of 
Henry Lederer & Co., purchasing the plant 
and business of White & Rawson. Mr. 
Lederer admitted his brother, Adolph 
Lederer, the following year, when the firm 
name was changed to Henry Lederer & 
Bro., and the business removed to 150 
Chestnut St., where it has since been 
conducted. 

In May, 1905, the business was incorpo- 
rated under the laws of Rhode Island with 
an authorized capital of $10,000, and the 
following Fall the deceased purchased the 
stock held by Adolph Lederer, and has 
since conducted the business alone. In 
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January, 1914, he began the manufacture 
of chain in the same plant under the firm 
style of the Interstate Mfg. Co. 

During Mr. Lederer’s long connection 
with the jewelry industry he traveled ex- 
tensively throughout the country and be- 
came one of the best known men in the 
trade. He was a member of the Manu- 
facturing Jewelers’ Board of Trade, the 
National Jewelers Board of Trade and of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association. 

Mr. Lederer was married in 1893 to 
Miss Julia Lederer, sister of the late 
Benedict Lederer of S. & B. Lederer, who, 
with two sons, Alphone and Robert Led- 
erer, survive him. He is also survived by 
his mother, two brothers and four sisters. 








PLANS FOR LYONS FAIR 


Report of United States Consul Indicates 
That Jewelry and Watchmaking Trades 
Will Be Well Represented 


In a recent report to our Government, 
Consul J. E. Jones, at Lyons, France, an- 
nounces the tentative plans for holding the 
third sample fair at that place. March 1, 
1918, has been designated as the opening 
day for this affair, and according to Con- 
sul Jones, 500 applications for stands have 
already been received. In view of the great 
demand for space, 1,000 new booths have 
been ordered to take care of the additional 
exhibitors that are expected to make re- 
quests, 

In reporting further, Consul Jones has 
the following to say in part: 

“The feature of the 1918 fair will be a 
commercial congress, to be attended by 
delegates from all the allied countries, as 
well as the neutral nations. Several im- 
portant questions will be taken up for dis- 
cussion. 

“The city of Lyons, through its mayor, 
who is president of the fair, has invited 
the United States to make an exhibit. It 
is hoped—and the mayor has given the 
suggestion his earnest support—that if the 
United States erects a building, it may be 
used after the fair as an American com- 
mercial museum. This would be of great 
benefit to American manufacturers, and it 
is hoped that the project will meet with 
their hearty approval. 

“It is not too early to commence making 
preparations for this fair. Manufacturers 
should carefully study the various classes 
of exhibits and begin now to make their 
arrangements. 

“The catalogue exhibit that was con- 
ducted by the American consulate last year 
under the auspices of the Department of 
State was such a success as to warrant the 
earnest recommendation that a larger ex- 
hibit be held next year, and that manu- 
facturers who have an idea of entering the 
foreign markets of Europe should have 
catalogues dispatched. These should pref- 
erably be printed in French, although ar- 
rangements were made at the last fair to 
take care of translations. The metric sys- 
tem should be used in such publications 
where possible, and the issuing of special 
catalogues in French is very earnestly 
recommended, 

“Although notice was given eight months 
in advance of the last fair, many manu- 





facturers put off until the last minute the 
sending of catalogues, with the result that 
the publications did not arrive in time for 
display. This proved a great disappoint- 
ment. It is urged that American manu- 
facturers generally send catalogues ad- 
dressed to the American consul at Lyons 
and mark them ‘Catalogues for Lyons Fair.’ 
It is impossible, in view of the limited 
space allotted, to handle large numbers of 
catalogues, and so manufacturers should 
limit the number sent to five copies.” 

Provisions have been made for 57 classes, 
among which there are places for jewelry, 
watchmaking and instruments of precision. 
Under jewelry will be shown trinkets, gold 
and silver articles and furnishings of these 
industries. In addition to watchmaking 
there will also be demonstrations of clock 
making. Provisions have also been made 
for the showing of pottery, glass ware, 
earthenware, porcelain, stoneware and crys- 
tal ware. 








DEATH OF EDMUND A. WHITE 





Former Manufacturing Jeweler and Salesman 


Answers Last Call 


ProvipENCE, R. I., Aug. 11—Edmund A. 
White, for several years a well known 
manufacturing jeweler and traveling sales- 
man of this city, died at his home, 109 
Taber Ave., last Tuesday morning from 
an apoplectic shock. His last position was 
with the sales forces of Waite, Evans Co., 
from which he resigned about two months 
ago on account of failing health. Since 
that time he had been in retirement. 

Mr. White was born in New Bedford, 
Mass., May 6, 1870, but removed with his 
parents to Brooklyn, N. Y., where he re- 
ceived his education in the public schools. 
After leaving school he became identified 
with the jewelry industry as a salesman 
for A. S. Gardner, a retail jeweler and 
jobber on Maiden Lane, New York. From 
this position he accepted a position as a 
traveling salesman for the George L. Vose 
Mfg. Co. of this city, with which concern 
he was associated for a number of years. 
Upon the death of Mr. Vose he became 
a partner in the concern. 

After a few years he disposed of his 
interests in the George L. Vose Mfg. Co., 
and later, about 1912, accepted a position 
as salesman for the firm of Brown & Mills, 
this city, eventually becoming a partner, 
when the firm name was changed to Mills 
& White. After retiring from this con- 
cern he became a salesman for the White, 
Evans Co. 

Mr. White was a member of Orpheus 
Lodge of Masons of this city. 

He is survived by his wife, one son, his 
mother and a brother. 





An Amtsterdam dispatch on Aug. 1 
stated that according to the Cologne 
Gazette only 600,000 marks’ worth of gold 
ornaments have been contributed to the 
German Reichsbank in response to its ap- 
peal, although it had been calculated that 
the amount should be 2,000,000 marks. 
This shows, says the paper, that the seri- 
ousness of the hour is not yet fully realized 
by the people and it exhorts them to re- 
member their dutv “to the hard-pressed 
Fatherland.” 
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Details of the Great Convention. | 





President Evans Announces Full Program of the 12th Annual Meeting of the 
A. N. R. J. A. at St. Louis, Aug. 28-31—A Word About the 
Exhibits and the Transportation Arrangements. 














eee 


Utica, N. Y., Aug. 9—Charles T. Evans, 
president of the American National Retail 
Jewelers’ Association, has just released the 
frst draft of the program of the 12th an- 
nual convention of the association, which 
will be held at the Planter’s Hotel, August 
28-31 inclusive, and a glance at this shows 
that at this gathering the retail jewelers of 
the country will be entertained with a 
“feast of reason” if not a “flow of soul” 
practically unequalled in the arrange- 
ments of any convention that has hereto- 
fore been held. Not only will the topics 
discussed be of the most instructive char- 
acter and cover subjects of vital import- 
ance to all the members of the trade, but 
the people who have been chosen to han- 
dle the topics are among the most eminent 
experts in these particular lines. 

Many of the delegates will arrive on 
Monday, Aug. 27, particularly those from 
Missouri, inasmuch as the annual conven- 
tion of the Missouri Society of Retail 
Jewelers will be held on that day and prob- 
ably also the general meeting of the execu- 
tive committee of the National Association. 

The speeches proper of the annual con- 
vention, however, will not begin until Tues- 
day, the 28th, at 10 a. m., the morning 
being given over to the addresses of wel- 
come, the responses and the address of 
President Evans. Beginning Tuesday af- 
ternoon there will be one important ad- 
dress after another, interspersed with re- 
ports of the special committees of the as- 
sociation, with opportunities given to those 
who attend to ask questions and get in- 
formation and participate in the general 
discussions that will follow. 

The program, as completed, reads: 
PROGRAM FOR THE TWELFTH ANNUAL CONVENTION 
OF THE AMERICAN NATIONAL RETAIL 
JEWELERS ASSOCIATION 
Sergeants-at-Arms 
August Loch, A. L. Thoma, R. G. Winter. 
Sessions open with singing of “Star Spangled 
Banner” and ‘‘America,” under the direction of 


A. L. Thoma, Piqua, Ohio. 
Tuesday, Aug. 28, 1917 


Morning Session. 
A. M. 
9.00—Registration of delegates. 
10.00—Call to order. 

Invocation—Rev. John M. Ivor, St. Louis. 

Address of welcome in behalf of the city— 
Hon. Henry W. Kiel, Mayor of St. 
Louis. 

Address of welcome in behalf of the Cham- 
ber of Commerce—Paul V. Bunn, Sec- 
retary and General Manager of the 
Chamber of Commerce. 

Address of welcome in behalf of the 
Jewelry Interests and the Bureau of 
Conventions and Publicity — Goodman 
King of the Mermod, Jaccard & King 
Jewelry Co., St. Louis. 

Response to the addresses of welcome— 
Carl R. Damuth, Redfield, S. Dak. 

President’s address—Charles T. Evans, 
Utica, N. Y. 

Announcements. 

Adjournment for lunch. 

Afternoon Session. 
P. M. 
?.(0—Announcements to fill vacancies on com- 
mittees. 


2.15—Address: “A Ramble Through the Jewelry 
Business’—Carl J. Ricker, Emporia, 
Kans. 

2.45—Address: “‘The Importance of Window Dis- 
plays’”—C. J. Potter, St. Louis, Mo.; 
manager Store Equipment Number, The 
Drvgoodsman. 

3.15—Address: ‘“‘The Science of Business”—Ed- 
ward H. Hufnagel, Mt. Vernon, N. Y.; 
President New York State Retail Jewel- 
ers’ Association. 

3.45—Address: “The Sustaining Membership and 
the Research Work’”—Geo. A. Brock, Los 
Angeles, Cal. 

(Opportunity for discussion will be given where 
the time of the convention will permit. All ques- 
tions asked should be fundamental and of gen- 
eral interest.) 

Evening Session. 

(Executive Session for members only.) 
George A. Brock, Ist vice-president, presiding. 
Report of Committee on Special Legislation—Benj. 

T. Ash, Binghamton, N. Y. 

Report of Committee on Skilled Workmen—M. H. 

Bell, Kalamazoo, Mich. 

Report of Committee on Transportation—Alfred 

O. Bald, Buffalo, N. Y. 

(Five-minute reports from the State associa- 
tions. One of the most interesting as well as 
important features of the conventicn.) 

Report of the Committee on Advertising and Fash- 
ions—A. L. Thoma, Piqua, Ohio. 

Report of the Committee on Trade-Marks and As- 
saying—Joseph Mazer, McAlester, Okla. 

Preliminary Statement of the Committee on Reso- 
lutions—Gustave Keller, Appleton, Wis. 

Adjournment. 


W ednesday, Aug. 29, 1917 
Morning Session, 

A. M. 

9.00—Report of Credentials Committee—Chas. D. 
White, Minneapolis, Minn. 

9.15—Report of Membership Committee—G. Ar- 
thur Wobie, Brooklyn, N. Y. 

9.30—Special report on Repair Prices—A. W. 
Anderson, Neenah, Wis. 

10.00—Address: ““‘Why I Am an Association En- 
thusiast”—B. J. Hagamann, Chicago, III.; 
president Illinois Retail Jewelers’ Asso- 
ciation. 

10.25—Address: “The State Secretary’s Work”— 
E. O. Little, Auburn, Ind.; secretary 
Indiana Retail Jewelers’ Association. 

10.45—Address: ‘“‘Community Welfare and the 
Local Merchant’”—Frank B. White, Chi- 
cago, lll.; managing director Agricultural 
Publishers’ Association. ° 

11.30—Address. ‘‘The Banker’s Duty to His Cus- 
tomers During War Times’’—J. A. Lewis, 
St. Louis; vice-president and cashier of 
the National Bank of Commerce. 

Adiournment. 


Wednesday noon, 12.15 sharp. 
Luncheon of Rotary Jewelers attending conven- 
tion, in charge of former President Mack A. Hurl- 
but, Fort Dodge, Ia., and Fred. W. Drosten, 
jeweler member of the St. Louis Rotary Club. 
Luncheon of Jeweler Members of the Optimists’ 
Club, who are attending the convention. This 
will be in charge of S. Roy Culbertson of the 
Hess & Culbertson Co., the local jeweler member. 
Other similar luncheons may be arranged for 
the same time. It is understood that the usual 
time limit will be exercised, in order that the 
members may all be in their places promptly at 
2.00 Pp. M., to start the afternoon session, at which 
time three very important addresses will be given. 
Permit me to impress upon the members that the 
program of addresses as arranged suggests and 
demands your prompt attendance and close at- 
tention. 
Afternoon Session. 
P.M. 
2.00—Report of the Legislative Committee—Wal- 
ter H. Mellor, Michigan City, Ind. 
2.15—Address: ‘‘The Jewelers’ Vigilance Com- 
mittee: Its Why, Wherefore and Plans” 
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—Harry C. Larter, New York City; 
chairman Jewelers’ Vigilance Committee; 
3.00—Address: “The Maker, the Middleman, 
and the Public’—William H. Ingersoll, 
New York, N. Y. 
3.45—Address: “The World’s Debt to the 
Jeweler’’—Arthur <A.  Evarts, Dallas, 
Texas. 
Adjournment. 


Thursday, Aug. 30, 1917 
Morning Session, 
A. M, 
9.00—Report of the Secretary—A. W. Anderson, 
Neenah, Wis. 
Report of the Treasurer—Carl R. Damuth, 
Redfield, S. Dak. 
Report of the Auditing Committee—Frank 
E. Davis, Northampton, Mass. 
9.30—Address: ‘“‘The Jeweler’s Local Associa- 
tion’ —Jean R. Tack, Newark, N. J. 
10.00—Address: “The Fixed Selling Price’’—C. 
E. La Vigne, New York, N. Y.; field 
secretary American Fair Trade League. 
10..30—Address; “The Slacker in the Jewelry 
Business’ —Joseph E, Reagan, Indianap- 
olis, Ind.; president National Wholesale 
Jewelers’ Association. 
11.00—Address: ‘‘Art in Jewelry”—F. E. A. Cur- 
ley, secretary St. Louis Art League. 


11.30—Address: ‘‘Red Cross in Business”—George 
W. Simmons, St. Louis; vice-president 
of the Simmons Hardware Co., and man- 
ager Southwestern Division of the Red 
Cross. 


Afternoon Session. 


P. M. 
2.00—Report of Committee on Wireless Time 
Service—H. E. Duncan, Waltham, Mass.; 
consulting expert, Waltham Watch Co. 
Report of Committee on Watch Inspection 
—Charles E. Sunderlin, Rochester, N. Y. 
Report of Roberts Memorial Fund Associa- 
tion—August Loch, president, Pittsburgh, 
Pa. 
Report of Resolutions Committee—Gustave 
Keller, Appleton, Wis. 
Presentation of Roberts Banner to State 
making the largest gain in membership. 
Presentation of Combs Banner to State 
making the largest percentage gain in 
membership. 
Presentations by Vice-President Brock. 
Election of Officers. 
Adjournment. 


Friday, Aug. 31, 1917 
Morning Session, 

A. M. 

9.00—Address: “Mutual Fire Insurance”—A. W. 
Anderson, secretary Jewelers’ Mutual 
Fire Insurance Co. 

9.30—Address: ‘Co-operative Local Advertising” 
—Former President T. L. Combs, Omaha, 
Nebr. 

10.00—Address: ‘‘National Advertising”—Herman 
Mauch, St. Louis, Mo.; temporary secre- 
tary Associated Jewelers of America. 

10.30—‘“‘Newspaper Advertising: Essential, Eco- 
nomical, Indispensable’ —M. P. Linn, 
president Advertising Club of St. Louis, 
and advertising manager St. Louis Re- 
public, 

11.15—Address: “The Economics of the Jewelry 
Business’’—Professor F. A. Thornton, 
St. Louis University School of Accounts 
and Finance. 

Adjournment for lunch, 


Afternoon Session. 
P. M. 
2.00—Report of Trade Interests Committee—Ellis 
Gifford, Fall River, Mass. 

Report of Association Attorney, outlining 
how jewelers may benefit themselves lo- 
cally in the way of auction and itinerant 
vendors’ ordinances; fighting punch 
boards, etc.—George H. Kelly, Kaugauna, 
Wisc. 

2.40—Address: “The Benefits of Co-operation in 
the Jewelry Business’”—K. Hoyt Stone, 
Chicago. 

3.10—Address: ‘“‘The Scarcity of Watchmakers 
and the Suggested Remedy’—John Jf. 
Bowman, technical director, Bowman 
Technical School, Lancaster, Pa. 

3.30—TInvitations for convention city, 1918. 

4.00—Introduction and installation of new off- 
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Speaking of 


Black Onyx 


don’t forget that it is one of the most important, most popular staples in the Trade. 




















We mention this in passing, Mr. Jeweler, just as a reminder to help you always to asso- 
ciate the name—“H. Nordlinger’s Sons”—with whatever you may require in Precious or 
Imitation Stones. Our fine stock anticipates your every requirement. 
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jRowe \/F-thel =i: mm tal Union Trust Co. Bidg. 31 N. State St. 


HENIUS & CO. 


}Successors to Bruhl Bros. & Henius Co.|} 


importers and Cutters of 


DIAMONDS 


AMSTERDAM PARIS LONDON 


oie Btaiel-tau-t- he 51, Rue de Chateaudun 123 Audrey House 
Ely Place 
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cers and remarks. Unfinished business. 


New business. 
Convention adjourned. 

The program of the convention of the 
Missouri Society of Retail Jewelers, of 
which M. E. Schmidt, Boonville, is presi- 
dent; W. F. Drosten, St. Louis, is vice 
president, and W. C. Pfaeffle, Joplin, is 
secretary-treasurer, will be a comparatively 
short one, and is as follows: 

PROGRAM, 


9 a. M.—Registration and felicitations. 

10.30 aA. M.—Organization called to order, pre- 
liminary business and announcement of commit- 
tees. 

Adjournment for lunch. 

1.30 p. M. to 3 Pp. M.—Executive meeting. 

4 p. M.—Election of officers for the ensuing 


year. 








CONVENTION EXHIBITS 





Circular of Instructions Sent to Firms Who 
Will Display Their Lines at the Con- 
vention of the A. N. R. J. A. 
at St. Louis 
NEENAH, Wis., Aug. 8.—Secretary A. W. 
Anderson of the American National Retail 
Jewelers’ Association is now sending out 
to the firms who will exhibit at the twelfth 
annual convention of the organization to 
be held in St. Louis, Mo., beginning 
August 28, some interesting and important 
information as to the exhibits and the 
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Signs, show cards, special decorating and spe- 


cial carpenter work will all be handled by the St. 
Louis Decorators, 207 No. 7th St., Mr. W. R. 
Webster, manager. They will be on the ground 
but it will be a good plan to write them now for 
anything special you may want. 

Show Cases.—The American Fixture & Showcase 
Mfg. Co., 1009-15 Lucas Ave., will supply the 
cases for exhibitors. Handsome floor cases at 
$1.60 per lineal foot for the week. Six, eight and 
ten foot lengths. Write them direct, as soon as 
possible. 

Photographs.—A. W. Sanders, 225 Mermod-Jac- 
card building, will take care of your wants in 
this line. 

All of the above firms have been officially 
designated to render the service outlined, and 
every exhibitor can be sure of fair, courteous 
treatment. Get your orders to them as soon as 
possible. They will be rushed to death the open- 
ing day of the convention. Exhibitors ordering 
any sort of service from the above firms will 
deal with and pay them direct. 

It is recommended that exhibitors, where pos- 
sible, have their special display shelving or racks 
constructed in their own shops. This will allow 
painting and decorating that could not possibly 
be done in hasty construction at the hotel. Exhibi- 
tors are urged not to build shelving over six feet 
high, as the walls of the booths are eight feet, and 
shelving might cause some of the display to ex- 
tend over the walls, breaking the uniformity. 

Booths will be wired and lighted, but special 
wiring or electrical work should be taken up 
with Mr. Lofgetter, chief electrician, Planters 
Hotel. 

Police protection will be furnished, but no guar- 
antee against loss is pledged. The Planters Hotel 
vault and safe facilities are free to the exhibi- 
tors. 

Tables and chairs may be obtained through the 
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PLAN SHOWING ROOMS ON 3RD FLOOR WHERE EXHIBITS WILL BE MADE. 


rules that will govern them. This is in 
the form of a letter, and reads as follows: 


IMPORTANT 
Notice To ExuHIBITors, 12TH ANNUAL CONVENTION, 
AMERICAN .NATIONAL RETAIL JEWELERS’ AssoO- 
CIATION, PLANTERS Hore, St. Louis, AuGust 
28-31, 1917. 


Erection of booths on the parlor floor and in 
main exhibit hall (same floor) will begin two 
days before the convention opens, and booths will 
be ready to occupy on Monday. Rooms on the 
parlor floor may be occupied two days before 
the convention. Rooms on the third floor may 
be occupied at 10 a, M., Monday, August 27 and 
up to 10 a. M., Saturday, September 1. 

Consign your exhibits care of Jewelers Conven- 
tion, Planters Hotel, so the management will know 
they are intended for the exhibit. The Planters 
will give you free use of storage room for your 
boxes, crates, trunks, etc., until exhibits are re- 
packed after the convention. 

Uniform signs are being made for all booths, 
no extra charge. If your space is a booth a 
Sign has been ordered for it, giving your firm 
name only. Exhibitors in rooms will make their 
own arrangements for signs, 

Our booths will be neatly decorated with a 
festoon of American flags at the top and prob- 
ably a cluster on each post. Special decorations 
will be charged for extra. 


exhibit committee. Henry F. Stecher, of Milwau- 
kee, will be in active charge of the exhibit space 
during convention week. 

All questions will be taken up with him. Until 
then address the National Secretary. 


Yours truly, 
A. W. Anperson, Neenah, Wis. 


H. F. Stecuer, 276 3rd St., Milwaukee, Wis. 
Committee on Exhibits. 








Death of Thomas E. Sutton 


Thomas Edward Sutton, a retired watch- 
maker, died on Tuesday, Aug. 7, at his 
home, 279 Tompkins Ave., Brooklyn, N. Y. 

Mr. Sutton was born in Bristol, Eng., 
and learned the watchmaking trade there. 
He came to this city about 60 years ago. 
Funeral services were held at St. Am- 
brose’s Church, Tompkins and DeKalb 
Aves., Brooklyn, at 9 o’clock, last Friday. 
Interment was in the Holy Cross Cemetery. 

Deceased is survived by five daughters, 
Hattie, Mrs. Mary Bedell, Mrs. George 
Smith, Nellie and Lillie, and by three sons, 
John, William and George. 
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HOW THEY WILL GO 


Alfred O. Bald Tells How Jewelers of Va- 
rious Sections Will Travel to the 


National Convention at St. 
Louis Aug. 28-31 


BurFaLo, N. Y., Aug. 13.—The transpor- 
tation committee of the American National 
Retail Jewelers’ Association, of which Al- 
fred O. Bald, of this city, is chairman, is 
arranging for several parties traveling to 
St. Louis for the coming National Conven- 
tion, Aug. 28 to 31. 

A delegation from New York and New 
England, in fact all of the eastern States, 
will leave Buffalo Sunday, Aug. 26, at 8:45 
Pp. M. over the New York Central, picking 
up a party of jewelers at Cleveland and 
departing over the “Big Four” at 12:05, 
arriving at St. Louis at 1:55 p. mM. Monday, 
Aug, 27. Chairman Bald especially invites 
the jewelers of the eastern States to join 
this party and urges all desiring to do so 
to get in communication with him at their 
earliest convenience and he will be only 
too pleased to make the necessary sleep- 
ing reservations. Jewelers who may want 
to join the party at Cleveland should get in 
touch with E. R. Abrahamsen, 2954 W. 
25th St., Cleveland, O. 

The Chicago delegation will leave over 
the Illinois Central taking the famous 
“Diamond Special” at 10:30 p. m., Monday, 
Aug. 27, arriving in St. Louis Tuesday, 
Aug. 28, at 7:48 a. mM. The Summer tour- 
ist rate will apply to the round trip from 
Chicago. This rate is $12 (lower berth, 
$2; upper berth, $1.50; drawing room, $7). 
Reservations in the special sleeper will be 
made upon application to R. J. Carmichael, 
division passenger agent, Illinois Central 
Railroad, 76 W. Adams St., Chicago. 
Jewelers who will join this party can get 
all the information they desire by writing 
to T. H. Craig, Champaign, IIl., who is 
making the arrangements on behalf of the 
Illinois delegation. 

Another party will leave Omaha, Mon- 
day, Aug. 27, at 6:15 Pp. M., arriving at St. 
Louis 7:55 a. M. They will use the Wa- 
bash Railroad, and T. L. Combs, former 
president of the National Association, will 
head the party, and all jewelers desiring 
to join this party should get in touch with 
Mr. Combs. 

Jewelers from northern Ohio and east- 
ern Michigan will leave Toledo via the 
Wabash Railroad, Monday at 6:45 Pp. M., 
arriving at St. Louis, Tuesday at 7:58 
A. M. Jewelers in this vicinity should 
communicate with William E. Broer, of 
Toledo, who is making the necessary ar- 
rangements there. 

Jewelers elsewhere who want advice 
about transportation arrangements can 
write to Alfred O. Bald, West Ferry and 
Grant Sts., Buffalo, who is chairman of 
the transportation committee and_ will 
gladly give all the information desired. 
Mr. Bald urges jewelers everywhere to 
come in groups if possible and to take ad- 
vantage of the Summer rates and party 
rates that may be had from nearly all the 
large centers. Local railroad agents will 
gladly give the necessary information. 
All of these trains will arrive in St. Louis 
in time to allow the jewelers to attend the 
opening session. 
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Important Merchandise 


Never have bar pins been more important to 
your stock than now. Conditions are such that 
most any bar pin sells. But the merchant 
with an eye to the future never takes advan- 
tage of a condition that allows him to give his 
customers merchandise not quite up to the 
standard. Some time or other it will react as 
a boomerang. 


building a bigger and better business right now 
and for the future as well. Wheeler bar pins 
please. ‘They attract. They satisfy. They 
bring the customer back for other merchandise. 
They advertise you. Yet they cost no more 
than for the other kind. Take no chances. Get 
acquainted ! 


| 
The jeweler who sells Wheeler bar pins is 
{ 


Correspondence invited. 


HAYDEN W. WHEELER & CO.., Inc. 


Manufacturers—Importers 


2 Maiden Lane 


(ly) New York 


Factory : Brooklyn 














GATTLE & HUNTER 


9-11-13 Maiden Lane, NEW YORK 








Importers of 


Diamonds 


Fancy Shapes Regular Cut 


Pearls 


Necklaces, Earrings, Studs, Scarf Pins, 
Drop Shapes and Round 
Sapphires 
: Emeralds 
Rubies 
FACETED, CABOCHON AND STARS 








Memorandum Orders Promptly Filled 




















Coral Necklaces 
Up-to-Date Fashion 


Pink Shades 
White with Pink Tint 


Craduated and Uniform 
All Sizes 


Write for a Memorandum 
Selection 


BORRELLI & VITELL! 


401 Broadway NEW YORK 





















GLENS OB Cte SET alist 





August 15, 1917. 


JEWELRY RECOVERED 





Bag of Various Articles Believed to Have 
Been Stolen from Wholesale House 
Found on River Bank Near 
Wichita, Kans. 


Wicuita, Kan., Aug. 8—A modern ver- 
sion of the fascinating tales of hidden treas- 
ure and digging for Captain Kidd’s buried 
riches was enacted last week on the bank 
of the Big river, when Sam Hyde, a fisher- 
man, dug up a bag of jewelry weighing 
48 pounds. It now awaits the claim of the 
owner. 

Mr. Hyde, who lives at 2244 S. Washing- 
ton St., was walking along the banks of the 
river about six o'clock Thursday when he 
saw the top of a sack sticking up through 
the sand. After digging it out he discov- 
ered that it was filled with practically every 
variety of jewelry. He took it to his home 
and called the police station. 

Investigation revealed the fact that a 
large part of the find was rather a cheap 
grade of jewelry, though some of the pieces 
were better. The contents of the sack 
nearly filled a half bushel basket and must 
have been stolen from some _ wholesale 
house, according to the theory of the police, 
who were surprised at the quantity of the 
trinkets. The value of the jewelry was 
several hundred dollars, and it is being 
held until the police can ascertain the 
owner. 


BUFFALO JEWELERS MEET 











Arrangements for Family Outing Discussed 
—Vigorous Advertising Campaign 
Planned 


BuFrFaLo, N. Y., Aug. 10.—The next fam- 
ily outing of the Buffalo Retail Jewelers’ 
Association will be held at Indian Falls 
Sunday, Aug. 26. Plans for the picnic 
were discussed at a meeting of the asso- 
ciation at the Hotel Statler Thursday eve- 
ning. 

The pleasure seekers will motor about 26 
miles to the meeting place. The route will 
be along Main St. to Akron, N. Y. A 
chicken dinner will be served at 1 o’clock 
in the afternoon. Lunch and refreshments 
will also be served in the orchard, where 
card tables will be provided for the ladies. 
The outing will be held, even if the weather 
happens to be unfavorable. The outing 
committee is composed of Louis Schutt, 
Gustav A. Frisch, Fred. J. Dorn and 
Jerome A. Scherer. 

Fred. J. Dorn, president of the Buffalo 
Retail Jewelers’ Association, will not be 
able to attend the A. N. R. J. A. conven- 
tion in St. Louis this month. This an- 
nouncement was made at Thursday’s meet- 
ing. He was formerly appointed a dele- 
gate to the convention, and Frank Ehren- 
fried, vice-president, was chosen alternate. 
It is expected that the latter will make the 
trip. He will probably join the New York 
State and New England delegates, who 
will leave Buffalo Sunday evening, Aug. 
26, at 8:45 o’clock. The eastern party will 
be joined in Cleveland by a delegation. 

The advertising committee of the Buffalo 
association will report at its next meeting. 
The association will conduct a vigorous 
campaign of Fall and holiday advertising. 
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On account of the importance of the ad- 
vertising an effort will be made to have 
a full attendance at the next session. 








DAYLIGHT SAVINGS BILL 





Effort to Get Action on Measure Designed 
to Move Clock Forward Suspended 
Temporarily 


WasuinetTon, D. C., Aug. 14.—Efforts to 
get action on the so-called daylight sav- 
ings bill have been suspended for a few 
weeks, your correspondent was notified by 
the friends of this legislation. It is hoped, 
however, that some definite action may be 
had in the House of Representatives some 
time next month. The advocates of the 
measure are now drawing up plans to con- 
centrate their efforts with this object in 
view. The bill has already passed the 
Senate and has been referred to the House 
Committee on Interstate and Foreign 
Commerce, the chairman of which is Rep- 
resentative Adamson. Mr. Adamson is op- 
posed to the measure and refuses to grant 
it consideration at the present time. 

The executive secretary of the daylight 
savings committee, Mr. Burnside, with the 
co-operation of Representative Borland, 
who introduced the original bill in the 
House, have been circulating a petition 
asking Representative Adamson to grant a 
hearing on the bill. This petition, your 
correspondent was informed today, has 
been signed by about 200 members of the 
House. It has not as yet been presented 
to Mr. Adamson because of the practical 
vacation upon which the House is at the 
moment. The war legislative program has 
been completed by the House and a gentle- 
man’s agreement has been entered into 
whereby the House will meet but every 
third day, agreeing to adjourn without 
transacting any business, until the Senate 
has passed the war revenue bill and a con- 
ference report thereon is ready. 

Within about two weeks, therefore, the 
House should become active again and 
then the agitation for the enactment of 
the daylight savings bill will be renewed. 
It is feared, however, that the objection of 
Mr. Adamson is so serious that it will be 
impossible to obtain action unless Presi- 
dent Wilson interferes. 

Marcus Marks, president of the New 
York daylight savings committee, it was 
said, will attempt to persuade President 
Wilson to intercede in behalf of the bill. 
It is believed that should the President 
publicly advocate the bill and ask for its 
immediate consideration as a war proposi- 
tion, Chairman Adamson could not hold 
out longer. 

On the other hand the purveyors of 
amusements are greatly opposed to the 
proposition. This opposition is especially 
acute among the moving picture exhibitors 
who insist that if the daylight savings bill 
is adopted their income would be material- 
lv cut because it would limit the exhibi- 
tion to pictures during the Summer in 
open-air parks. Inasmuch as the moving 
picture industry is to be called upon to 
bear a part of the burden of the war ex- 
penses, their objections have some claim 
upon the members of Congress. The fight 
over the final passage of the daylight sav- 
ings bill, therefore, promises to be heated. 
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Nebraska Jewelers Urged to Attend National 
Convention at St. Louis 


OmaHA, Neb., Aug. 8—Secretary-Treas- 
urer Ed. B. Fanske, of the Nebraska Re- 
tail Jewelers’ Association, is “doing his 
bit” toward increasing the attendance at 
the annual convention of the American 
National Retail Jewelers’ Association, to 
be held in St. Louis, August 28th to 3lst,. 
at least as far as the Nebraska jewelers 
are concerned. He has just sent out a 
letter to the members of the association 
urging them to be present, calling attention 
to the fact that arrangements have been 
made for a special car to leave Omaha, 
Monday, August 27 at 6:15 Pp. M., arriving 
at St. Louis early Tuesday morning to: 
carry the jewelers from this State. 

His letter reads as follows: 


The 12th annual convention of the National 
Retail Jewelers’ Association will be held at St. 
Louis, Mo., Aug. 28-31 with headquarters at the 
Planters’ Hotel. Every jeweler is invited to at- 
tend this convention if he is a member of the 
asscciation or not for if you are not a member 
you will surely join if you attend for you will 
get more than your money’s worth at this con- 
vention alone. 

This is the age of efficiency and with prices 
ef farm products at its highest, billions of doilars 
to be floated and the jewelry business the best 
ever, it behoves the jeweler to be efficient in his 
businss and this convention will teach you effi- 
ciercy in business, efficiency in buying goods, effi- 
ciency in running your store, efficiency in handling 
the big business that is sure to come our way 
this Fall and Winter. You will acknowledge that 
business is good, better than the average year, 
you have worked hard, have sweltered during the 
hot Summer months and need a vacation away 
from your store where you can mingle with the 
best bunch of fellows that you ever met and can 
learn more in four days .han you ever learned 
before in the same length of time—so arrange to: 
go to St. Louis to the National Convention and I 
will guarantee that you will be well repaid for 
the time and money spent, 

Arrangements have been made for a _ special’ 
car to leave Omaha over the Wabash road on 
Monday, August 27 at 6.15 P. M., arriving at St, 
Louis, Tuesday, 7.55 a. M. The round trip fare 
from Omaha will be $20.30 with lower berths at 
$2.50 each way. 

It will soon be time for me to make my an- 
nual report to the national secretary and if yow 
are not a member, I would like very much to: 
receive your membership by return mail so that 
I can report the largest membership that Ne- 
braska ever had. Won’t you fill out the enclosed 
membership blank and help us in this good work 
we are doing for you as well as for the members 
of the association? You know that you ought to 
join with us so why not now just before the 
National Convention. 

If you are a member I know that you feel 
well paid for your investment for the saving we 
made you at Washington in having the 5 per cent. 
tax eliminated will pay your dues for a good 
many years. 

Make up your mind to join us in this St. Louis 
trip and bring your wife with you for there are 
entertainments for the ladies as well as for the 
men folks. Let me know if you are going. 

Yours very truly, 
Ep. B. Fansxe, Secy.-Treas. 








Aug. 8, Miss I. L. Foote, bookkeeper for 
the J. C. Herkner Jewelry Co., Grand 
Rapids, Mich., has just rounded out 2 
quarter of a century in that position. On 
the morning of her anfiversary she was 
surprised on coming to work to find the 
office profusely decorated with flowers of 
all kinds. A huge arch made of roses and 
carnations containing a big “25” worked in 
flowers was the largest piece. There were 
several large vases filled with flowers. 
Members of the Herkner force extended 
hearty congratulations and Miss Foote ex- 
pressed her thanks to the company. 
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BUY FROM THE CUTTER 










Aquamarines 


Correctly Cut 
Extremely Brilliant 
Reasonable in Price 


1614/2 


1614/B wee/'s 


American Gem and Pearl Co. 
14-16 Church St., New York 











LONDON PARIS 
16 Holborn Viaduct 39, Rue de Chateaudun 
FROM MINES TO MARKET | 1614 C 
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3 Swagger 
Attention, Jewelers Woward Watches Sticks 


For cleaning and repairing of all kinds and the furnishing of genuine material 

















for such watches, please telephone to, call at, or send to our nearest office. SIMONS BROS. 
E. HOWARD CLOCK COMPANY éxicaco Lair COMPANY 
This Ils Our Diamond Anniversary PHILADELPHIA 
NEW YORK CHICAGO 





SAN FRANCISCO 





JOHN AUSTIN & SON 


Gold, Silver and Platinum 
Assayers, Refiners and Smelters 


74 and 76 Clifford St., PROVIDENCE, R. 1. 


We Do Our Own Smelting 











CAMEOS—CORAL BEADS 


Black Onyx, Coral and Mourning Jewelry 
a” Repairing Done on Coral, Jet and 
Onyx. Memo Orders 
> DOUBRAVA &CO. 
é 61 Maiden Lane, N. Y: 
AMBER BEADS 


Cut Espositer, Varni Co. 
to LAPIDARIES 
Sizes 45.49 John St. New York 
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DEATH OF AARON CAHN 





INew York Retail Jeweler Expires of Heart 
Disease in His 62nd Year 


The funeral of Aaron Cahn, who died 
on Saturday, Aug. 4, was held from his 
late home, 149 E. 47th St., Tuesday, Aug. 
7. Mr. Cahn was a pioneer in the jewelry 
business, having seen 40 years of service 
in the trade. He was founder of the 
jewelry store at 734 Third Ave., under the 
name of Aaron Cahn, which business was 
started in 1876. 

Mr. Cahn was born in New York city 61 
years ago, and early in life learned the 
jewelry trade. In 1876 he started in busi- 
ness at 609 Third Ave. as a watchmaker 
and jeweler. He next moved to 609 Third 
Ave. In 1902 he opened a branch at 143 
E. 42nd St., but discontinued this store in 
1913, when he moved to his present loca- 
tion. 

On Saturday, Aug. 4, he left his place 
of business preparing to go to the Lincoln 
Bank to make a deposit. On the way he 
was taken sick and died in one of the 
neighboring stores of a heart attack. 

The funeral services were conducted by 
the Rev. Dr. Lissman, and interment was 
in Mt. Hope Cemetery, Cypress Hills. 

Mr. Cahn was a member of the Inde- 
pendent Order of Odd Fellows, the En- 
campment of Odd Fellows, and B'rith 
Abraham Lodge. He was prominent in re- 
ligious affairs and was held in high esteem 
by his many friends in the neighborhood. 

Deceased is survived by a widow and 
four daughters, Bertha, Gertrude, Helen 
and Florence Cahn. 

The business will be continued at the 
same address by his wife, Frieda Cahn, un- 
der the same style, Aaron Cahn. 








SMUGGLERS (?) ARRESTED 


‘New York Police Seize Firemen of Belgian 
Relief Ship, Who, It Is Claimed, Were 
Sending Platinum and Rubber 
to Germany 


By the arrest of 10 men the police be- 
lieve that they have unearthed a gigantic 
smuggling plot, by which Germany has 
‘been able, for several months to obtain a 
considerable quantity of rubber and plati- 
num, by agents in this country. The al- 
leged plot was uncovered by Police Cap- 
tain Tunney, of the bomb squad, last Fri- 
day. 

Six of the men were firemen on the 
Belgian relief ship Gothland. After hear- 
ing the confessions of some of the smug- 
glers, Captain Tunney said there was every 
reason to believe that merchandise valued 
in this country at $25,000 to $30,000 was 
being sumggled weekly from Atlantic ports 
into Germany by way of Holland and Bel- 
gium. In Germany, of course, the mate- 
rial acquires a fivefold value, especially 
tubber medical goods such as were found 
on the persons of the smugglers who were 
arrested Friday. 

Among the 10 men arrested was Frank 
Bollaert, who described himself as a dia- 
mond polisher, 32 years of age and living 
at 529 W. 20th St. Six of the men ar- 
rested were Belgian sailors. 

Acting upon the information that the de- 
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parture of the Belgian relief ship was in- 
variably preceded by extensive purchases of 
medical rubber goods and platinum from 
houses specializing in these lines, Captain 
Tunney and a squad of his detectives had 
kept a close eye on the sailors and firemen 
of the relief ship. On Thursday night 
some of the detectives trailed the six fire- 
men from the pier of the relief ship at 
the foot of 29th St., Brooklyn, to Merten’s 
boarding house on 20th St. m Manhattai:. 
They became convinced that this place was 
the headquarters of a smuggling plot, and 
when the firemen came out the detectives 
trailed them all the way back to the pier. 

After a short struggle the six men were 
arrested and a large quantity of rubber 
goods was found on their persons. In their 
confession they involved Bollaert and 
three other men. When their homes were 
searched rubber goods were found in all 
but Bollaert’s home. No platinum was 
found on the persons of any of the men 
when they were arrested. 

Although the Belgian relief ship is 
searched each time as it reaches Halifax 
by British Federal officials, this smuggling 
plot was never discovered, because the 
smuggled goods were hidden by the fire- 
men and sailors in the coal bins. The pris- 
oners were placed in the custody of 
United States Marshal James M. Power 
in Brooklyn. They were arraigned before 
a United States Commissioner in the 
Brooklyn Federal Court on Monday, after 
the JEWELERS’ CIRCULAR had gone to press. 








RECEIVER APPOINTED 





State Court Selects Attorney to Take Charge 
of Atlanta Firm Owing to Differ- 
ences Between Partners 


ATLANTA, Ga. Aug. 8—Attorney M. 
Herzberg has been appointed receiver for 
the Criterion Jewelry Co. doing a retail 
jewelry business at 41-43 Peachtree St. 
as a result of a motion made before Judge 
George L. Bell in the Superior Court 
Monday. The appointment was made on 
the application of one of the partners who 
alleged the concern was being misman- 
aged. 

The Criterion Jewelry Co. began busi- 
ness here in 1916 and is run by Jacob Bush 
and Mrs. Rose May. Financially it is be- 
lieved to have been sound, for, according 
to a recent statement of the concern, their 
assets amounted to over $6,000 while their 
liabilities were reported under $1,000. How- 
ever, Mrs. May had a difference with her 
partner, Mr. Bush, and brought the action 
charging mismanagement by him, which re- 
sulted in the court taking over the prop- 
erty to preserve it. 








Schoonover &-:Barkus, now located on 
the second floor of 116 E. Water St., 
Elmira, N. Y., will expand Sept. 1, at which 
time the firm will occupy the store at 120 
E. Water St. which Roseman & Co. are 
to vacate. The firm’s move downstairs is 
considered an advantage and the partners 
will have better and more commodious 
quarters than they ever had before. The 
firm is composed of Dave Schoonover and 
Abe R. Barkus, and was formed about a 
year ago. 
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Treasury Department Acts on Retirement of 
William B. Treadwell, Jewelry 
Examiner at New York 

WasHINGTON, D. C., Aug. 14.—William 
B. Treadwell, examiner of jewelry, has 
tendered his resignation from the customs 
service. The Treasury has accepted the 
resignation to take effect tomorrow, Aug. 
15. Mr. Treadwell is recognized as one of 
the leading diamond experts of the country 
and he has served the Government as 
jewelry examiner at the port of New York 
for more than 14 years. The pendency of 
his resignation was reported in these col- 
umns a few weeks ago, at which time the 
Treasury officials expressed considerable 
surprise over the matter. 

It is understood that Mr. Treadwell was 
not entirely satisfied with the manner in 
which the executive control of the customs 
service has been altered. New and what 
he considered unreasonable regulations 
were promulgated and when his protest at 
them went unheeded he tendered his resig- 
nation. Officials here, however, refused to 
comment upon the cause of the resigna- 
tion but indicated that it would be filled 
from the classified service of the Civil 
Service. Until Mr. Treadwell’s successor 
is appointed, the assistant examiner will 
take over the duties of the office at the 
Appraiser’s Stores, New York. 


SUMMER OUTINGS 


Employes of Providence Jewelry Concerns 
Enjoy Annual Picnics 

Provipence, R. I., Aug. 11.—The month 
of August continues to afford the em- 
ployes of the numerous manufacturing 
jewelry and kindred establishments oppor- 
tunity on their afternoons off, to enjoy the 
annual outing or field day at one or the 
other of the shore resorts or private club 
grounds. 

Last Saturday the employes of S. & B. 
Lederer Co. visited Newport and a very 
enjoyable time was had. The company 
proceeded to one of the river steamboats 
about 9 o’clock in the forenoon and the 
30-mile sail down Narragansett Bay proved 
unusually delightful. Arriving at the 
City-by-the-Sea electric cars were in wait- 
ing to transport the excursionists to the 
beach where a shore dinner was held. 
Bathing and other diversions passed the 
afternoon with a luncheon before return- 
ing to the steamer for the sail back to this 
city. 

About 100 of the male employes of The 
Shepard Co. participated in an old- 
fashioned Rhode Island clambake at Duby’s 
Grove, on the Pawtuxzet River on Wednes- 
day afternoon. Many of the department 
managers were present and all had an 
enjoyable afternoon. Outdoor sports 
were engaged in, the feature of which was 
the baseball game. A. J. Corcoran, man- 
ager of one of the departments, pitched a 
no-hit game. Before departing for their 








‘homes all joined in singing “The Star 


Spangled Banner.” 








Barrett & Weinstein, 12 Decatur St., At- 
lanta, Ga., have been succeeded by Barrett 


& Co. 
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Very few patterns ever possessed such refined beauty, 
dignity and worthiness of design as lhe COLONY 
An authentic and unmistakable Colonial pattern: 


Rocers, Lunt @ BowLeEN Co. Greenrietp. Mass. 


"The Silver Os that Sells” = 
TRADE MARK RG STERLING GZ Z = a 


ee 
—_ 





















































August 15, 1917. 


THE JEWELERS’ 











Victory for Price Maintenance. 











Vice-Chancellor of New Jersey Upholds Right of R. H. Ingersoll & Bro. to 
Restrict Selling Price on Watches Under Laws of That State. 














Newark, N. J., Aug. 11.—Price mainte- 
natice “goes” in New Jersey, under the 
laws of this State, according to an opinion 
of the Chancery Court filed yesterday. 
Denying a motion to dismiss an action 
brought by Robert H. Ingersoll & Bro. to 
enjoin the sale for $1 by Hahne & Co. of 
Ingersoll watches priced at $1.35, Vice 
Chancellor Lane holds that the complainant 
concern has the right, under Chapter 107 
of the Laws of 1916, to fix the price at 
which its product shall be sold. 

The act, the vice chancellor says, de- 
clares the public policy of the State of 
New Jersey as distinguished from any 
policy of the United States. “Unless,” he 
says further, “the article is the subject of 
interstate commerce, I am not bound by 
the opinions of the Supreme Court of the 
United States.” Restraint in the case is 
continued by the vice chancellor until final 
hearing. 

The question at issue was argued before 
the vice chancellor on the return of a rule 


to show cause, with which was coupled a 


temporary restraining order. In behalf of 
the Ingersoll concern George L. Record 
urged that there was no profit in the sale 
by retailers of the watches at $1, and that 
a direct effect of the acts of the defendant 
would be that other dealers in the neigh- 
borhood could not market the same watches 
at $1 and in consequence would discontinue 
their sale. 

Mr. Record further pointed out that the 
defendant had no idea of marketing any 
considerable number of watches at the 
price of $1, but used this cut rate and the 
Ingersoll name as a bait at irregular in- 
tervals to get people into its store, de- 
pending upon those attracted by the low 
rate of the Ingersoll watch making pur- 
chases of other goods. For its own pur- 
poses, he said, the defendant made use, 
not only of the article manufactured by 
the complainant, but also of its trade name 
and reputation and guarantee for its, the 
defendant’s, ulterior purposes, to the in- 
jury of the complainant. 

Arguing to the contrary, Maximilian M. 
Stallman and Jeremiah F. Hoover con- 
tended that the contract against price cut- 
ting evidenced by a notice subject to which 
the Ingersoll concern sells its goods was 
contrary to public policy, as declared in 
United States Supreme Court decisions, cit- 
ing, among others, the cases of Dr. Miles 
Medical Company vs. John D. Parks & 
Sons Co., Straus vs. Victor Talking Ma- 
chine Company, and Bobbs Merrill Co. vs. 
Straus. 

Respecting the cases cited by counsel for 
the defense, the vice chancellor says that 
while they are entitled to great weight and 
careful consideration, he had come to the 
conclusion that upon the general proposi- 
tion he agreed with the dissenting opinion 
of Associate Justice Holmes in the Dr. 
Miles Medical Company case, in which he 
said: 

“T think that, at least, it is safe to say 


that the most enlightened judicial policy 
is to let people manage their own business 
in their own way, unless the ground for 
interference is very clear. * * * I think 
we greatly exaggerate the value and im- 
portance of competition in the production 
or distribution of an article as fixing a 
fair price. * * * JI cannot believe that 
in the long run the public will profit by this 
court permitting knaves to cut reasonable 
prices for some ulterior purpose of their 
own and thus to impair, if not destroy, the 
production and sale of articles, which it is 
assumed to be desirable that the public 
should be able to get.” 

Relative to the question as to whether 
the restriction upon the sale of the watches 
is such an interference with interstate 
commerce as to prevent its enforcement, 
the vice chancellor says that the restriction 
is in conformity with the statute before 
referred to, and that the statute is designed 
to promote good morals in business and is 
an exercise of the police powers of the 
State. 

“That it is within the legislative 
province,” he says, “admits of no question. 
It does mot operate to interfere with the 
trade or exchange of articles between this 
and other States, but rather touches upon 
the duties of citizens of this State to citi- 
zens of this and other States. I think that 
the effect of ignoring the restriction would 
tend to restrain interstate commerce by re- 
ducing its volurne, and that the effect of 
its enforcement will tend to increase the 
volume of interstate commerce. If the 
oleomargarine and liquor laws can be main- 
tained, and they have been, I think there 
is no objection to an act of the nature of 
the one under discussion.” 








Jewelry Workers of Cincinnati Organize 


Local Union 


CINCINNATI, O., Aug. 10.—Preliminary 
organization of the skilled jewelry workers 
of Cincinnati into a union to affiliate with 
the International Jewelry Workers’ Union 
was effected at Cosmopolitan Hall last 
Thursday night with 110 of the jewelry 
workers from the various manufacturing 
houses located in this city present. Harry 
Slavin of Chicago led in the organization 
of the local union. Temporary officers were 
elected for one month. At the end of that 
period, when a charter is expected from the 
American Federation of Labor, permanent 
officers will be elected. 

Frank Bender was elected temporary 


president; Adolph Wilkening, vice-presi- 
dent; John Christ, treasurer; Anton J. 
Lampe, recording secretary, and John 


Hauck, financial secretary. The five were 
selected as an executive body to handle the 
necessary work of organization until a 
permanent committee shall be named. 

The work of organizing the skilled work- 
men into a union has been going on for 
several weeks and very little of it became 
known to the manufacturing jewelers until 
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shortly before the mééting of their men was 
arranged. 

Frank L. Rist, Cincinnati organizer of 
the American Federation of Labor, was the 
only other speaker beside Mr. Slavin. 

Mr. Slavin left Friday for Indianapolis 
where he expects to hold a meeting of the 
workers of that city next Wednesday night. 
He accepted an invitation to return and 
address the local organization on the next 
night at another meeting to be held in 
Cosmopolitan hall. 








ENTERTAINMENT PLANS 





Retailers and Wholesalers of St. Louis Ar- 
range to Be Hosts of Jewelers Who 
Visit National Conventions 


St. Louis, Mo., Aug. 9.—The joint com- 
mittee of retail jewelers and jobbers which 
has in hand the arrangements for the enter- 
tainment of the delegates to the State and 
National conventions to be held here the 
last week in August had a meeting Tuesday 
at the Mercantile Club. As no particular 
plans had been laid for the entertainment 
of the delegates to the State convention, 
which meets on Monday of convention 
week, it was decided to give them an auto- 
mobile trip and stag at the Riverside Club 
on Monday evening. Louis C. Ebeling is in 
charge of the arrangements. Reports made 
at the meeting showed that the finances 
needed for the entertainment of the visitors 
on the splendid plan which has been out- 
lined, is being contributed by the retailers 
and jobbers and the arrangements will be 
carried out to the letter. 

Information has been received here that 
a special train is coming to the national 
convention from Nebraska. It will leave 
that State on Monday night and the dele- 
gates will reach here on Tuesday. A large 
delegation is expected. Reports from other 
sections are that there is great interest in 
the convention and that the attendance will 
be greater than ever before. 

The following new members were re- 
ceived at the last meeting of the St. Louis 
retail jewelers’ association. They have 
come in on account of the coming conven- 
tion: Walter H. Voss, J. A. Nelsch, W. J. 
Zeigler, H. H. Gerhardt, Max Hendler, A. 
C. Link, Rud. Engelskind, Edw. A. Gotsch, 
Louis O. Wirth, A. W. Koch, Oscar A. 
Boelhier, Herman H. Kaesser, John Pol- 
lak, A. F. Hoffmann, Ernst Nickl, Gerne 
Jewelry Co., Chas. Eber. 








Death of Charles H. Delano 


Boston, Mass., Aug. 13.—Charles Henry 
Delano, once a member of the firm of 
Guild & Delano, of Water St., this city, 
died last week at the Copp hospital, 
Somerville. He is survived by two daugh- 
ters and a brother. 

Mr. Delano was born in Charlestown 81 
years ago but had resided in Somerville 
at 108 Cross St. since 1860. He was a past 
master and a charter member of John Ab- 
bot Lodge of Masons and Somerville Royal 
Arch Chapter. 








Fred L. Roseborough, Junction . City, 
Ore., has been succeeded by Arnold R. 
Tracer. 
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However, our advertisement shall ) 
always be found in the pages of the 
Jewelers’ Circular. 


F. VITELLI & SON 


) The Broadway Chambers Bldg. 
277 Broadway, New York 


Telephone Worth 2687-2688 
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Pittsburgh Twenty-Four Karat Club’s Outing. 





Over 400 Members, Friends and Guests Enjoy Successful Field Day and 
Picnic of Steel City Jewelers’ Social Organization. 
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PittsBURGH, Pa., Aug. 9.—Members of 
the Jewelers’ 24-Karat Club of Pittsburgh, 
their families, employes and friends gath- 
ered in Highland Park this afternoon to 
enjoy what was undoubtedly the most suc- 
cessful outing ever arranged by the club. 
While the weather was still threatening, 
due to the heavy rains of the day before, 
nevertheless more than 400 persons were 
present to enjoy the grand holiday and 
outing. A slight sprinkle of rain fell at 
intervals during the afternoon but it failed 
to dampen the ardor and enthusiasm of 
the day and it was a happy crowd oi 





convey the jewelers and their friends to 
the scene of the activities. 

The ball game, staged between the mar- 
ried and single members of the club, was 
won by the latter by a score of 13 to 11. 
This is the first time in several years that 
the single men have won and possibly the 
result today might have been different had 


not “Billy” Hildebrand, twirling, for the © 


married men, been hit in the eye by a bat- 
ted ball and forced to retire. He was not 
seriously injured. The married men 
looked like sure winners in the first inning 
when they scored 10 runs, two of which 
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people for nearly an hour. All the time 
“Danny” Nirella and his orchestra were 
entertaining the crowd with very catchy 
music, Mingling among the crowd was 
“Uncle Sam,” a very good likeness, and 
“Silk Hat” Harry who did much to amuse 
the children. 

When the magician had performed his 
part of the bill, J. Loughrey Roberts 
called all the children together and it was 
‘hen that the fun commenced for the “kid- 
dies.” They were given toy balloons, flags, 
paper hats and the like, all with the na- 
tional colors. But the best fun of all came 
when the races were staged for the chil- 
dren. Probably the most interesting was 
the feather race for it’s no easy a task 
to get down on your “hunkers” and blow 
a feather along the ground for 25 yards. 

The summary of the various races was 
as follows: Foot race for girls under 12 
years of age: First, Dorothy Bloser; sec- 


GROUP OF MEMBERS OF PITTSBURG 24-KARAT CLUB, FRIENDS AND GUESTS WHO ATTENDED THE OUTING. 


jewelers who dispersed about 10 o’clock 
tonight for their respective homes. 

Too much credit cannot be given to 
President Sam F. Sipe of the club and 
the able committee which assisted him in 
making the outing a success for the com- 
mittee has been at work for weeks on the 
plans for the jubilee which were so suc- 
cessfully carried out today. There was a 
certain patriotic chord which permeated 
the activities of the day, reaching a climax 
in the late afternoon when W. E. Cooper, 
an exact likeness of Uncle Sam, headed 
several dozen of little girls, each carrying 
an American flag, marching in view of 
the entire assemblage. 

Members of the 24-Karat Club closed 
their places of business at 1 Pp. M. this af- 
ternoon and hurried to the ball grounds 
in Highland Park, being met at the en- 
trance at Highland Ave. and Bryant by 
M. L. Cronin’ of the transportation com- 
mittee who had automobiles waiting to 


were home runs by “Ollie” Stehle and 
“Billy” Jones. Mr. Jones hit one so far 
that he just had to walk around the bases. 

The teams lined up as follows: Married 
men, Hildebrand, Crawford, Weiss, Stew- 
art, Stehle, Hoffman, Holyland, Grau and 
Jones (captain); single men, Steinbeck, 
Schaller, Schellinger, Wilbert, Giegerich, 
Barrett, Bovie, Schmidt, Stitt (captain). 

For those who were unable to get into 
the big game, there was a game of “round- 
ers” and quoit throwing which all enjoyed 
most thoroughly and for those men who 
did not take part in any of the athletics, 
President Sipe passed around the 
“smokes” and matches. The game lasted 
five innings and was called on account of 
a slight shower. 

Following the game the crowd emerged 
from the ball grounds to Rhododendron 
Park and the New Shelter House. Here 
Prof. L. Jerome Mora, a magician with 
some new tricks amused..alarge crowd of 


ond, Katherine Brose; third, Antoinette 
Terheyden. 

Foot race for boys under 14 years of 
age: First, Andrew Kibel; second, Philip 
Bikle; third, Richard Snyder. 

“Thread and needle” race for young 
women: First, Miss Nellie Cuddy; second, 
Miss Louise Snyder; third, Miss Vierhiller. 

Feather race for boys: First, William 
Kraus; second, William Rihn. 

Tumble bug race: First, Andrew Kibel; 
second, William Rihn; third, Paul Gie- 
gerich, 

Following the races, everyone was pre- 
sented with a small American flag and 
headed by “Uncle Sam” and the “kiddies” 
a grand parade was held through a por- 
tion of the park. 

The next event on the program was the 
dinner which had to be served in the Shel- 
ter House because the rain had dampened 
the ground too much to have the meal 
served “on the green.” The dinner was 
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Not Merely ( Good Rings—A SERVICE! 


The merit of W. W. W. rings is 
attested to by thousands of good 
jewelers. 





They are not good rings merely 
because we say so, but because 
thought, energy and skill have 
made them so. 


























We were bent first upon making good rings, 
and then helping the dealer sell them. The 
W. W. W. dealer service is complete—nothing 
is lacking. 


Among the features offered are the following: 


1. The juggling marvelous mechanical window display (the 
like of which no one has ever before seen). 


2. Handsome embossed, individual ring holders for the 
window. 


3. Beautiful attractive window cards for the window. 


4. War map for the window (showing where the various 
birthstones come from). 


5. Booklets, with your name and address printed, enclosed 
in envelopes for your mailing list. 


6. Ai series of 41 original, exclusive, individual dealer cuts, 
written for you, advertising your business, including 
optics, silverware, watches, etc., all free of charge. 


a 


Special lantern slides for the movies. 


8. A personal advertising service, offering free of charge, 
the services of our Advertising Department for the 
preparation of special advertisements, booklets, form 

letters, etc., on any subject. 


Doesn’t this service entitle us to 
the business of every good 
jeweler ? 


WHITE, WILE & WARNER 


Makers of nationally advertised rings in which the stones do stay 


BUFFALO, N. Y. 
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somewhat delayed because the city authori- 


ties had failed to provide artificial lights 
in the shelter house, as they had promised 
to do, and it was only through the skilful 
management of President Sipe that he was 
able to get in touch with a man named 
Hoover who at the 11th hour call sent out 
a force of men to install some portable gas 
lights. And later in the evening when 
Mr. Sipe publically thanked Mr. Hoover 
for his work the crowd was not slow to 
give the latter the glad hand. 

The catering company furnished an ex- 
cellent picnic meal. The refreshments in- 
cluded: large sandwiches, sliced ham, 
tongue and rye bread, pickles, olives, corn 
on the cob, Neapolitan ice cream or chilled 
watermelon, home-made cakes, coffee, etc. 
During the serving of the meal, the or- 
chestra played and the audience was led 
in singing by William A. Davis. 

Upon the request of President Sipe the 
audience rose and drank a toast to the 
President of the United States, whereupon 
the orchestra struck up the “Star Spangled 
Banner.” Mr. Davis, who has an excellent 
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Wattles had gone to New York in the in- 
terests of the club members when the pro- 
posed tax on jewelry was heard of. lt 
was on this visit in New York that Mr. 
Wattles met with two serious accidents, 
when he was twice struck by automobiles 
within one block at 63rd St. and Broadway. 
Mr. Wattles had been confined in the 
Roosevelt Hospital in New York and he 
would have been at the banquet were he 
in condition to get home. 

However, Mr. Sipe assured the jewelers 
that Mr. Wattles is progressing rapidly 
and that he is now just able to leave the 
hospital after 13 weeks and after a trip to 
Atlantic City he will return to Pittsburgh. 

In conclusion, Mr. Sipe welcomed the 
jewelers present and said that next year 
they would have a much younger and bet- 
ter looking president of the club. 

President Sipe then introduced B. K. 
Elliot, chairman of the entertainment com- 
mittee, who after brief remarks completely 
took Mr. Sipe by surprise when ‘he pre- 
sented him, in behalf of the jewelers pres- 
ent, with a huge basket, filled with flowers 


W. E. COOPER AS “UNCLE SAM” AND GROUP OF CHILDREN AT THE OUTING. 


baritone voice, sang several vocal solos. 
Small pamphlets containing patriotic songs 
had been distributed among the guests and 
while the dinner was being served by a 
dozen colored waiters the audience sang 
many songs of a popular character. 
When the meal was finished and the 
dishes cleared, President Sipe called for 
order, and after apologizing about the de- 
lay in the dinner, owing to the lack of 
lighting facilities, but through no fault of 
his, he proceeded to tell some of the things 
which had transpired in the club since the 
banquet last April. He told about the ap- 
parent better feeling among the jewelers 
since the last banquet and went into an 
explanation of the recent platinum scare 
and told how Francis A. Keating, on a 
very short notice, went to New York to 
represent the club before the Jewelers 
Vigilance Committee; also how G. Warren 


The basket was set on the table and at a 
given signal, a little girl, clad in the 
national colors stepped out, and to the 
tune of the orchestra sang “It’s Time for 
Every Boy To be A -Soldier.” 

The next speaker of the evening was 
August Loch, the oldest living president 
of the Jewelers 24-Karat Club and the an- 
nouncement of his name drew much ap- 
plause from the guests. Mr. Loch, who is 
chairman of the registration board for the 
selective draft in his district, gave a very 
forceful speech, saying that he had done 
hard work in his life but the hardest thing 
he ever had to do was to select soldiers for 
Uncle Sam’s big army, especially when 
many mothers came to him and said “For 
God’s sake don’t take my boy.” 

Mr. Loch’s speech was filled with a pa- 
triotism that filled the heart of every per- 
son present, and after denouncing the vari- 
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ous forms of “slackers,” he appealed to 
the Americanism and integrity of the 
jewelers to acquit themselves as men and 
good American citizens and answer the call 
when it came. His plea with the jewelers 
to do their duty and come forward and 
his denunciation of “slackers” almost 
brought the crowd to their feet. He was 
warmly applauded as he finished. 

J. Harvey Wattles next spoke of the his- 
tory connections associated with Highland 
Park and how this district was settled in 
1778 by Alexander Negley, to whom a 





SAMUEL F. SIPE, PRESIDENT. 


monument has been erected in the park. 
He said that he always thinks of what 
things were and how much better they are 
today. 

William Heeren, senior member of Heer- 
en Bros & Co., who was 76 years old 
today, was next introduced and in a few 
well chosen remarks he expressed his 
pleasure of being present. Mr. Heeren is 
the oldest living member of. the club. 

Other persons to be introduced by Mr. 
Sipe included. Harry H. Heeren, who Mr. 
Sipe spoke of as present vice president of 
the Jewelers’ 24 Karat Club and its. next 
president; also J. Loughrey Roberts, son of 
John M. Roberts, who is destined to be a 
future president of the club. W. J. Har- 
ber, of Enos Richardson & Co., New York, 
was present at the festivities, and J. A. 
Granbery and W. C. Staiger, also New 
York jewelers. 

This ended the speech-making part of 
the program and a refined vaudeville pro- 
gram completed the evening. 

The committees responsible for the suc- 
cess of the outing, included: Transporta- 
tion, M, L. Cronin, chairman; entertain- 
ment, Byron K. Elliot, chairman; G. War- 
ren Wattles, vice chairman; music, F. W. 
Acklin, chairman; M. L. Cronin, vice 
chairman; sports, J. Loughrey Roberts, 
chairman; William FE. Jones, vice chair- 
man; prizes, Harry H. Heeren, chairman; 
P. C. Gillespie, vice chairman; finance, 
August Loch, chairman; John M. Roberts, 
vice chairman. 

The officers of the Jewelers 24 Karat 
Club are: President, Sam F. Sipe; vice 
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presidents, Harry H. WHeeren and J. 
Loughrey Roberts; secretary, Frank Bur- 
ger; treasurer, Frank T. East. 

The prizes, which were awarded at this 
year’s outing, were all donated by local 
jewelers. The donors were: Frank W. 
Acklin, Tyrone; George B. Barrett Co., 
Henry N. Dotzenroth, B. K. Elliot Co., 
August C. Gies, Gillespie Bros., Inc., Gro- 
gan Co., Hardy & Hayes Co., Heeren Bros. 
& Co., R. J. Henne, W. J. Johnston Co., 
August Loch, Rodney Pierce Optical Co., 
John M. Roberts & Sons Co., Sam F. Sipe, 
Charles E. Snyder, George H. Snyder, 
William J. Steinmacher, William Terhey- 
den Co., Thier, Krause & Beam, W. W. 
Warrick, W. W. Wattles & Sons Co., all 
of Pittsburgh; Frank N. Worrell, Canons- 
burg, and Peter C. Yester, McKeesport. 


Side Lights on the Outing 


A number of traveling men for eastern firms 
were in the city and present at the outing. 
+ * * 


Sam F. Sipe was the busiest and happiest man 
at the outing. Thanks to his Peerless Eight and 
chauffeur he was able to say ‘‘Let there be light 
and there was light.” 

> * = 

William Heeren celebrated his 76th birthday 
today but no one would have thought it for he 
was one of the spryest persons present. 

+ + * 


G. Warren Wattles was missed at this year’s 
outing. His many friends are happy that he is 
about to be able to leave the Roosevelt hospital, 
in New York, where he has been convalescing 


from an accident. 
= = + 


Someone said that if Hildebrand had been single 
he would not have been hit in the eye with that 
ball. No, but possibly it might have been a bul- 
let these days—war either way. 

* _ a 


Harry Heeren and Loughrey Roberts aided 
greatly in keeping things moving. 
7 * * 

We've been to many picnics but you'll have 
to go some to see more doing in one day than 
took place at this outing. 

= * * 

Quite a few jewelers and their wives enjoyed 

the motor boat rides on the lake. 
* - * 

A squad of jitneys carried the guests out of 

the park to the street cars. 
* * = 

There were many signs hung along the roads 
in the park to let the passers-by know that the 
jewelers were holding a picnic. 

+o o * 

When it comes to good story telling, “Sam F.” 

leads ’em all. 





Itinerant Jeweler Skips Out from Niagara 
Falls, N. Y. 


NraGARA Fatts, N. Y., Aug. 8—The 
police of this city are still searching for a 
man who conducted a jewelry store in the 
Cataract building for a short time, and 
against whom a large number of complaints 
were made by his customers. 

The jeweler operated the store but for 
one week, during which time he sold a 
large number of watches and other articles 
at apparently reduced rates, giving strong 
guarantees for the quality of the product. 
Many of the customers after buying his 
goods felt that they had been swindled, and 
began to make complaints to the author- 
ities, but before the latter could act on 
the complaints, the jeweler disappeared. 





The style of David M. Rinaldo, Saratoga 
Springs, N. Y., has been changed to David 
M. Rinaldo’s Son. 
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ALLEGED THIEF ARRESTED 





Man Charged with Stealing Case Containing 
Jewelry Worth $25,000 Belonging to 
Julius Wodiska, Taken into 
Custody 


Through the arrest in New York of a 
man describing himself as Moe Schiffman, 
alias “Harry Corbin,” the New York and 
Detroit, Mich., police believe they will be 
able to clear up the robbery of a sample 
case containing $25,000 worth of mounted 
and unmounted platinum jewelry belong- 
ing to Julius Wodiska, 182 Broadway, 
Manhattan. At the time of his arraign- 
ment in the 5th District Police Court last 
week, Schiffman waived examination and 
is now awaiting extradition to Detroit 
where the theft was committed on July 21. 

The apprehension of Schiffman in New 
York came about in an odd sort of a way. 
Schiffman had been trailed from Detroit 
through some of his pals and on informa- 
tion brought to the attention of the Burns 
International Detective Agency, he was lo- 
cated in the metropolis. He was “shad- 
owed” for a short time and plans were !aid 
for making his arrest. On the day the 
capture was scheduled to take place, the 
Burns men, accompanied by Mr. Wodiska, 
went to the detective bureau to inform the 
authorities and to have an officer make 
the arrest. When a photograph of the 
man was shown to the detectives at the 
detective bureau, they immediately recog- 
nized Schiffman as a man who had been 
arrested the night before on the complaint 
of a young woman. As Schiffman was still 
being held in jail, the Burns detectives and 
Mr. Wodiska were allowed to identify the 
man as the one they had been “shadowing.” 
The prisoner was at once questioned about 
the robbery of the sample case but refused 
to make any admissions. 

Following the discharge of the complaint 
lodged against Schiffman by the young 
woman, the man was at once rearrested 
and held on the Wodiska complaint. When 
the New York authorities were positive 
that they had the right man, the sample 
carrier from whom the case was taken 
was called from Detroit and several days 
ago arrived in New York. The carrier 
was taken to the jail and immediately 
picked out Schiffman as the man who had 
taken the case. George W. Birnbaum, the 
salesman to whom the case belonged, im- 
mediately went to Detroit where he lodged 
a formal charge of grand larceny against 
Schiffman, 

On Saturday, detectives Piel and Lam- 
bert of the Detroit police department ar- 
rived in New York with the necessary ex- 
tradition papers. On Monday after THE 
JEWELERS’ CircuLar had gone to press, 
both of the detectives went to Albany in 
an effort to have the papers signed by 
Gov. Whitman. Both these officers are due 
much credit for their work on this case 
and it was through their untiring efforts 
that Schiffman was finally traced to New 
York. Since Schiffman’s arrest the pris- 
oner has been’ cross-examined but as yet 
has failed to reveal what has become of the 
loot. It has not been determined whether 


Schiffman has a criminal record. 
The _ robbery, 
these columns, 


which was reported in 
was accomplished by a 
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clever ruse and at the time caused con- 
siderable excitement in the jewelry trade. 

On the day of the theft, Mr. Birnbaum 
left the Hotel Statler to visit members of 
the Detroit trade. He went to the office 
of the Luths, Dornweld, Haller Co., in 
the Liggett building, and instructed his 
sample carrier to wait near the door with 
his three sample cases, The salesman pro- 
ceeded to the office of the jewelry firm in 
the building and was surprised a few min- 
utes later to see the sample carrier enter 
the office with two sample cases in his 
hand. He asked the boy why he had come 
upstairs and was informed that a young 
man in an alpaca office coat (with no hat) 
rushed out of the building and said that 
Mr. Birnbaum wanted him to come up im- 
mediately with the sample cases. As the 
sample carrier could carry only two sam- 
ple cases the young clerk (who has since 
been identified by the carrier and several 
others as Schiffman) volunteered to assist 
him. The sample carrier said he expected 
the young man up on the next car. Mr. 
Birnbaum immediately became suspicious 
and ran to the door, discovering that both 
the sample case and young man had dis- 
appeared. 


LIMIT CREDIT TO CONSUMERS 











National Association of Credit Men Urges 
Need of Restricting Accounts of Re- 
tail Dealer’s Customers 


The August letter of the National Asso- 
ciation of Credit Men again calls attention 
to the seriousness of easy credit granting 
to consumers on the part of merchants 
doing a retail business. After pointing out 
that this form of credit is subject to greater 
risk than any other, the letter goes on: 

“Without any thought of hindering busi- 
ness, but rather to build up better business, 
the point we are pressing home every day 
is that the grantors of commercial credit 
should have the courage of their convic- 
tions and counsel with their retail cus- 
tomers to sell merchandise to the con- 
sumer on a basis that comports with pres- 
ent conditions, i.e., not tie up capital as 
freely as under usual conditions in rigid 
forms of credit. 

“We urge that supplies for the home, 
that is, the daily necessities, be sold for 
cash, or practically cash; that the ordi- 
nary supplies of the home be sold on the 
basis of semi-monthly payment, and that 
supplies for the person or the extraordi- 
nary supplies be sold on the basis of the 
monthly payment, that is, accounts ren- 
dered paid on the first of each month for — 
the supplies of the previous month. 

“A communication that is being sent out 
by one of our members in Richmond, C. W. 
Antrim & Sons, to their customers is in 
true form. It gives strong counsel to the 
retailer to be especially cautious now and 
to work for cash payments or shorter 
terms. Let us all awaken to the responsi- 
bility, which may mean the saving of dis- 
tress in later days, for beyond question the 
consumer can be brought to recognize the 
economy of cash and short term payments 
and that long terms mean inevitably higher 
cost of living. It behooves us all to do 
our part in keeping all forms of credit as. 
liquid as possible.” 
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Idaho Retail Jewelers Hold Great Convention 





Rousing Session of State Association at Guyer Hot Springs at Which Officers 
Are Re-elected and Resolutions Passed. 








—aEee_""— 


Guyer Hor Sprines, Idaho, Aug. 8.— 
The Idaho Retail Jewelers’ Association has 
just completed one of the best conventions 
‘+ has ever held. The sessions were in- 
teresting all the way through and some 
excellent work was accomplished. Most 
important too was the fact that a lot of 
new members were taken in and the pros- 
pects of the association for the present year 
are exceptionally good. The officers of the 
association were all re-elected. The only 
outsider at the convention was Col. John 
L, Shepherd, but he proved a host in him- 
self and addressed the jewelers constantly 
throughout the convention on _ various 
topics, giving them the benefit of his long 
experience in association work. 

The meeting was called to order by 
President Laughlin and after the jewelers 
had been welcomed and the response made 
thereto, President Laughlin delivered his 
annual address as follows: 


ADDRESS OF PRESIDENT LAUGHLIN. 

Gentlemen: It affords me much pleasure in 
welcoming you all here, and I hope you will get 
as much pleasure out of this meeting as I expect 
to. This is our sixth annual gathering and I 
trust that you will all take hold and make this 
an interesting and profitable meeting. We have 
been told that the Guyer Hotel and Hot Springs 
is a great convention place, and it certainly looks 
it. I would rather go out and climb these moun- 
tains, but we must first do good work in han- 
dling the many things that need our earnest and 
careful attention. 

Not being an orator I am not going to make 
a talk but will ask that everyone here shall make 
themselves at home and do their best to boost 
the jewelry game, for this is our chance. Money 
is plentiful and people will buy the pretty, valu- 
able and useful articles of jewelry when they 
have money. 

We are today in the midst of the greatest epoch- 
making period of the world’s history. Little did 
we dream, when a year ago our khaki clad boys 
were being called to the colors to do duty on 
our southern border, that within the year we would 
be enrolling our young men by the million to 
prepare to decide the greatest struggle ever 
known. I will not dwell on that subject further 
than to add that when the roll was called, like 
in the days of Paul Revere our craft was among 
the first to respond and it is safe to say that 
the allied jewelry interests will do more than their 
part and our boys will be found in the very fore- 
front upholding the Stars and Stripes. 

But what of the years as relates directly to the 
jewelry trade? Some of the greatest movements 
for the advancement and betterment of our busi- 
ness have been started, most notably the Asso- 
ciated Jewelers of America campaign, which bids 
fair to be the greatest stride forward ever at- 
tempted. 

There is also a determined effort to establish a 
uniform accounting system; the movement for 
a better understanding of doing business which 
will enable us to be just to ourselves and abso- 
lutely fair to our customers, enable us to render 
greatest service to our patrons, and the manner 
in which all branches of the trade are co-operating 
in these movements is a matter of congratulation. 

If anyone had the mistaken idea that the retail 
jewelry dealer still belonged in the ‘“‘Uhrmacher” 
class he had a rude awakening when a few weeks 
ago it was suddenly discovered that the -Ways 
and Means Committee of Congress had placed us 
among the plutocrat class. The manner in which 
they were proposing to pile taxes on our wares 
might lead one to believe that the allied jewelry 
interests were able to finance the war. 

What an excellent opportunity this gave for 
team work and how it demonstrates the value of 
organization is best told in the manner in which 
all members responded to the “S. O. S.” sent 





out by the Jewelers’ Vigilance Committee. By 
our united efforts we were able to avoid what 
would surely have been a calamity. 


It is a pleasure to speak words of appreciation 
of the splendid work done by our trade journals, 
their untiring efforts to raise the standard of our 
business, working at times in the face of what 
seemed to be unsurmountable obstacles. They 
are entitled to our praise, and as I often feel that 
theirs is largely a labor of love let us give them 
encouragement. 

One of the troubles of the whole jewelry busi- 
ness is that we have all been satisfied just to 
take the trade some other line of business men 
do not want. Because our business is an old 
one we seem to have assumed that everybody 
knew all about it and if they wanted any of our 
goods we have believed they would get them. 


Right there is where we have made our mistake. 


In this day and age the man who moves the 
merchandise out of his show cases has to work 
at the business of selling. We have passed the 
time when we can leave it to the public to “buy” 
our goods—we must “sell” the goods to the 
public. That is what the clothing men and the 
furniture men and the hardware men are doing. 
They are selling their goods—making people want 
them instead of waiting for the people to come 
in and ask for them. 

One of the most important things that the 
retailer can do is to participate actively in the 
organization most suited to his needs. Too often 
the question of membership in an organization is 
approached from the wrong angle. It is not so 
much what you can .get out of it but what you 
can put into it. You cannot prosper if the jewelry 
business does not prosper. So what you do to 
help the other fellow automatically helps you. It 
is the old story of strength in union. Working 
together we can raise the ethical standards of 
the jewelry business, but we cannot do that work 
separately and individually. If it had not been 
for the prompt action of jewelry associations re- 
cently Congress would have saddled upon all of 
us a five per cent tax on stock on hand, which 
would have been an unjust discrimination against 
the jewelry business and would have worked a 
serious hardship on everyone in the trade. That 
is merely an illustration of what is accomplished 
by organizations which all of us ought to support. 

Speaking of the industrial conditions of the 
country leads me to suggest that you need have 
no fear for the future business prosperity. The 
United States is going to enjoy an era of ex: 
treme prosperity whether it wants it or not. It 
is absolutely impossible to keep people from buy- 
ing when there is as much money in circulation 
as is already beginning to flow through the coun- 
try as the result of large war orders. We must 
keep business moving better than usual, and to 
do this we must concentrate our energies and use 
our brains to get all the big business we can, 
for the drain for the many donations for war 
funds will be heavy and we must be prepared to 
help to the utmost. 

Are you doing repair work at the same prices 
that prevailed 10 years ago? Your overhead is 
now from 50 per cent to 100 per cent more than 
then. Those of you who own automobiles know 
that it costs to replace a 10 cent bolt and that 
a “‘guarantee’’ does not mean replacement free 
of charge. Think it over! 

In conclusion, may I urge upon you to put 
your shoulder to the wheel and devote as much 
time as possible to your association? Impress 
upon those not now enrolled, the advantages you 
have gained from membership and use every means 
to induce them to become workers with us. 

I would advocate the forming of local clubs in 
all cities having four or more jewelers and even 
in smaller places having as few as two. Much 
good can be accomplished by occasional getting 
together. May we all strive to be better mer- 
chants, and to that end I commend to your care- 
ful consideration the questions which will come 
before this convention. Be attentative, take an 
active part in all discussions and may each of us 
carry._away some good ideas. 


Then followed addresses from the dis- 
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trict presidents, W. R. Priebe, Twin Falls; 
George Buhn, Boise, and W. E. Wallace, 
Moscow, after which C. F. Scott gave his 
report first as secretary and then as treas- 
urer. Then Col. Shepherd was called upon 
and he entertained the jewelers with an 
address full of instruction, patriotism, wit 
and wisdom. After he had finished there 
was an adjournment until evening, during 
which the delegates were entertained in 
various ways. In the evening there was a 
round table discussion led by Mr. Priebe. 

Today the entire morning was taken up 
with recreation and entertainment, the busi- 
ness meeting being held at 3 p. m. This 
was devoted to routine business, such as 
reports of committees, discussions of trade 
conditions, election of officers and the 
selection of the next place of meeting. 

It was during this session that the fol- 
lowing officers were re-elected; J. T- 
Laughlin, Boise, president; W. R. Priebe, 
Twin Falls, vice president; F. C. Christ, 
Blackfoot, vice president; W. E. Wallace, 
Moscow, vice president, and C, F. Scott, 
Boise, secretary and treasurer. The ex- 
ecutive committee chosen consists of J. T. 
Laughlin, chairman; C. F. Scott, Boise; 
M. F. Akers, Lewiston; H. L. Ball, Grace; 
W. R. Priebe, Twin Falls. 

Twin Falls was selected as the place for 
the next meeting, the date of which will 
be set later. 

The resolutions adopted were as follows: 


The Resolutions 


We, the Idaho Retail Jewelers’ Association, in 
convention assembled at Guyer Hot Springs, 
Ketchum, Idaho, resolve: 

That we renew our allegiance and pledge our 
support to the American National Retail Jewelers” 
Association, and hereby thank its officers for their 
untiring efforts in our behalf. 

7 

That we express our thanks to the officers of 
this association for their faithful work during 
their terms of office. 

+ * * 

That we favor the passage of the Owen-Goeke 
bill, preventing the time guarantee on the mer- 
chandise we handle and the Stevens Standard 
Price bill. 

* * * 

That we indorse the work of the National Trade 
Interests Committee. 

* * * 

That we favor a properly authenticated nation- 
wide publicity for fashionable and necessary jewel 
adornment, and that we urge the national asso- 
ciation to co-operate to that end; that we recom- 
mend that all nationally set styles of jewelry 
should be authenticated only by properly author- 
ized jewelry organizations, and that we endorse 
and ask the jewelers of Idaho to contribute to 
this worthy cause such amounts as they can 
afford. 

* + # 

That we endorse the recent action of the But- 
terick Publishing Co. in refusing advertising from 
mail-order houses. 

* * _ 

That we endorse the work of the American Fair 
Trade League in the efforts for standard and 
fixed prices legislation. 

* + * 

That, owing to the increased cost of all things, 
our members study and systematize their repair 
department and establish such methods as wilf 
make it possible to conduct this department at a 
gain rather than a loss, and endeavor to give suit- 
able remuneration to their employes, so as to 
make it interesting and attractive. 

+ * * 


That this association again endorse the Jewel- 
ers’ Mutual Limited Fire Insurance Co., of Wis- 
consin, and recommend it to our members. 

* + + 


That we heartily endorse the plans of the 
American National Retail Jewelers’ Associdtiom 





(Continued on page 83.) 
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How the War Has Helped the Jewelry Trade | 


Interesting Experiences of Canadian Jewelers Whose Business Has Greatly Increased Since the Out- 
break of Hostilities—Letters from Leading Jewelers of the Dominion Indicate That Ameri- 
can Jewelers Have Nothing to Fear But May Expect Bigger Demands from 








Customers Than Ever Before. 
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S the whole world knows, the indus- 
tries of the United States, particularly 
those dealing in war supplies, have enjoyed 
stupendous prosperity during the past three 
years. Now that our government is plac- 
ing tremendous war contracts and the like- 
lihood exists that the allied governments’ 
purchases will continue to be as great as 
ever, there is no possibility of business de- 
pression. 

Many jewelers, however, are prone to 
believe the public will not buy luxuries 
and that the jewelry trade will not benefit 
by the country’s prosperity. 

It was to allay the fears of jewelers so 
inclined and assist them in making their 
plans for the future that THE JEWELERS’ 
CrrcuLaR decided to investigate conditions 
in the jewelry trade in Canada. On July 
26 we mailed about 400 letters to represen- 
tative houses among manufacturing, whole- 
sale and retail jewelers in various sections 
of Canada, seeking information as to just 
how the war had affected the jewelry busi- 
ness of that country. 

Canada’s problems are much the same as 
our own. Her business methods are 
nearest our own—nearer than those of 
any other warring nation. It is fair to 
suppose that what the Canadian jeweler 
has experienced in the last three years, the 
jeweler of this country will experience 
unless the war should come to an early 
end. Our letter read as follows: 

“We trust you will not consider us pre- 
sumptuous in asking you to write us 
briefly and frankly what has been your 
experience in the jewelry business since 
the war began. Have your profits during 
1917 (so far), 1916 and 1915, been as 
large as in years previous to 1914? How 
did your holiday business last year com- 
pare with that of other years? The Umted 
States will soon be at war four months. 
Canada will soon have experienced three 
years of war. The merchant in this 
country, therefore, has much to learn of 
war time business problems from his Cana- 
dian brother. The real burdens are all 
ahead of us. It is natural to expect that 
certain industries are suffering temporary 
depression and that economical alarms are 
heard in some quarters. 

We learn, however, that the profits of 
the Canadian and English jewelers have 
not suffered as a result of the war. 

A confirmation of these encouraging re- 
ports would be cheering news to the jewelry 
trade of this country. The jewelry manu- 
facturer, wholesaler and retailer in this 
country look to THE JEWELERS’ CIRCULAR 
for authentic news and information. 

Your experience, we hope, when an- 
nounced to the jewelry trade of the United 
States, will be encouraging and helpful. 
We trust that you will be willing: to 


answer this communication at your earliest 
convemence. Your reply will be deeply 
appreciated by 

Very sincerely yours, 

THE JEWELERS’ CIRCULAR Pus. Co. 

The answers to this letter were full and 
complete, and showed, as we had expected, 
that the war, far from hurting the jewelry 
business in Canada, had resulted in unusual 
prosperity to our brother jewelers across 
the border. 

We regret that space will not permit us 
to publish all of the replies in full. The 
letters and excerpts which we do publish 
are representative. We have endeavored 
not to conceal any facts or suppress any 
discouraging information. With very few 
exceptions, however, those of the jewelers 
who very kindly replied to our letters found 
business the last three years to be ahead 
of that in the years previous to the out- 
break of the war. Almost without excep- 
tion, in those cases where poor business 
is reported, certain purely local conditions 
were responsible. 

The letters need no further comment, 
they speak for themselves. They follow: 

D. R. Dingwall, Limited, 
Jewelers, Gold and Silversmiths. 
WInnipec, Aug. 2, 1917. 
Editor THE JEWELERS’ CIRCULAR: 

We duly received your favor of the 26th 
ult, asking us for information as to the 
effect that the war has had on the jewelry 
business in our locality, and, without the 
time to go into the matter very fully, we 
might say in a general way that during 
the first year of the war business was very 
greatly affected, there being a decrease over 
normal conditions for that year of approx- 
imately 25 per cent. 

The second year, however, showed very 
marked improvement. As a matter of fact, 
our business was almost up to normal. 
This, however, may partially be accounted 
for by the fact that we had an enormously 
heavy crop in Western Canada, which, with 
the high prices prevailing, distributed a 
very large amount of money amongst our 
comparatively small population. 

Our business so far this year has not 
been quite as good as last, there being a 
reduction possibly for the seven months of 
about 15 per cent. 

Judging from our experience, we do not 
think that the jewelry trade on your side 
of the line need have very much to fear, 
as we assume that the conditions will 
be very similar with you to what we have 
been passing through during the three years 
since war broke out. 

Trusting that this information will be 
of service to you, 

Yours truly, 

~ D. R. Drnewa tt, Ltp., 


( Signed. ) Jabez Miller, Secretary. 


The Levy Brothers Co., Ltd., 
Wholesale & Manufacturing Jewelers. 
HAMILTON, Canada, July 31, 1917. 
Editor THE JEWELERS’ CIRCULAR: 


We are duly in receipt of your letter ask- 
ing us to give you a short resumé of how 
the war has affected the jewelry trade in 
Canada. ' 

We might state that as hostilities broke 
out in the Fall, it did not affect the whole- 
sale trade to any great extent as most of 
the retailers had placed their orders for the 
Fall, and, in consequence, the volume of 
trade was not very much impaired in the 
Autumn of 1914. 

In the Spring of 1915 trade was exceed- 
ingly quiet and business was very much 
curtailed. Later in the year, however, when 
the industries of Canada had transferred 
their activities to turning out munitions and 
supplies for the armies and large orders 
were pouring in from foreign Governments 
in all manufacturing lines, things brightened 
up materially and money became exceed- 
ingly plentiful. In fact, families who never 
had money to spend on luxuries were in- 
dulging themselves in things which in their 
wildest dreams they had never expected to 
possess. The Government has been paying 
the dependents of the men who have gone 
to the front very considerable sums, and 
this has been supplemented by the patriotic 
associations in every part of Canada, so 
that in most cases the dependents of the 
men who have gone to the front are re- 
ceiving larger incomes than they ever had 
in their lives before. 

Owing to the withdrawal of so many men 
for the army, labor became very scarce and 
in consequence wages in a good many lines 
were more than doubled and production has 
been greatly curtailed. 

From our own experience, which extends 
over a period of sixty years, the jewelry 
trade in Canada has never been in a more 
healthy condition than it is at the present 
time. Most of the weak people in the trade 
have been weeded out and at the present 
moment we have more customers taking 
advantage of their discounts than ever be- 
fore in our experience. 

The reason that our sales are not as large 
as before the war is not on account of the 
demand for merchandise having decreased 
but on account of our inability to supply 
same. It is extremely difficult, owing to the 
submarine activities and also to the short- 
age of labor, to procure merchandise from 
Switzerland, Holland, England or France. 
A good many lines which formerly we 
were able to import we are not able to 
procure at all. This shortage of imports 
could possibly be overcome by increasing 
home production, but owing to the scarcity 
of help in the manufacturing jewelry trade, 
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factories are running with only half their 
usual staif. 
’ People in time become accustomed to 
conditions, and certainly here in Canada we 
have become so inured to a state of war 
that we take it as a matter of course and 
we go about our business as if a war on 
our hands were a common occurrence. 
From our own experience we think that 
the American jewelry trade can look for- 
ward with every confidence to the future 
and we feel certain that they will find an in- 
creased demand for jewelry and kindred 
articles in the very near future. 
Yours very truly, 
Tue Levy Bros. Co., LIMITED, 
(Signed) A. S. Levy. 





Geo. H. Lees & Co., Limited, 


Jewelry Manufacturers, 

Gold and Silver Refiners, 
HAMILTON, Ont., July 30, 1917. 

Editor THE JEWELERS’ CIRCULAR: 


In answer to your letter of the 26th, we 
will be very glad if such advice as we can 
give will be of any assistance or encourage- 
ment to our fellow jewelers in your great 
Republic. From the tone of your letter, 
however, we feel that you are more desirous 
of information regarding the retail trade 
while we are strictly manufacturers and 
wholesalers, so can speak with authority 
only as such. 

For the first few months after the out- 
break of the war in 1914, naturally, trade 
fell off to some considerable extent, but 
during 1915 conditions improved gradually 
and the Fall of 1915 brought good business 
to us all. es 

The year 1916 can simply be described as 
wonderful. We never enjoyed such splendid 
orders and our factory was forced to work 
overtime through the whole year excepting 
in July and August when, owing to the hot 
weather, we shut down on _ overtime. 
Month after month showed the biggest 
sales we had every enjoyed and our total 
for the year showed a very large percentage 
of increase over any previous year. This 
increased business continued until some two 
or three months since when the results of 
a thrift campaign inaugurated by our Gov- 
ernment commenced to be felt and sales 
have slackened off somewhat; still we have 
been putting in’ a little overtime and inso- 
far as we know all factories are working 
at least full time. 

Naturally, owing to the shortage of labor 
and war conditions, our costs have greatly 
increased but we have been able to increase 
our selling prices to at least partially cover 
the increased costs. 

The increased sales were due mainly to 
the big wages being paid munition workers 
and to the fact that practically every soldier 
leaving Canada had one or several friends 
who wished to make him a presentation, 
for which purpose nothing is more suitable 
than jewelry, particularly wrist watches, 
signet rings and charms. Then many 
soldiers before they left also wished to 
make presents to their families or friends. 

We believe that with the immense 
amounts of money your Government and 
the Allies are spending in the United States 
for war munitions, etc., the jewelry trade 
in general should enjoy for some time 
to come an unusual prosperity. We sin- 


cerely trust that such will be the case, and 
remain 
Respectfully yours, 
Geo. H. Lees & Co., Lrp., 
(Signed) S. H. L. 





Ellis Bros., 
Diamond Importers, Jewelers & 
Silversmiths, 
Toronto, July 27, 1917. 
Editor THE JEWELERS’ CIRCULAR: 


We have your favor of July’ 26, being a 
solicitation for us to give a statement as to 
the effect the war has had on the jewelry 
business in Canada. 

We would state briefly that during the 
first three or four months the jewelry busi- 
ness—and most other businesses—suffered. 
No one seemed to be inclined to make any 
decisions unless absolutely necessary. In 
consequence business of all kinds experi- 
enced a decided slump. The jewelry trade 
entered the Christmas business of 1914 with 
distinct feelings of apprehension, but 
emerged from this season feeling that after 
all, even in war time, people had concluded 
that they must live and that the usual cus- 
toms with which their lives had been sur- 
rounded for many years were not to be 
materially affected by the war. The Fall 
business of 1914, while not a record breaker, 
was in no sense of proportions small enough 
to cause any degree of worry. From then 
on until the Christmas of 1916 we would 
say that the general feeling of confidence 
in the future was gradually restored to the 
extent that businesses of all kinds, includ- 
ing. the jewelry business and other luxury 
businesses, steadily advanced until Christ- 
mas of 1916 was concluded to be a record 
breaker, which was only what was ex- 
pected in view of the splendid business pre- 
vailing throughout the entire year. We 
would express it as our opinion that the 
war prosperity reached its zenith at the 
end of 1916, and that there has been a 
tendency for business to be not so easy and 
for the spirits of the people to be more 
sober during this year than last. We 
anticipate a normal Christmas business this 
year but not so large as last year. 

We trust that this statement will be of 
interest to your readers, and as far as 
profits are concerned would only say that 
profits, in our experience, always go hand 
in hand with the volume of business done. 

Yours very truly, 
Exuts Bros., LIMItTep, 
(Signed) C. Q. Ellis, President. 





M. Cochenthaler, Regd., 
Diamond Jeweler, 
MontTrEAL, July 30, 1917. 
Editor THE JEWELERS’ CIRCULAR: 

With reference to yours of the 25th inst., 
regarding my impression of conditions in 
the jewelry trade during the three years 
that Canada has been in this war, I found 
that in 1915 I experienced the greatest drop 
in my business. In 1915-17 conditions 
gradually righted themselves as the people 
became more accustomed as to how this 
war might affect them. Then, too, there 
have been new industries to this country, 
such as large shell factories and ship build- 
ing plants on a larger scale, which means 
that there are practically no unemployed in 
Canada, and many, earning a much greater 
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wage than ever before, can, therefore, now 
afford articles in jewelry or silverware that 
were before unthought of. 

On the other hand, Canada has sent 
400,000 men overseas. This certainly has 
made a great difference, although even these 
needed articles which they bought or were 
presented with, such as fountain pens, wrist 
watches, razors, pocket mirrors, etc. Under 
the above conditions I found that the holi- 
day trade of 1916 almost equalled that of 
1913 and while the profits on diamonds were 
perhaps not quite as large, owing to the 
present great advance in prices and of 
which it takes a little time to make the 
public aware of this big difference, I found 
that otherwise they were at least as large 
now in 1917 as ever before the war. 

Trusting that this little information may 
benefit your readers, I remain 

Yours very truly, 
M. CocHENTHALER, Recp. 
(Signed) J. H. Cochenthaler. 





T. H. Baker & Co., Limited, 
Manufacturers of Fine Gold Rings. 
Lonpon, Ont., July 31, 1917. 
Editor THe JEWELERS’ CIRCULAR: 

We are in receipt of your favor of the 
26th and we may say the condition in the 
jewelry manufacture in Canada, so far as 
we are able to judge, is not suffering from 
the war. It is true that there was a tem- 
porary depression for a few months follow- 
ing the outbreak of the war. 

During 1916 and so far in 1917, we are 
able to say that business has been prac- 
tically as good with us as it was during 
the years 1912 and 1913. We are, of course, 
handicapped by being unable to obtain the 
number of operators that we should have 
to make a full staff. Our business has in- 
creased rather than decreased and we think 
that it will be found that the general experi- 
ence throughout Canada will be similar to 
ours. 

Advance orders for Fall delivery are ex- 
ceptionally good this year. 

Yours truly, 
T. H. Baker & Co., Lrp. 
(Signed) Secretary-Treasurer. 





Jackson’s Limited, 
Gold Watches, Clocks, 
Diamonds and Jewelry. 
St. THomas, Ont., July 28, 1917. 
Editor Tue JEWELERS’ CIRCULAR: 

We are in receipt of your letter of July 
26 and are pleased to give you the informa- 
tion you asked for. 

To be brief, our business has been a great 
deal better since 1914 than it was previous 
to that year. Our holiday trade last year 
was the best in the history of our business. 
We are free to admit that part of 1914 and 
1915 was very bad as our country was just 
recovering- from a very severe financial 
stringency and when Great Britain declared 
war on Germany in August, 1914, it 
paralyzed everything for a few months, but 
it did not take long to recover and, as 
stated in our previous paragraph, business 
has been greater than ever before. 

We trust that this information will be of 
help to the jewelers of your country. 

Yours very truly, 
Jacxson’s Lr. 
(Signed) J. B. Woodhouse. 














Kent’s Limited, 
Diamond Merchants and Jewelers. 
Toronto, July 28, 1917. 
Editor THe JEWELERS’ CIRCULAR: 

In answer to your inquiry of the 26th 
inst. would say that as soon as war was 
declared we found a very material reaction 
in our business which continued for about 
a year or more, but since that time it has 
been gradually picking up and now I think 
business is about normal. Our _ holiday 
trade last year was next to one of our best 
years. Our profits in 1914 and 1915 were 
very much reduced, but last year they were 
considerably better. 

Hoping that this information is what you 
are asking for, 

Yours sincerely, 
(Signed) B. Kent. 





D. E. Black & Co., Limited 


Diamond Merchants, Jewelers and 
Opticians. 
CaLcary, Canada, July 30, 1917. 
Editor THe JEWELERS’ CIRCULAR: 

Answering your letter of the 26th inst. 
regarding the condition of our business 
since the war began would say we have 
found that during a period of the first nine 
months after war began we had a very 
serious drop in our turnover. However, in 
the latter part of 1915 business started to 
revive and we had a fairly good Fall trade. 
Business during 1916 was exceptionally 
good and almost as good as 1912, which was 
our bumper year in this country. Business 
this year is a slight improvement as a whole 
on 1916, and can be considered very fair 
business indeed. 

Owing to the general advance in prices 
we find it is not possible to make as large 
profits on our turnover as formerly as it 
has not always been possible for us to ad- 
vance our retail prices in accordance with 
the cost. 

We are situated in an agricultural coun- 
try, especially wheat growing, and, owing 
to the advance in all products of the farm 
the people of this country are exceptionally 
prosperous. This prosperity is reflected in 
our business, which is one of the first to 
feel prosperous conditions. This, together 
with the fact that we had quite a number 
of soldiers stationed here, accounts for the 
exceptionally good business we have been 
doing this last year. 

Trusting this information is what you 
desire, we remain Yours truly, 

D. E. Brack & Co., LIMITED. 
(Signed) D. E. Black. 





The T. H. Lee & Son Co., 
Wholesale Jewelers. 
| Toronto, July 31, 1917. 

Editor THE JEWELERS’ CIRCULAR: 
Regarding your inquiry would say that 
immediately after the war started business 
took a decided slump and for the early part 
of 1915 continued so. In the Fall of 1915 
it commenced to pick up, owing no doubt to 
orders for war supplies and also the high 
prices obtained by the farmers for the 
wheat crop, and business continued to im- 
prove, especially in ladies’ goods and small 
sized diamonds running from $15 to $100 
but over that price there was not much 
demand. The better class of people were 
not spending money and the middle class 
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having more money than they had ever 
before had were buying articles that they 
had never hoped to have, but in men’s goods 
there was very little doing. At the present 
time there has been a slackening up in 
business. This we would think is caused by 
the people commencing to realize that the 
war will be much longer than was antici- 
pated and they are probably saving their 
resources and at the present time it costs 
them much more to live, owing to the raise 
in the price of foodstuffs, etc., in the last 
two years, 

We do not think there will be very much 
improvement here in the very near future 
as the banks here (we have heard this from 
three different sources) think money will 
be very tight this Fall. Of course you in 
the States will not probably feel it so much 
because you have had three years of un- 
precedented prosperity owing to the large 
orders you have obtained from the Allies 
without having had the expenditure, and 
now, although you are in it and will be 
spending large sums, still your people have 
the past three years of prosperity to fall 
back on, so we would think, outside of the 
men’s goods, with the exception of wrist 
watches, business in our line in the States 
should be fairly good. During the early 
days of enlistment there was a great de- 
mand for wrist watches, but at the present 
time that has slackened off considerably as 
they are not recruiting in such large num- 
bers as before. We are 

Yours truly, 

Tue T. H. Lee & Son Co., LIMITED. 

(Signed) Sydney H. Lee, Manager. 





M. J. Roche, 

CocHRANE TIMMINS, Ont., Aug. 1, 1917. 
Editor THe JEWELERS’ CIRCULAR: 

I beg to acknowledge receipt of your 
letter dated July 26, and as requested, I 
will be glad to give you the following in- 
formation: 

I have enjoyed an increase in business 
and in profits during the war period and 
holiday business each year has been very 
good. 

The war has created a great demand for 
pulp wood and paper. My store is situated 
in the centre of the pulp industry and coun- 
try. Therefore, I am sure that this is the 
cause of my increase in sales. The high 
price of pulp has left a lot of ready money 
in the country. People with full purses 
generally call at their jewelers. 

Trusting that this information will be of 
some service to you, I beg to remain 

Respectfully yours, 
(Signed) M. J. Rocue. 





M. S. Brown & Co., Ltd., 
Jewelers. 
Haurrax, N. S., Aug. 4, 1917. 
Editor THe JEWELERS’ CIRCULAR: 
Replying to your letter of the 26th ult., 
the first few months of the war greatly un- 
settled business all over Canada, and per- 
haps no part of Canada was so much af- 
fected as Halifax. This city being head- 
quarters of the military and navy, many 
were immediately called upon for service, 
which disorganized business in every line, 
and naturally the jewelry business was very 
hard hit. 
However, things soon began to improve 
and have been improving ever since. Our 
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sales last year were equal to the best we 
have ever had, and our Christmas bysj- 
ness was extremely good. The greatest 
difficulty we experience at the present time 
is to get sufficient qualified help. 

Yours very truly, 


M. S. Brown & Co., Lrp. 





One of the leading jewelry firms jin 
Canada, which will not permit the use of 
its name, writes: 

“When the war started business in Can- 
ada got a severe setback. The war was, 
as it were, a bolt from a blue sky, and 
naturally the retail business in particular 
suffered considerably. Nevertheless, within 
a few months business greatly improved, 
as the table of sales herewith enclosed 
would indicate, and has continued to im- 
prove, and the outlook in Canada now is 
better than it has been for a great many 
years. In our opinion, retail business in 
the United States should not suffer to the 
same extent (as a result of the United 
States entering the war) as Canada suf- 
fered, for the reason that you have en- 
joyed a considerable amount of prosperity 
which is sure to continue on account of 
the tremendous expenditures being made 
by your own Government and those of the 
Allies, and the greatest difficulties you will 
undoubtedly experience will be the same 
as we are experiencing here, and that is, 
in many lines of business, the difficulties of 
securing goods. This has not applied so 
much to the jewelry trade up to the pres- 
ent, but it is now entering into the prob- 
lems of the jewelry trade. We may say 
that the jewelers in this country have 
found it somewhat profitable to encourage 
in every way possible the sale of military 
souvenir jewelry, and all other military 
requisites that might be sold in a jewelry 
store, especially wrist watches. Wrist 
watches have had an enormous sale in 
Canada for military purposes in par- 
ticular.” 





Excerpts from Other Letters 
Chapman Bros., Toronto 

“In reply to your letter of the 26th inst. 
re condition in Canada since the start of the 
war, in the jewelry trade: When war was 
declared the trade fell away off; that was 
in August, 1914, and the Christmas business 
that year was very bad. In about nine 
months things started to improve, and have 
been extra good ever since. Last year 
was the best year’s business we ever had. 
Every one over here is working and making 
a good salary. This year business is a 
little below last year, but very little. Con- 
scription caused a scare like when war was 
declared, but business comes around again, 
and is good. Profits are good, everybody 
getting more as living has increased al- 
most double. We look for good times for 
a couple of years, so long as we get good 
or fair crops.” 

Myer Moss, Chatham, N. B. 

“In reply to your question as to the effect 
of the war on the jewelry business, I should 
say it has not a bad-effect. The Canadian 
Government has been so liberal in its pro- 
vision for the dependents of the soldiers 
that they have more money than they ever 
had before. My trade for 1915 and 1916 
was exceptionally good. This year 1917 is 
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yery dull, not so much on account of the 
war, but the stagnation of the lumber busi- 
ness which is our principal trade. The mills 
on our river are piled up with lumber but 
there are no ships to carry it away. As to 
the general effects of the war, I should 
certainly say it is very depressing on this 
‘Canada of ours’ in all trades as a rule.’ 





E. W. Harding, Nanaimo, B. C. 

“1917 is showing a marked increase in 
jewelry sales although owing to the heavy 
enlistments from here the wedding present 
business has been more than ordinarily 
quiet (all the eligible young men in this 
district having enlisted). Our experience 
has been that jewelers can confidently ex- 
pect a very heavy demand for wrist 
watches, signet rings, small photo cases, 
etc., just before detachments leave for the 


front.” 





Howell Bros. & Knowlton, Windsor, Ont. 

“Although there was a decided depression 
in business for the first six months after 
the war broke out, we are glad to say that 
after that period had expired a general im- 
provement in all lines of business was ex- 
perienced. This improvement continued 
until the early part of 1916 when trade be- 
came normal again, that is to say, our busi- 
ness in 1916 was in volume about the same 
as in 1913. The motto generally adopted 
over here was ‘business as usual’ and this 
slogan seemed to inspire the trade to go 
after business by increased effort in every 
department just as we used to in normal 
times with the result that, today, we are 
able to say that for the first half of 1917 
our cash receipts have increased about 25 
per cent. over the same period of 1916, and 
while this condition exists within this 
locality, we are glad to report that so far 
as we are able to gather the same condition 
is to be found all over Canada. As to the 
cause for the general improvement in busi- 
ness in Canada this was brought about by 
increased production in the factories. All 
over the Dominion every manufacturer in- 
creased his plant so that he could produce 
some of the requisites of war of which 
there is an endless variety and unlimited 
quantity required. To a large extent we 
Canadians have had to grope in the dark 
during the past three years and we are not 
out in the open yet. We are planning for 
a long drawn out war, because the stakes 
that we play for are large, larger than 
either side will be willing to lose until they 
have exhausted every atom of strengtH 
they possess. We trust that this will in 
part answer the questions you ask and that 
when the States throw their weight into 
the great struggle, it may be brought to a 
speedy and victorious end.” 





G. Noblett, Glace Bay, N. S. 

“T am pleased to inform you my business 
has been on the increase through the first 
three years of war. In fact I made big 
extensions to my business two months ago 
and expect a successful year.” 





Z. M. Leger, Moncton, N. B. 
“In answer to your letter dated July 26, 
I can say the jewelry business with me has 
not depreciated since the period of the war. 
Last year’s holiday trade was a little ahead 
of my best year since in business, due in 
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part to a higher class of goods and to the 
extra money that the war has caused, etc.” 





W. W. Porte, Brighton, Ont. 

“Replying to your letter of the 26th inst., 
would say that the war has had some ad- 
verse effect on the jewelry business, but 
nothing very serious. In towns and cities 
where they have been making supplies for 
the war, business has been better. This 
town has. suffered a _ depression, not 
seriously, because so many of our young 
men are at the front and others have gone 
to the places where they get big wages, 
working in factories making different kinds 
of supplies for over-seas.” 





J. E. Cheysler, Brockville, Ont. 

“In reply to yours of the 26th inst. would 
say in reference to business during the 
three years just past of war time, that it 
has been the best three years of business 
we have ever had, and I attribute it to the 
masses of people that are now drawing 
money from the government and the pa- 
triotic societies, and the separation allow- 
ance given to soldiers’ wives. Our holiday 
trade for the past three years has been 
ahead of any previous years. The masses 
of people are better off financially than they 
have been for years, although the prices of 
all commodities are much higher.” 





C. F. Fontain, Shawinigan Falls, P. Q. 

“Answering yours of the 25th will say 
that business conditions are really better 
now than previous to the war, our only 
trouble being to obtain the merchandise and 
at the time wanted.” 





Geo. Beall, Lindsay, Ont. 

“During the first three months of the 
war business fell flat. During December, 
1914, there was a marked improvement and 
a steady improvement since then. The 
year 1915-1916 was better than any year 
even before the war, and 1916-1917 better 
than that again, so that it is reasonable to 
assert that the war has really increased 
business. The United States should not 
experience that first slump which was due 
with us to the effect on the public of such 
an unexpected and appalling blow. You 
have the advantage of foreseeing and pre- 
paring for this condition.” 





T. H. Brown & Co., Toronto 
“1914 was of course bad in the Fall for 
a few months until the people got over the 
‘panic.’ Christmas was good and we have 
had our best business during ‘war time,’ 
and each year better than the preceling 
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one, 





One of the Most Important Jewelry Houses 
in Canada Which Will Not Permit Use 
of Its Name, says: 

“When war broke out in 1914, Canada 
was stunned in a way that the United 
States will not experience, owing to famili- 
arity with many of the conditions existing 
in war time. It seemed at first as though 
there would be no jewelry business while 
the war lasted, and for months trade was 
very bad indeed. As time went on, and 
people realized that they had to continue to 
live, and ‘marrying and giving in marriage’ 
continued, business began to pick up. 
Munition business brought money into. the 
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hands of many people who formerly were 
not in good circumstances, and reasonable 
buying was done, during the latter part of 
1915 and the Christmas of that year. 1916 
began still better, and the first six months 
our trade was as good as at any time in 
our history. During the Fall, business let 
up again somewhat, and as Christmas time 
approached, ‘you will remember the stock 
market went to pieces, and a wave of 
economy struck the country at the same 
time. All of this resulted in hurting our 
(Christmas trade very greatly during this 
year. We have not, up to the end of July, 
quite equalled 1916, but on the whole busi- 
ness is fairly good. When we remember 
that there are really no social events of 
any kind, that wedding invitations are 
rarely issued, it is surprising that business 
should be maintained so well,” 





R. J. Armit, Weyburn, Sask. 

“I might say 1915 was one of the best 
years I had. 1916 Spring and Summer 
business was above average. The crop con- 
dition in the Fall of 1916 was very bad, 
therefore the Fall and Christmas business 
was not as good as usual. For 1917 busi- 
ness to date has been as good as any year 


I have had and we look for a good Fall 
business.” 





E. J. Schmid, Bodney, Ont. 
“In answer to your inquiry re effect of 
the war on the jeweler’s business, would 
say there is very little difference.” 





William Andress, St. Marys 
“This is my 47th year in business here, 
and 1915, the first year of the war, was the 
best I ever had up to that time. 1916 was 
better still and 1917 up to the present com- 
pares favorably with last year.” 





McCarty’s, Lindsay, Ont. 

“There has been no serious falling off 
in the volume of trade because the laboring 
classes are receiving good pay and are 
naturally buying better quality goods, dress 
better and are at the same time saving con- 
siderable money. 





Albert N. Pequegnat, Brantford 
“Your letter received, and in reply would 
say that business during the war has been 
very satisfactory, though 1915 fell down to 
some extent owing naturally to the scare 
and uncertainty of the whole situation. 


1916 proved the best business year of our 


business existence, 27 years, and 1917 so 
far is ahead of 1916.” 





Smith Bros., Kingston, Ont. 

“We have found the war not to have 
made any detrimental effect on our sales. 
Our last Christmas business was much 
larger than ever before due to munition 
orders. Money has come easier to the 
average individuals (the wage earners) 
and they are spending it.” 





R. S. Carter, Great Village, N. S. 
“1915 and 1916 were fat years for Can- 
ada. Business in all lines was extra good.” 





Savauge & Stollery, Seaforth, Ont. 
“Re your inquiry of business during 1915, 





(Continued on page 123.) 
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A few of our large and varied line of Wallets, 
made in all Leathers and Silks with 14K and 
Sterling mountings. We manufacture a full 
line of Cigar and Cigarette Cases, Hip Books, 
Bill Folds, &c., mounted and plain. Send for 
Illustrated Catalogue. 











ere 
4009 4/44 2644 PIN SEA AL 
We are also manufacturers of the finest and 
most artistic line of Ladies’ Hand Bags in ex- 
clusive Silks and Brocaded Velvets, also 
Leathers. Large line of Sterling Old Dutch 
y Framed Bags. Imported Bead Bags and Noy- 


ine elties. 


Kraus, McKeever & Adams 


Manufacturers of 


: , pe 4=/d ARTISTIC LEATHER GOODS 
ore : rope renee EXCLUSIVE MOUNTINGS 
"WALLETS" <G y 29-33 West 38th Street New York 


SPECIALTIES—Ladies’ Hand Bags; Model Belts; Men’s 
ae Re, : Leather Articles, 14K and Sterling Mounted; 
i MARK Imported Novelties. 
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Military Watch Protector | |" “““" 


The New Watch Protective and Samuel Br and & Sons 
Shield Effective INCORPORATED 
Made for 0-size watches and also made for Inger- 
soll Midget size. MANUFACTURERS OF 
IMPORTANT . 
Can be put on any watch and converted into a Diamond Mountings 


wrist watch. 

Put up 12 on a display card. 

Per dozen, either size or assorted, $1.92 net cash. 
Send for our Booklet 32 just off the press 


TEIN & WORONOCK 
ee Street New York City AMBRECHT & CO. 


EXPERT 
Die Cutters for Fine Jewelry and Medals and 


18 East 23rd Street New York City 















































Platinum Dies at Low Prices. Quick Service 
For Immediate Delivery! Tel. 1517 John 60 NASSAU nent Y. 
REGULATION CAPT AN wD LIEUTENANT ARREAUD & GRISER 
45 John St., New York 
in Sterling ee Safety Catch, Natural Finish LAPIDARIES sTonts 
=~" Corrugated and Plain. | EMS in Unique Cuttings 
CAPTAIN BARS, $15.00 PER DOZ. PAIR, NET 
LIEUTENANT BARS, $10.50 PER DOZ. PAIR, NET _ ae ‘at INGS im 
odern French oundry. Inspection invited. 
Manufacturing Jewelers Special hard bronzes for automobile etc. 
WILLIAM LINK COMPAN _ ead, N. J. — —- mtg ny. toner 
im | 545-549 W. Bay pirest, — York City 
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For Jewelers and Refiners. Melting Fluxes 





























St. Louis Watchmaking School T ou Pr “95 JOHN STREET 
W. Hi. Swenarton eeanes vag wees J. & H. BERGE NEW YORK CITY 
If lly k thoroughly we prepare 
a. s. Patent Office) you fo fill a seek naien in = ee class Jewelry 
Counsel tit Patent Causes Store, you would Lely see = - — = ; 
l th ti work as mus e done y " 
2 Rector Street, New York frst class Jewelry Store. Manipulation of Steel in Watchwork 
atents Trade-Mlarks Write for our Cataiog at once. By John J: > Cin aeee prion, Bee. postpaid. 
nen ST. LOUIS WATCHMAKING SCHOOL, St. Louis. Me. | The Jewelers’ Circular Pub. Co., 11 John St.,N. ¥. 
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Eustace Crees is having a large private 
garage erected on Arnold Ave., Edgewood. 
E. I. Rogers, of Parks Bros. & Rogers, 

was a Visitor at the New York office of the 

concern last week. 

Mr. and Mrs. E. Frederick Gottschalk are 
at Mount Tom, Holyoke, Mass., where they 
are remaining for the rest of August. 

John S. Holbrook, vice-president of the 
Gorham Mfg. Co., and wife are at the 
Imperial, at Narragansett Pier, for the 
month of August. 

The American Electro-plating Co., 25 
Calender St., is being conducted by Harry 
Sahagian, according to information filed at 
the city clerk’s office. 

Newton P. Hutchison, president and 
treasurer of Hutchison & Huestis, Inc., and 
his wife were week-end guests at the Nar- 
ragansett Pier Casino last week. 

C. Joseph Fox has given a mortgage of 
$4,500 to the Citizens Savings Bank on a 
lot of land and buildings located on the 
easterly side of Brenton Ave. 

In the inventory of the estate of the late 
Albert Horton Jr., filed in the Municipal 
Court last week 20 shares of the Gorham 
Mfg. Co. stock were valued at $2,200. 

Mr. and Mrs. George Berkander, who 
are Summering at Warwick Downs, en- 
joyed an extended automobile tour through 
the southern part of the State last week. 

A quarterly dividend of one and one- 
half per cent. on the preferred stock of 
The Silversmiths Co. has been declared 
payable Aug. 15 to stockholders of record 
Aug. 8. 

Harry Blacher has filed his statement at 
the city clerk’s office that he is the sole 
owner of the manufacturing jewelry busi- 
ness conducted at 31 Mathewson St., as 
Blacher Bros. 

A few nights ago an outside showcase 
at Joseph Vandale’s store, Main St, 
Arctic Centre, was broken open and six 
cheap watches and other articles valued 
at about $25 were stolen. 

Col. Harry Cutler, of the Cutler Jewelry 
Co., was in Washington for several days 
the past week where he had appointments 
with Secretary of War Baker and Secre- 
tary of Navy Daniels. 

At the 20th annual reunion and field day 
of the Twelfth Rhode Island Veteran As- 
sociation held last Tuesday, Capt. C. 
Henry Alexander was elected first vice- 
president and Ansel L. Sweet, second vice- 

president. 

Thomas Bagley, a silversmith for the 
past 25 years in the employ of the Gorham 
Mfg. Co., died last Wednesday at the home 
of his daughter, 44 Gladstone St., after an 
illness of several months. He leaves two 
sons and two daughters. 

In a rescript handed down by Judge 
Blodgett in the Superior Court for Provi- 
dence County on Wednesday, the receiver 
of the Mevis Motor Co. was ordered to 
turn over an Oldsmobile to Robert E. Bud- 
long on payment of $30 to the receiver. 

Giuseppe Grillo of this city paid a fine 
of $25 and costs in the district court at 
Milford, Mass., a few days ago for hawk- 
ing jéwelry without a license. When ar- 
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rested by the police he had about $200 
worth of jewelry in his possession. 

At the annual meeting of the stockholders 
of the High Street Bank held on Monday, 
Aug. 6, Charles F. Irons and Arthur E. 
Austin were elected among the directors. 
Mr. Austin later declined to be a candidate 
for re-election as president, an office he has 
held for a number of years. 

The Cardin Mfg. Co. is building a 
second-story addition to its factory building 
at 1178 Eddy St., this city, which will 
greatly increase the size and facilities of 
the plant notwithstanding that the city, in 
widening the street recently cut off 10 feet 
from the front of the building. 

The stock, tools, fixtures and other 
assets of the Uniform Seamless Wire Co. 
will be sold at auction by order of the re- 
ceiver, Elijah Astle, at 71 Peck St., at 12 
o’clock Wednesday, Aug. 15, the property 
to be sold in one parcel for the purpose of 
settling the affairs of the concern. 

The petition for the dissolution of the 
F. H. Sadler Co., a Rhode Island cor- 
poration doing business at Attleboro, 
brought by Louis E. Sadler, president of 
the corporation, was heard before Judge 
Blodgett in the Superior Court for Provi- 
dence County in this city on Wednesday, 
and a decree was entered dissolving the 
company. The petitioner acted in accord- 
ance with a vote of the stockholders. 

Lieut.-Governor Emery J. San Souci, 
Col. Harry Cutler, Col. Samuel M. Nichol- 
son, Joseph Samuels, Charles A. Russell, 
Albert A. Remington, and Michael J. 
Houlihan were among the guests enter- 
tained by Marsden J. Perry at the annual 
luncheon to the officials of the Union Trust 
Co. of this city, at his Summer home, 
Bleak House, Newport, on Sunday, Aug. 5. 
The party proceeded from this city on Col. 
Nicholson’s steam yacht. 

The manufacturers of this vicinity re- 
ceived business visits from the following 
jewelry buyers during the past week: 
Theodore Leubusher, of Theo. Leubusher 
& Co., Milwaukee, Wis.; Mr. Scott, of 
Geo. B. Peck Dry Goods Co., Kansas City, 
Mo.; P. Barish, New York city; Nathan 


‘ Lauter, of the Lauter Mercantile Co., San 


Francisco, Cal.; Mr. Michel, of M. & J. 
Michel, New York city; M. Levin, of M. 
Levin & Co., Philadelphia; Mr. Avidan, of 
Lippman, Spier & Hahn, New York city; 
Louis Wolfson, of Charles Wolfson Co., 
New York city; J. W. Brandt, of J. W. 
Brandt & Co., New York city; Ben Felsen- 
thal, of Ben Felsenthal Co., Inc., New York 
city; George Williams, of The Fair, 
Chicago. 

Among the business men of this city who 
were appointed by the Providence Chamber 
of Commerce to act as members of the re- 
ception committee to welcome the Belgian 
War Mission in this city on Monday last 
were: Arthur L. Aldred. Frederick A. 
Ballou, Gov. R. Livingston Beeckman, 
Richard W. Blanding, Joseph P. Burlin- 
game, Charles S. Bush, Walter R. Cal- 
lender, Frederic D. Carr, Harry Cutler, 
Jerome M. FitzGerald, Henry Fletcher, 
Theodore W. Foster, Harry Fulford, Ralph 
S. Hamilton, Walter Hidden, John S. Hol- 
brook, George H. Holmes, Michael J. 
Houlihan, George R. Hussey, Barton P. 
Jenks, Maurice J. Karpeles, John Kelso, 
Edgar C. Lakey, Frank W. Matteson, 
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Samuel M. Nicholson, Everett I. Rogers, 
Joseph Samuels, William A. Schofield, 
Henry D. Sharpe, John Shepard, Jr., 
Henry G. Thresher, William H. Thurber, 
William A. Viall, Herbert J. Wells and 
William H. Waite. 

A note in the issue of Aug. 8 referring 
to the inventory of the estate of Edmund 
Gorham Thurber, filed in the Municipal 
Court, inadvertently used the word “late” 
before Mr. Thurber’s name. Mr. Thurber, 
we are informed, is very much alive and 
resents the publication of the notice to 
the effect that he is not. What the item 
should have referred to was the fact that 
the personal estate of Mr. Thurber is (as 
it has been for almost 20 years) in the 
hands of a trustee, and that recently his 
trustee was changed from an _ individual 
to that of the Rhode Island Hospital Trust 
Co. Upon the company assuming these 
legal duties it was, of course, necessary to 
file an inventory of the estate as it came 
into the trustees’ hands. This was the 
inventory referred to in the note. THE 
JEWELERS CIRCULAR regrets that the note 
in question was so worded as to cause any 
annoyance to Mr, Thurber or his family. 
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The F. H. Sadler Co. will incorporate 
under the laws of Massachusetts. 

William Mowry is spending the week in 
New York in the interest of the Merit 
Mfg. Co. 

George L. Flemming, salesman for Sykes 
& Strandberg, was among those drafted 
in New York. 

George Simmond, salesman ‘for the 
Standard Button Co., is making a trip 
through New York State. 

The following manufacturers contributed 
to the fund raised last week to buy com- 
forts for the members of Co. I, and to 
provide for their dependents: Harold E. 
Sweet, $50; J. L. Sweet, $100; Miles 
Carter, $15; Ernest L. Qvarnstrom, $5; 
J. M. Fisher, $100; E. D. Gilmore, $25; 
W. H. Saart, $10; William L. King, $25. 

A small number of men employed at the 
Leach & Garner factory, walked out last 
Monday after a reinstatement was refused 
James O’Leary, who was discharged by 
the firm. At the headquarters of the 
Jewelry Workers’ Union it was denied that 
the organization had called a strike, and 
said that O’Leary was discharged because 
he refused to break in new men. Politics 
is being brought into the union, and re- 
cently President James Crowell of the At- 
tleboro local, announced that he would be 
a candidate for representative to the gen- 
eral court against Representative George 
A. Worrall. This has caused a big split 
in the union, and a movement is on foot 
to have Crowell either resign as president 
of the union or quit politics. At the office 
of Goldsmith & Stern & Co. last Friday 
morning it was stated that only one em- 
ploye had refused to report for work. 
From authoritative sources it was learned 
that eight men who worked at the factory 
had the alternative put to them to stop 
work or turning in their union cards, and 
they chose the latter. 
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Hoare poe Gort! 


ISION in business is as rare 
as Sahara oases. 

Jim Hill had it—saw the 
possibilities of the golden West 
—built a railroad—the Great 
Northern. 

Field had it—saw the future 
of the great metropolis— 
Chicago—the wants of the 
masses—planned his great de- 
partment store. 

Henry Ford had it—saw 
cheaper cars by greater volume 
—a car for the average man. 

Schwab had it—his mam- 
moth plant provides _ steel 
sinews of war for the nation. 

Have you the vision to see 
through the smoke of battle 
the future of business? 

Look to the other warring 
countries for inspiration. 

Retail stores in London 
showed increased earnings last 
year—particularly jewelers. 





Selfridge’s department store in 1914 
gained over 1913, in 1915 over 1914 
and in 1916 topped the record profits 
of 1915 by over $300,000. 


How about these figures ? 


The net income of 29 American steel— 
munition and machinery concerns in 
1916 was $596,236,644 against $155,- 
860,222 in 1913. 


12 American copper, zinc, etc., mining 
concerns in 1916—$225,446,026 against 
$59,890,500 in 1913. 


5 American automobile and tire com- 
panies in 1916—$63,538,618 against 
$19,104,235 in 1913. 


Bear in mind that $17,000.- 
000,000 will be the American 
war bill for this fiscal year— 
perhaps more. 

An unbelievable portion of 
this stupendous sum will be 
expended in wages. 

How can anyone talk of 
business depression in the 
United States! 

Not all Americans are going 
to fight—not 3% of them—at 
the most. 

The rest will stay at home to 
work—+‘o buy. 

Have you the vision to see 
your opportunity ? 

Can you see your big chance? 

How are you preparing to 
grasp 1t? 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY 
11 John Street, New York 





For many years the Jewelers’ Circular 
has published more advertising than the 
other seven jewelry journals combined. 















of the Henry Ter- 
heyden Co., is sojourning at Atlantic City. 


Mr. Terheyden, Jr., 


Jacob Grafner is home from the east 
where he had been on an automobile tour. 

Miss Madeline Schairer, daughter of 
George Schairer, of Heeren Bros. & Co., 
plans to return to Vassar College next 
month where she is a member of the Junior 
_ Yester, son of Peter C. Yester, 
McKeesport, Pa., is preparing to enter St. 
Vincent’s College at Beaty, Pa, next 
month, to take the regular college course. 
He will then attend some good law school. 

W. F. Eyles, a jeweler of Grand Rapids, 
Mich., was among those who attended the 
annual outing of the Jewelers’ 24-Karat 
Club at Highland Park last Thursday. Mr. 
Eyles was located at Sharon, Pa., about 12 
vears ago, where he conducted a retail 
jewelry business. He met many old friends 
at the outing. 

Pittsburgh jewelers were sorry to read 
in the newspapers last Thursday of the 
death of former Mayor Grubb of Wheel- 
ing, W. Va., who was one of the promi- 
nent jewelers of that city. From the news- 
paper account, Mr. Grubb took his life by 
drinking poison in the rear of his store, 
where his body was found. Many Pitts- 
burgh jewelers knew him and always spoke 
highly of him. 

Word was received from New York last 
~ week that G. Warren Wattles of the Hardy 
& Haves Co. had been able to leave Roose- 
velt Hospital where he had been confined 
for 13 weeks as a result of injuries sus- 
tained in two auto accidents. Mr. Wattles 
was run down May 16 while in New York 
to attend a meeting of the Vigilance Com- 
mittee and was again injured while being 
brought to the hospital. He is now at 
Atlantic City. 

The B. K. Elliott Co. and the W. C. 
Fischer Co., both prominent optical houses 
have merged and the new firm will be 
known as the B. K. Elliott Co. The di- 
rectors for the first year are Byron K., 
Elliott, president; James S. McVey, treas- 
urer, and Wilbur C. Fischer, secretary. Mr. 
Elliott is one of the prominent business 
men of the city and a member of the 
Jewelers’ 24-Karat Club. He is very active 


in the Chamber of Commerce, the Rotary - 


and Commercial Clubs. Several years ago 
the B. K. Elliott €o. erected a handsome 
six-story building for its own use on Sixth 
St. 











William Metcalf of the Plainville Stock 
Co. left last week for a business trip. 

The large addition to the V. H. Blackin- 
ton Co.’s plant is nearing completion. 

Charles T. Paye was in New York last 
week in the interest of his business. 

Henry Curtis and Clarence Dobra of 
Riley & French left the factory last week 
on extended trips. 
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Charles Clark will leave the latter part 
of this week for an extended trip in the 
interest of the W. G. Clark & Co. 

Louis Blackinton, salesman for the W. 
& S. Blackinton Co., is making a business 
trip in the interest of his concern. 

Theron Curtis of the T. I. Smith Co. was 
one of the men summoned for examina- 
tion last week in the first draft of the 
National Army. 

Lawrence Cook, manager of the Canadian 
plant of the Whiting & Davis Co. has re- 
turned to that country after enjoying a 
stay in Plainville. 

Carl Hempel of F. L. Shepardson & Co. 
and Charles Clark of W. G. Clark & Co. 
are members of the publicity committee for 
the coming Chautauqua. 

Frank J. Mason of the Mason Box Co. 
is receiving the condolence of the trade 
over the death of his mother, Mrs. Hariett 
Mason, which occurred Monday afternoon, 
Aug. 6. 

A large number of the local firms are 
advertising for help in anticipation of one 
of the best Fall business they have had in 
some years. The months of July and 
August were especially good. 

Charles T. Paye, chairman of the 
Public Safety Committee, has asked the 
restaurants and hotels to refrain from 
serving white bread this week. The re- 
quest is made upon the suggestion of H. B. 
Endicott, Food Administrator, and for the 
purpose of conserving the wheat. 

Charles E. Riley, treasurer of the Geo. 
L. Paine Co., has filed the following cor- 
poration report: Machinery, $33,295; cash 


and debts”. receivable, $156,458; sinking 
fund, $1,142; manufacturers and merchan- 
dise, $69,273; total, $260,169. Capital, 


$100,000 ; accounts payable, $12,777; floating 
debt, $84,884; surplus, $46,463; profit and 
loss, $16,044; total, $260,168. 








H. H. Hamilton, for 12 years the presi- 
dent of the Whiting Mfg. Co., Bridgeport, 
and prior to that for many years connected 
with the William B. Durgin Co., has re- 
signed his position with the Whiting con- 
cern in order to devote his entire time to 
Hamilton & DeLoss, Inc., of which he is 
president. The new company has built a 
modern, concrete factory in the west end 
of Bridgeport and will make a specialty 
of spoon blanks, drawn work, stampings, 
etc., for silver manufacturers. In addition 
to these: silver findings they will make 


‘drawn and pressed parts in steel, brass and 


other metals. During his incumbency as 
president of the Whiting Mfg. Co. Mr. 
Hamilton brought the concern to Bridge- 
port about seven years ago, locating on 
property which was at that time entirely 
unimproved. The factory grounds of the 
company are among the most attractive in 
the city. Notwithstanding the unsettled 
labor conditions in Bridgeport during the 
past few years, the best of harmony has 
prevailed at this factory and the loyalty and 
amity between the management and em- 
ployes has been a tribute to Mr. Hamil- 
ton’s ability. On his retirement from the 
concern the heads of departments, selling 
force and officers of the Whiting Co. ex- 
pressed their high regard for the work he 
had done and presented him with a Patek- 
Phillippe watch as a token of their esteem. 
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Rochester, N. Y. 





George Klee and family returned last 
Thursday from a trip to Canada. 


E. J. Brenner has been engaged as sales- 
man for the Rochester Jewelry Co. 


G. W. Doerer, engraver with the J. R. 
White Co., has been drafted for the war. 
Mr. Doerer claimed no exemption. 


William Levinson of M. Rosenbloom & 
Co. leaves here Aug. 11 for a business 
trip of eight weeks in the Northwest, 


Mr. Present of Rosenthal & Present is 
on a business trip in Eastern New York. 
L. Cohen is traveling for the firm in the 
West. 

Philip Present, wholesale diamond im- 
porter, Chamber of Commerce building has. 
gone to Lake Placid for a two weeks’ 
sojourn, 

Charles H. Dygert had a narrow escape 
from a serious accident on Main St., E., 
when his automobile was hit by a Dewey 
Ave. trolley car. 

L. S. Wilks of the Present Jewelry Co. 
will leave here for a two weeks visit to 
Boston and New York. Mr. Wilks wil 
start on his trip Aug. 24. 

M, Mixler, salesman for the S. Benson 
Co., resigned his position to start on busi- 
ness for himself at Syracuse, where he is 
now associated with Mr. Marine under the 
firm name of Marine & Wexler. 

R. Present returned last Saturday from 
a fortnight pleasure trip to New York 
City and the Adirondack Mountains. M. 
Abelson, of the Present Jewelry Co. is 
calling on the trade in eastern New York. 
. Russell G, Scheer, son of E. J. Scheer, 
jeweler, Main St. E., has been drafted. 
He anticipates seeing action soon in 
France with Base Hospital, 89. E. J. 
Scheer returned Monday from a 10 day trip 
in the east. 

S. D. Burritt has installed a handsome 
new base for the show window in the Main 
St. store. It is covered with dark green 
velvet. .The center shows a pyramid of 
four tables. It may be removed in sections 
when necessary. 

While riding in an automobile with 
friends last Thursday Roy Present was 
seriously hurt,, The car was running along 
a narrow road in the Adirondack Moun- 
tains when the chauffeur lost control of 
the machine and it went over the road 
side turning twice. Mr. Present was 
pinned under the car but fortunately es- 
caped any permanent injuries. He is able 
to attend to business. 

A. Stillman, traveling salesman for J. 
Kopelowich, Clinton Ave. North, under 
the name of the Rochester Jewelry Co., 
was in Ohio calling on the trade the lat- 
ter part of July. Mr. Stillman was rid- 
ing on a crowded interurban trolley car 
between Akron and Canton on July 30. 
He reported to Mr, Kopelowich that he 
placed his sample valise full of goods in 
the car and found a seat in another place. 
When he was ready to leave the trolley 
he discovered that some one had taken his 
sample grip which contained links, scarf 
pins, tie clasps, trays of lockets, knives, 
brooches and rings valued at $400. Still- 
man notified the police at Akron but up 
to the present time no clue of the missing 
valise has been discovered. 
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Gorham 


Silver Coffee Services 


In no single item of household silver 
are customers harder to please than 
in the selection of a Coffee Service. 


Gorham Coffee Services gratify the 
sense of the artistic, satisfy the in- 
stinct for utility, and bear the imprint 
which customers instantly accept as 
a surety of quality, workmanship 
and value. 


TRADE MARK 


QUO 


STERLING 


Gorham Silverware is offered for 
sale through jewelers exclusively 


THE GORHAM CO. 


Silversmiths and Goldsmiths 
Fifth Ave. and 36th St., New York 


Branches 


NEW YORK: 15, 17, 19 Maiden Lane 
SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue 
LONDON : Ely Place 


Works: Providence New York Birmingham 
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THE JEWELERS’ 


How War Benefited | there be any 


the Jewelry Trade  J¢Weler (producer 
of Canada or merchant) - still 


timid. about the ef- 
fects of the war upon our trade we suggest 
that he read carefully and digest the letters 
from representative Canadian houses which 
appear on pages 70 to 73 of this issue, 
showing what the war has done for the 
jeweler in Canada. The expressions of 
our Canadian brethren which appear in 
full or in excerpts from the letters, indi- 
cate as nothing else will the fact that 
war, instead of being a deterrent to busi- 
ness lines dealing in luxuries, is in fact 
a stimulant, and Canada after three years 
of war has enjoyed and is now enjoying 
one of the greatest eras of prosperity that 
its jewelry trade has ever known. 

As was clearly pointed out when the 
United States first entered the present war 
by those who had been through similar ex- 
periences in the Civil War, or by those 
who had studied conditions abroad, there 


was no reason for the jewelry trade of: 


this country to have any misgivings in re- 
gard to the outcome as far as the effect 
upon business is concerned. It is true that 
the first effect of the war produces a shock 
to business which manifests itself in a 
curtailment in the demand for luxuries; 
but as soon as the readjustment of con- 
ditions begins, there follows an era of 
prosperity through the increase in the 
production of industry, from the vast 
amount of money put in circulation, and 
from the fact that many wage earners re- 
ceive unusually high compensation for the 
first time in their lives. There arises also 
a new class of buyers of luxuries, and 
this is immediately felt in the jewelry 
trade as in all lines not necessities. This 
was the condition after the Civil War; this 
is the condition in Europe (particularly 
in England), and this was bound to be 
and is now becoming the condition in the 
United States. 

Although these facts have already been 
pointed out to jewelers generally, there 
were some who felt that conditions abroad 
might not be the same as here, and for 
this reason THE JEWELERS’ CIRCULAR ad- 
dressed about 400 letters to the leading 
manufacturing, wholesale and retail jewel- 
ers of Canada, covering all sections of 
the Dominion, in order to find out defi- 
nitely exactly how the war had affected 
their business, and what proportion of 
business they were doing in the years 1915, 
1916 and 1917, as compared with the same 
time prior to the breaking out of hostilities. 
The inquiry was made because the condi- 
tions under which the Canadian jeweler 
does business, though not as favorable, are 
closer to those of the American jeweler 
than anywhere else in the world. 

The answers to our inquiry were un- 
usually full and complete and indicate that 
the conditions as existed in England or in 
this country after the Civil War have been 
more than duplicated as far as prosperity 
goes, in the business life of the jewelers 
across the border. With one or two ex- 
ceptions, all the answers show that though 
the jewelry business was paralyzed in Can- 
ada for a short time after the war began, 
it picked up until the Christmas of 1916 
was one of the greatest the jewelers of 
Canada ever experienced and, in fact, pros- 
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perity has reigned in the jewelry trade 
there ever since the readjustment set in 
after the first effects of the war. 

We regret that lack of space makes it 
impossible to publish all the letters re- 
ceived. We have selected those of rep- 
resentative houses of various sections of 
Canada; publishing a few in full and ex- 
cerpts of many others that give a true 
summary of the conditions which the 
jewelers of that country have had to face, 
and indicate the prosperity which has come 
to them. In the very few instances where 
the reports were not good, these were due 
to local conditions which the general 
economic situation of the war did not 
affect. 

Canada has been at war for over three 
years, the United States a little over four 
months. What she has gone through we 
must expect to go through, except that 
the shock to business in this country at 
the beginning of the war was not as great 
owing to the fact that the war prosperity 
had begun here before hostilities broke out. 
That her jewelry merchants have been 
benefited instead of hurt by war conditions 
will cause no surprise to those who have 
been able to analyze the situation correctly, 
but the letters published this week should 
be sufficient to dissipate the last bit of 
pessimism of the timid manufacturer or 
dealer who may have been afraid that con- 
ditions of the future in war time could not 
be predicated on the basis of conditions of 
the past, or by conditions abroad. 





comes 

from a number 
of country jewelers 
in the west as to 
whether the Government will make any 
exception of jewelers drafted for the army 
in the way of compensation for business 
lost. The substance of the inquiries are 
well expressed in the inquiry of one man 
who puts it thus: 

“A jeweler in a country town is con- 
scripted. He is the only one of his 
family who knows anything about the 
jewelry business. He owes on stock 
and to his bank about $2,000. If he 
leaves his business he loses everything 
he has, which is practically the accu- 
mulation of years. He cannot get any 
ordinary man to come in and run his 
business for him, but must let it go 
to his creditors and his bank. His 
business is not like that of clothing, 
groceries or hardware. Will ‘Uncle 
Sam’ recognize this difference, and is 
there any possibility of the Govern- 
ment taking over his stock and paying 
his debts leaving what is left to his 
family ?” 

There is no doubt that there is a serious 
hardship in cases such as outlined above, 
but we do not think there is any chance 
of the jeweler either getting exempted 
from service on the ground of the condi- 
tion of his business, or of getting com- 
pensation. In fact there is nothing in the 
law, as we know it, that would in any 
way provide for special treatment of jewel- 
ers above other merchants. It is an un- 
fortunate condition for which the jeweler 
himself will have to find the remedy, either 
by advertising for a purchaser of his busi- 


A Hard Case [XQuiRY 
With 


No Remedy 
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IGURES don’t lie. We are in the midst 
of national prosperity; your sales may 
not convince you that such is the case 

at the present moment, but we predict the larg- 
est Fall business the jewelry trade has enjoyed 
for some time. 


Factories the country over are working to Ca- 
pacity, the Liberty Loan was fifty per cent 
oversubscribed and is now almost fully paid 
for. The Treasury Department states the per 
capita money circulation on July | is twenty 
per cent more than a year ago, and the greatest 
in our country’s history. Do you realize what 
a wonderful stimulus to business such condi- 
tions are bound to create? We have created 
a wonderful line of merchandise to keep up 
with the times. 








21-23 Maiden Lane 


Cross & Beguelin 


EST. 1863 ; 
Entire Third Floor 





New York City 


August 15, 1917. 


ness or making special arrangements with 
his creditors and his bank by which the 
business can be liquidated in a way to save 
the equity and have it turned over to his 
family. 

It is hard to believe that under circyum- 
stances such as this that both merchandise 
and money creditors will not go out of 
their way and strain a point to extend 
every aid possible to one who is sacrificing 
so much for his country and his country’s 
welfare. 





States That Have ~ ne the passage 
of the amend- 
Flag Laws ments to the New 
York and Massa- 
chusetts flag laws exempting jewelry from 
the provisions of the act as far as the pro- 
hibition against the use of the flag on mer- 
chandise is concerned, a number of inquiries 
in regard to the flag laws of the various 
States have been received by this journal and 
for the general information of the trade we 
would say that general flag laws exist in 
Alabama, Alaska, Arizona, California, Colo- 
rado, Connecticut, Delaware, District of 
Columbia, Hawaii, Idaho, Illinois, Indiana, 
lowa, Kansas, Louisiana, Maine, Maryland, 
Massachusetts, Michigan, Minnesota, Mis- 
sissippi, Missouri, Montana, Nebraska, Ne- 
vada, New Hampshire, New Jersey, North 
Dakota, Ohio, Oregon, Pennsylvania, Rhode 
Island, South Carolina, South Dakota, Utah, 
Vermont, Virginia, Washington, West Vir- 
ginia, Wisconsin and Wyoming. In most of 
these States the law is founded ona general 
statute law which exempts newspapers, 
periodicals, certificates of diplomas, articles 
of jewelry, etc., disconnected from any ad- 
vertising. In other words, the law against 
desecrating the flag applies particularly to 
an advertisement being connected with its 
use. 

Among those States that did not have the 
exemptions for newspapers, jewelry, etc., 
are lowa, Massachusetts, Mississippi, New 
York and South Carolina, since which time 
Massachusetts and New York have passed 
amendments exempting jewelry specifically. 
Outside of those two States there has been 
no serious attempt to enforce the flag law 
against the sale of jewelry bearing the na- 
tional emblem where the use of the flag 
in form and color bears no advertisement 
within the design and is disassociated 
from any advertising matter, we do not feel 
that jewelers run any risk now in making or 
selling proper flag jewelry and will not un- 
less some drastic law is passed by Congress 
that covers jewelry specifically. 

Manufacturers or dealers who wish de- 
tails of the various State “flag laws” can get 
copies of the laws from the Secretary of 
State of each State passing them. An ex- 
cellent synopsis of the various laws was pub- 
lished by Printers Ink, of New York, and 
has been reprinted by that magazine for 
general circulation. 








According to dispatches from Plattsburg, 
N. Y., the camp romances have resulted in 
a considerable amount of business for 
local jewelers. A dispatch to a morning 
paper stated that four out of six jewelers 
in the city reported a total sale of 318 
wedding rings within two weeks, to men 
in the uniform of the training camp. 
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H. B. Smith, diamond dealer, 3 Maiden 


Lane, will return this week from Old 


Forge, N. Y. . 

A. Chaifetz of the firm of Chaifetz & 
Zolotar, manufacturing jewelers of 103 
Canal St., is resting at Glen Wild Falls, 


N. Y. 
The jewelry and optical store of F. 
Kronenberger, 808 Westchester Ave., 


Bronx, has been sold to K. Bluming, for 
many years employed at the store as a 
watchmaker. 

Among the callers at the office of the 
JEWELERS’ CIRCULAR during the past week 
was Philip M. Kurjan, of the Kurjan 
Jewelry Co. and Max Kurjan & Bros., 
Youngstown, O. 

Joseph Goldman, of the J. Goldman Co., 
87 Nassau St., left last week for a busi- 
ness trip through the middle west. Huis 
brother, Jack Goldman, will take his place 
while he is in the west. 

The members of the Jos. Leudan Co., 
importers and cutters of diamonds, for- 
merly located at 87 Nassau St., this city, 
announce that they are now settled in new 
headquarters at 1222 Second Ave., Seattle, 
Wash. In addition to the wholesale dia- 
mond business, the Leudan house will also 
carry on a wholesale jewelry business. 
Within the near future Mr. Leudan ex- 
pects to call on his friends in the trade. 

The New York Watchmakers’ Society 
held its regular monthly meeting at Al- 
laire’s Hall, 192 Third Ave., on Tuesday 
evening, Aug. 7. About 25 members were 
present, when President Gustav Chyba 
called the meeting to order. Plans were 
discussed for the proposed outing to be 
held during the month of August, but be- 
cause of war conditions, this project was 
abandoned. The next meeting will be held 
Sept. 4. 

The third of a series of lectures, ar- 
ranged by the officers of the jewelry divi- 
sion of the Home Defense League, was 
held last Tuesday evening in the trial room 
at Poiice Headquarters. The subject for 
discussion was the “Finger Print System,” 
with special emphasis on the Bertillion sys- 
tem, by Inspector Joseph Faurot. This lec- 
ture took place after the JEWELERS’ Crrcu- 
LAR had gone to press, but it is understood 
that a large attendance will be on hand, as 
has been the case in the previous lectures. 

The estate of Leopold Rosenberger, 
member of the manufacturing jewelry firm 
of A. Wallach & Co., 37 Maiden Lane, who 
died March 6 last, has been appraised at 
$98,098, all of which went to his wife, 
Irma Rosenberger. His equity in the prop- 
erty at 19 W. 86th St. was appraised at 
$6,250, and he had shares of stock worth 
$5,762. His interest in A. Wallach & Co. 
was valued at $87,259. The partners were 
Gertrude Rosenberger, widow of the de- 
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cedent’s brother Max, who had 37% per 
cent, and William, another brother, 25 
per cent. 

Plans for the restoration of the tower 
of the City Hall, which was destroyed 
by fire on May 10, were filed at the Bureau 
of Buildings, on Monday, Aug. 6. These 
plans show that the clock, which formerly 
stood in the tower will be restored and 
that the architecture will be almost an ex- 
act reproduction of the original cupola, 
built in 1812. The clock will be a four 
face affair, and will be similar to the one 
which stood in the tower since 1830. Since 
the fire, the replacing of the clock had 
been a matter of considerable discussion 
but the sub-committee of the Municipal 
Art Commission finally yielded to public 
demand and decided to put the timepiece 
back. 





Are You 
Saving Your Money 
to invest in the 


Next Issue 
of the 


Liberty Loan? 











Among the out-of-town jewelry buyers 
in this city during the past week were: 
Mr. Lauritzen, of W. A. Weiboldt & Co., 
Chicago; G. W. Miller, of the Herpol- 
sheimer Co., Grand Rapids, Mich.; A. L. 
Gibson, of the Elder & Johnson Co., Day- 
ton, O.; Miss M. McNerne, of the Wil- 
kins Bros. Co., Des Moines, Ia.; A. H. 
Schroshun, of the J. L. Hudson Co., De- 
troit, Mich.; E. E. Craddock, of the Art 
Jewelry Co., Providence, R. I.; J. B. Mur- 
phy, of Dey Bros. & Co., Syracuse, N. 
Y.; J. W. Dickerhoff, of the Lion Dry 
Goods Co., Toledo, O.; Miss A. M. Beit- 
zel, of J. McLean & Sons, York, Pa.; E. 
C. Lauer, of the Dayton Co., Minneapolis, 
Minn., and R. ‘W. Orcutt, of the Davidson 
Bros. Co., Sioux City, Ia. 

G. A. Shoup and his son, Mason Charles, 
of the Regnier & Shoup Mercantile Co., 
St. Joseph, Mo., both of whom were in this 
city for several weeks, have returned home. 
While here the Messrs. Shoup were seeking 
goods for their jobbing business, and in- 
cidentally hurrying up the shipment of 
some of the goods already on the way. 
Mr. Shoup, Sr., in speaking to a JEWELERS’ 
CIRCULAR reporter, said: “Business has in- 
creased upwards of 20 per cent this year, 
and trade in St. Joseph and points west is 
extremely good. We are looking forward 
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with much encouragement to the coming 
year’s trade, and feel certain that this year 
will be a hummer.” Messrs. Shoup stopped 
at the Vanderbilt Hotel while in this city. 

The regular monthly meeting of Jewel- 
ers Camp No. 12 of the Order of the 
Golden Seal (formerly the Jewelers’ 
League) was to have been held Thursday 
last at the rooms of the order, 68 Maiden 
Lane, but owing to the heat and lack of 
attendance the business of the meeting was 
postponed until the next month. A meet- 
ing of the trustees of the camp, however, 
was held at the same place, with Com- 
mander Leo Wormser presiding, and 
H. W. George, secretary, recording. 
Routine business was transacted and inci- 
dental matters connected with the camp 
management attended to. A communica- 
tion from treasurer Theo. L. Parker, who 
was absent, brought up the subject of the 
patriotic fund being raised by the Order 
of the Golden ‘Seal generally to aid and 
assist its members who are called to the 
colors. It was decided that the Jewelers’ 
Camp appropriate $50 from the treasury 
as a donation to this fund, and Secretary 
George was instructed to notify the officers 
of the supreme council to this effect. 

A pauper’s petition in bankruptcy was 
filed in the United States District Court 
this city, last Wednesday by Morris Ru- 
bin, residing at 170 Norfolk St. At his 
residence Mr. Rubin conducts a shop, at 
which place he works at his trade as itin- 
erant jewelry mechanic. The jeweler claims 
that he only has an income of $8 per week, 
out of which he is compelled to pay for 
material and repairs on his tools. The 
tools are not even the property of the 
jeweler, the petition claims, but belong to 
a judgment creditor who bought them at 
a marshal’s sale. In his petition Mr. Ru- 
bin claims that he was formerly in the 
jewelry business for 12 years on a large 
scale, but failed in 1914. Since that time 
he maintains, that he has not been able — 
to engage in anything but his trade of 
soliciting odd jobs and doing repairs. In 
conclusion he alleges that he is without 
sufficient funds to pay the filing fees and 
asks to be allowed to institute proceed- 
ings in forma pauperis. Attached to the 
petition are the schedules which include 
the following unsecured creditors: Freu- 
denheim Bros. & Levy, $500; Mr. Rosen- 
blatt, $100; Alant & Finkel, $500; Mr. 
Mazarofsky, $90; Atlesberg & Claman, 
$250; J. Cohen & Bros., $500; B. Gold- 
smith, $300; Mr. Pelkason, $100; Mr. 
Greenspan, $150; W. Vicksler, $250; David 
Abelow, $70, and J. Macher, $600. The 
jeweler lists his liabilities at $4,010 which 
amount constitutes all unsecured claims. 
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(New York Notes continued on page 83.) 
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In eight years our deposits have increased over one hundred 
percent. From six millions in 1910 to thirteen millions in 
1917. This is one of the results of “Satisfactory Service.” 
We wish to increase our list of customers in the jewelry 
business and with this in view, we invite correspondence or 
a call from those who are thinking of changing or adding to 
their banking connections. 


FIDELITY TRUST COMPANY 
NEW YORK CITY 
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THE 100 Years of Commercial Banking 
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Greenwich and Warren Streets 
Bowery and Grand Street 
Broadway and 18th Street 
Ninth Ave. and 14th Street 
Broadway and 144th Street 





2 West 33d Street 
57th Street and Third Ave. 
86th Street at Lexington Ave. 
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OFFICERS 

LOUIS G. KAUFMAN, President 
FRANK J. HEANEY, Vice-President RICHARD H. HIGGINS, Vice-President 
WILLIAM S. STRAWN, Vice-President BERT L. HASKINS, Vice-Pres. & Cashier 
NORBORNE P. GATLING, Vice-President C. STANLEY MITCHELL, Vice-President 4 
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ROLFE E. BOLLING, Vice-President HENRY L. CADMUS, Ass’t Cashier 
WALTER B. BOICE, Ass’t Cashier HENRY C. HOOLEY, Ass’t Cashier 
VINTON M. NORRIS, Ass’t Cashier JOSEPH BROWN, Ass’t Cashier } 


GEORGE M. HARD. Chairman 
. We Invite the Accounts of Banks, Bankers, Manufacturers, Merchants and Individuals 
City of New York Charter Member New York Clearing House—Member Federal Reserve Bank . 
Main Office, | 
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PROGRESSIVE—CONSERVATIVE—SUCCESSFUL 
ALEXANDER GILBERT - Chairman of the Board Invites the Accounts of Jewelers 


ROBERT A. PARKER - - - ~- President Wil] extend every facility that good banking will justify. 
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The assets, which consist of property, 
claimed to be expected, amounts to $65. 

F. W. Drewes, 3 Maiden Lane, spent the 
past week with his family, at South Wey- 
mouth, Mass. 

Stephen Wolf has opened an office at 87 
Nassau St. where he will do all kinds of 

repairing. 
eH. oe al Park Bros. & Rogers, 20 
Maiden Lane, returned last week from a 
pleasure trip to Spectacle Lakes, Conn. 

H. A. Flinn, of the North American 
Watch Co. 15 Maiden Lane, left last 
Wednesday for a visit to the factory, at 
Mansfield, O. . 

H. J. Duclos is now representing the 
Van Bergh Silver Plate Co., Rochester, 
N. Y., in western New York, Ohio, In- 
diana and Michigan, 


Chas. T. Evans, Utica, N. Y., president 


of the A. N. R. J. A., is expected in New 
York early this week before going to the 
St. Louis convention. 

The name of George J. Shevlin, of H. A. 
Kirby, 15 Maiden Lane, was added last 
week to the Honor Roll in the jewelry 
trade. Mr. Shevlin enlisted in the Quarter- 
master Enlisted Reserve Corps. He ex- 
pects his call from Uncle Sam in about 
two weeks. 

The regular monthly meeting of the 
Board of Directors of the National Jewel- 
ers Board of Trade was held at the 
organization’s headquarters, 15 Maiden 
Lane, last Thursday. At this gathering five 
concerns were elected to regular member- 
ship in the Board. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the Sammy 
Ring Co., authorizing the conducting of a 
business in this city. The capital is $2,000 
and the following are the incorporators: 
Hugh Leighton, 120 Broadway; M. Gold- 
burgh and F. C. A. Richardson, 437 Fifth 
Ave., all of this city. 

Two sons of Leopold Stern of Stern 
Bros. & Co., 68 Nassau St., J. Ernest and 
M, J. Stern, who have been training at the 
Plattsburg (N. Y.) camp to be army 
officers have just received commissions. 
J. Ernest Stern has been made a first 
lieutenant and M. J. Stern has been com- 
missioned an officer in the Quartermaster’s, 
Reserve Corps. 

Berman Raff, jeweler, of 453-455 Sixth 
Ave., is now enjoying a two week’s rest 
in the Catskills, together with his wife and 
daughter. During his absence from the 
city, the business is being taken care of by 
Mr. Raff’s two sons. During the past six 
months Mr. Raff has made extensive altera- 
tions at his two buildings, to keep in line 
with the growth of his business. He has 
now entered the wholesale and jobbing 
business, and has issued a large catalogue. 

The Brooklyn Purchasing Syndicate of 
610 Broadway, Brooklyn, N. Y., was the 
successful bidder at the sale of the stock 
of S. Thomas & Co., Charleston, S. C., 
on Aug. 8. The sale was well attended 
by buyers from all sections of the United 
States and the bidding was spirited. The 
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stock comprised an excellent assortment of 
jewelry and an unusually fine line of ster- 
ling silverware, diamonds and fixtures. 
The sale was made pursuant to the order 
of Referee in Bankruptcy Edward W. 
Hewes. Charles L. Pearlstine, was the 
trustee. 

The police of Newark, N. J., were asked 
to aid in a search for Solomon H. Veit, 
51 years old, whose home is at 14 Sum- 
mit Ave., Bogota, N. J. Veit, who was a 
traveling diamond merchant, had an office 
at 68 Nassau St., New York. About three 
weeks ago he made an assignment to E. 
A. Karelson, 87 Nassau St. and on July 
20 he disappeared. Veit is five feet five 
inches tall, weighs about 158 pounds, is of 
ruddy complexion and has blond hair. He 
was a bachelor. 

G. Warren Wattles, of the Hardy & 
Hayes Co., Pittsburgh, Pa., who had been 
confined in the Roosevelt Hospital in New 
York city for the past 13 weeks as the 
result of two automobile accidents which 
happened within 10 minutes, left there last 
Friday. Mr. Wattles is now feeling all 
right, but will have to get around with 
the aid of crutches for a while. He is now 
in Atlantic City where he will spend a few 
weeks recuperating. As reported in THE 
JEWELERS’ CIRCULAR May 16, Mr. Wattles, 
who came to New York as a representa- 
tive of Pittsburgh jewelers to attend the 
general meeting held under the auspices 
of the Vigilance Committee in reference 
to the proposed tax on jewelry, while 
crossing Broadway at 6lst St. was run 
down by an automobile sustaining a frac- 
ture of the leg between the ankle and the 
knee. A policeman who was nearby com- 
mandeered the car which ran Mr. Wattles 
down and converted it into an ambulance. 
While driving to the Roosevelt Hospital 
only a few blocks away, the automobile 
carrying Mr, Wattles collided with another 
large car and turned over. Mr. Wattles’ 
leg which was injured in the accident was 
again fractured, this time between the knee 
and the thigh. Mr. Wattles is now receiv- 
ing the congratulations of his many friends 
in the jewelry trade upon his complete 
recovery. 








Schedules in Bankruptcy of Levine Bros., 
New York, Show Liabilities of $5,951 
and Assets of $1,153 


Schedules in bankruptcy were filed last 
Friday by Levine Bros., manufacturing 
jewelers, 35 West 125th St., New York. 
They show assets of $1,153 and liabilities 
totaling $5,951.63. 

Creditors with unsecured claims over 
$100 include R. A. Breidenbach, $725; Max 
Fine, $875; J. R. Wood & Son, $100; Jos- 
eph Wolman, $500; H. Baum, $549; La- 
pidus & Co., $147; Harry L. Weiner, $160; 
FE. Belmont, $313; Morris, Mann & Reilly, 
$176; M. H. Mann &-Co., $508; Harry 
Entoville, $100; Dave Lichtenstein, $200; 
A. Suderov, $275; A. F. Weisgerber, $256; 
Fletcher, Burrows & Co., $200. 

The assets which total $1,153.40 consist 
of: stock, $500; machinery, $500; wearing 
apparel, $50, and debts due on open ac- 
counts, $96.40. 

An involuntary petition in bankruptcy 
was filed against Morris Levine and Max 
Levine individually and co-partners, doing 
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business under the firm name of Levine 
Bros., 35 W. 125th St., July 5 last. 








Idaho Jewelers Hold Great Con- — 


vention 





(Continued from page 64.) 











for a scientific survey of the urgent needs of the 
jewelry business and appreciate the benefits that 
our trade will receive from this source. 

* * * 


That we heartily thank our advertisers for the 
support given and ask our members to show 
their appreciation of the same. 

<a + * 

That it is the consensus of opinion that manu- 
facturers and wholesalers be urged to make such 
changes in prices as may be necessary by increas- 
ing the selling price rather than by reducing the 
jewelers’ discount. We recognize the necessity 
for change in price, but protest against this being 
done by reducing or removing the trade discount. 

a * a 


That a vote of thanks be extended to P. A, 
Mahan, secretary of the Hailey Commercial Club, 
for his splendid address of welcome. 

— 


* 


That a vote of thanks be extended to Col. John 
L. Shepherd for a most excellent, instructive and 
entertaining address given our convention. 

* _ * 


That we request that when the manufacturers 
of sterling silver ware discontinue a pattern that 
they take up and give the retailer credit for the 
stock on hand, for the reason that it makes it 
impossible for the dealer to dispose of stock on 
hand or supply any demand from their customers 
for pieces to match the patterns. 

+ * * 


That we return our thanks to the management 
of the Guyer Hotel for the many favors extended 
to the convention. 

The event ended with a banquet tonight, 
at which remarks were made by Col. 
Shepherd and the officers and members of 
the association. Altogether the meeting 
proved eminently satisfactory and the sixth 
annual convention of the association will 
long be remembered by those who attended 
as one of the most enjoyable affairs ever 
held in the jewelry trade here. 








Samuel E. Pink Asks That United Jewelry 
Stores, Detroit, Mich., Be Adjudi- 
cated Bankrupts. 

Detroit, Mich., Aug. 8—Explaining that 
his action was authorized at a meeting of 
the company’s directors Aug. 1, Samuel L. 
Pink, secretary, has filed a petition in the 
United States District Court, asking that 
the United Jewelry Stores of Detroit be 
adjudicated bankrupt. 

Schedules accompanying the petition 
show unsecured claims of creditors aggre- 
gating $3,232.44 The assets listed are: 
Stock, $200; fixtures, $300; balance to 
company’s credit: in bank deposit, $1.80. 








Gold Bars Withdrawn and 


Exchanged at New York 
Week ended Aug. 11, 1917. 
The U. S. Assay Office reports: 


Jewelers’ 





Gold bars exchanged for gold coin... $669,859.73 
Gold bars paid depositors............ 439,100.89 
BOE win 3 beddes bAsukeewisetes $1,108,960.62 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Be. Ut aes aweiedt otek >> 6 acdanned aun $147,330.09 
2 stainless eenbeenianiekakneele 137,913.69 
Mle i BB ce casdédckess sieweeneee 112,664.66 
BE. stezehestskectwiectdesclk 113,068.47 
BE OP nedkdceacsiccsintvtciatune 61,261.90 
BR SE. 0 00860ddice0ntstbncdeeanaien 96,630.92 
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J. A. CONN 











CIRCULAR-WEEKLY 


Phone, Marlo 241-J 


J.A.CONN 


JEWELRY AUCTIONEER 


Home Address, 1364 Hall Ave., Lakewood, Ohio 





415 Hippodrome Bldg. 


Cleveland, Ohio 


Phone Main 3844 


MR. JEWELER :—Get in touch with the livest selling 
expert in the United States today. The man that gets 
you the money. The man that leaves your business un- 
tarnished. The man that brings new people to your 


store. The man that stimulates business from every standpoint. The man that sells your goods 


only and sells them to your entire satisfaction. 


List of Unquestionable References 


WHOLESALERS 
Morris Rosenbloom & Co., Rochester, N. Y. 
Wagner, Gilger, Cohn Co., Cleveland O. 
H. W. Burdick Co., Cleveland, O. 
Lindner & Co., Cincinnati, O. 
John Swigart Co., Toledo, O. 
White, Wile & Warner, Buffalo, N. Y. 


Now selling for one of the oldest firms in Cleveland, Ohio. Write or wire me for open dates. 
All Correspondence handled in a confidential manner. | 





Interesting and Instructive 
Works on Gems 


Written Especially to Meet 
the Needs of the Jeweler 








Hand-Book of Precious Stones 


By M. D. Rothschild. 
Price $1.00. 


Gem Stones and Their 


Distinctive Characters 


By G. F. Herbert Smith, M. A., D. Sc., of the Brit- 
ish Museum (Natural History). 
Price, $2.00 net. 


Diamonds 
A Study of the Factors That Govern Their Value. 
By Frank B. Wade, B. S. 
Price $1.25 net. 


Orders for the Above Books 
Will Be Promptly Filled. 


Address Book Dept. 


JEWELERS’ CIRCULAR PUBLISHING CO. 
11 John St., New York, N. Y. 











List of a Few Customers 
HUNDREDS OF OTHERS ON APPLICATION 


Herman Brothers Co., Calumet, Mich. 
S. H. Barlow, Georgetown, Ky. 

Ludy & Taylor Co., Cedar Rapids, Iowa 
Myer Jewelry Co., Chattanooga, Tenn. 
F. E. DeWitt, Port Clinton, O. 

Dalton & Mott, Rochester, N. Y. 


August 15, 1917, 














A Short Course in 


Engraving for Jewelers 
By WM. KASSEL 





Price, 50c. 





[llustrated and Comprising 


Information Regarding the Care and Sharpening of 
Gravers, Attractive Monograms and How to Make 
Them, Celluloid Engraving, Filling in Engraving. 
The Making of Wax Colors, ‘“Tinting,’’ Raised Gold 
and Silver Letters on Celluloid, the Bending and 
Tempering of Gravers, Removing Engraving, Knack 
of Engraving on Silver Depositware, etc., etc. 


Highly valuable formulae, never before published in 
book form, constitute a noteworthy feature of this 
volume and make it one of the most valuable ever 
offered to the jewelry craft. 





The Jewelers’ Circular Publishing Co. 
11 John Street, New York 
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Thomas Allsopp of Clifton Ave. has 
visiting in Connecticut. 
ra and in Otto Kollmar of Newark 
are at their cottage on Sand Shore for the 
on. 
 Cheates M. Peabody of South Orange 
has been granted a patent for a key for 
watchmen’s clocks. 

Leon Seigel is visiting the trade through 
the middle west in the interest of Burak 
Bros., manufacturing jewelers, 85 Colum- 
bia St. 

During the month of August the store 
of Gaven Spence, Inc., retail jeweler, 919 
Broad St, will be closed all day on 
Saturdays. 

The factory of Durand & Co. opened on 
Monday after being closed for two weeks 
for the annual overhauling of machinery, 
repairs, etc. 

William L. Glorieux of Irvington has 
sold a factory site on Coit St., Irvington, 
to the Asher Manufacturing Co. of Willi- 
mantic, Conn. 

Benjamin Staufenberger of Irvington, a 
Newark jeweler, and family, are occupying 
a cottage on Pitnam Ave., Ocean Grove, 
for the Summer. 

Among the Newarkers who are touring 
the New England States are Mr. and Mrs. 
Arthur H. Moore and Mr. and Mrs. 
Bernard M. Shanley, Jr. 

Augustus V. Hamburg, president of the 
Hamburg Button Co., is at his Summer 
home in Belmar, where he will remain un- 
til the latter part of September. 

Among the contributors to the fresh 
air fund of the Newark Female Charita- 
ble Society, which provides for vacations 
in the country for poor children, are 
F. C. J. Wiss and Mrs. Wallace Durand. 

Alfred Ranucci, manager of the 14-Kt. 
Star Jewelry Mfg. Co., jewelry manu- 
facturer, 50 Columbia St., has returned 
from his vacation, which was spent at 
Coney Island. The factory has been re- 
opened after being closed for repairs. 

Walter Burstow of Burstow, Kollmar & 
Co., manufacturing jewelers at 18 Colum- 
bia St., is spending his vacation at Ocean 
Grove. John Good has been added to the 
sales force of the concern, and will cover 
the southern territory. John Wentworth 
has started on a trip through the middle 
west for the company. 

There is a scarcity of jewelry workers 
in Newark at the present time. The classi- 
fied columns of the local newspapers each 
day contains a number of advertisements 
of local jewelry manufacturers who are 
looking for help. As soon as the draft is 
fully in operation there will be a still 
greater shortage, it is predicted. 

Incorporation papers have been filed for 
Henry L. Liebe & Son, Inc., manufacturers 
of articles of gold, whose factory and regis- 
tered office is at 276 New Jersey Railroad 
Ave. The statuatory agent is Henry L. 
Liebe. The authorized capital stock is 
$50,000. The incorporators are Henry L. 
and Alvin E. Liebe and William J. 
Ruprecht. 

J. G. Rindell is on a trip which includes 
Visits to the trade in Philadelphia, Balti- 
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more and Washington, for Champenois & 
Co., manufacturing jewelers at 50 Walnut 
St. C. S. Sweasey has started on a trip 
through the eastern territory for the same 
concern. Frank R. Krugler has gone to 
the middle west, where he will visit the 
trade for the same concern. 

Leon Chanaud, who runs a jewelry store 
at 163 Bergenline Ave., Weehawken, filed a 
voluntary petition in bankruptcy last week. 
According to the schedules filed in the 
petition the assets amount to $910 and the 
liabilities $7,542. Mr. Chanaud has been 
in business a number of years and has 
many friends in the jewelry trade who 
hope that he will be able to effect a settle- 
ment. ; 

Joseph Wender has been added to the 
sales force of Flannagan, Keil & Schlos- 
stein, Inc., manufacturing jewelers at 18 
Columbia St. He will represent the firm 
in its eastern territory, and is now on his 
first trip through that section. Henry 
Daniels, the company’s representative in 
the middle west, has gone on a trip, which 
will include visits to the trade in his 
territory. 

Jean R. Tack and Conrad J. Brotherly, 
and Charles W. Bowman of Somerville, 
will leave on August 26 for the convention 
of the American National Retail Jewelers’ 
Association in St. Louis. Mr. Tack, as 
president of the New Jersey Retail Jewel- 
ers’ Association, and also second vice- 
president of the national association, will 
represent both the State and national as- 
sociations. Messrs. Brotherly and Bow- 
man will represent the State association. 








Canada Notes. 





L. T. Armand, Quebec, died recently. 

Nathan Agranove, London, Ont., has 
given a chattel mortgage to C. F. Zwicker 
for $1,833. 

M. Clark, jeweler, one of the oldest resi- 
dents of Tweed, Ont., died Aug. 8, aged 82 
vears, of Bright’s disease. He leaves three 
sons. 

R. J. Abbs, vice-president of the Gold- 
smith’s Stock Co., Toronto, has returned 
from his Summer vacation at Rosseau 
Lake, Muskoka. 

Sir William McNaught, president of the 
American Watch Case Co., of Toronto, 
who has been very active in connection with 
organizing and equipping troops for over- 
seas service, and contracted a severe ill- 
ness from overwork, is recuperating at At- 
lantic City. 

Out of town buyers calling on the To- 
ronto trade last week included T. R. Bent- 
ley, Port Perry; L. Atkinson, Newmarket; 
E. H. Williams, Barrie; T. Jousse, Van- 
kleek Hill; W. A. Dixon, Sutton, West; 
A. H. Beath, Sudbury; T. Horn, Bowman- 
ville; W. H. Stephenson, Burlington, all 
Ontario, and A. B. Cook, Medicine Hat, 
Alta. 

John McEwen, who formerly conducted 
a jewelry store on King St. E., Toronto, 
died on July 30 after an illness of nine 
years caused by paralysis at the age of 
75. He was a Scotchman by birth, but had 
lived in Toronto for 70 years and in the 
old days was a member of the Volunteer 
Fire Brigade. He is survived by a widow 
and nine children. 
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Y., was a recent visitor. 

George Benedict, representing the Roch- 
ester Spectacle Co., was a trade caller. 

A. Schneider, Washington St. jeweler, 
who has been ill for some time, is improv- 
ing. 

Jacob Pyms has been appointed traveling 
representative of King & Eisele Co.’s ma- 
terial and optical departments. He suc- 
ceeds A. E. Ketterer, who resigned to go 
into business for himself. Mr. Pyms will 
cover his territory after Sept. 1. 

Sixty thousand visitors, including jewel- 
ers from various parts of the country, who 
are members of the Eagles, are in Buffalo 
this week to attend the national convention 
of that fraternity. Most of the downtown 
jewelry stores are decorated in honor of 
the delegates.. These stores are planning 
for extra business as a result. 

The assets of the Tiffany Electric Mfg. 
Co., Buffalo, makers of electric clocks, 
have been sold by James W. Persons, 
referee in bankruptcy, to Milton Scheuer 
for $22,000. Mr. Scheuer will reorganize 
the company and manufacture electric 
clocks. The assets included patents, dies, 
tools and stock on hand. The new concern 
will have its headquarters in this city. 

Customers of the jewelry and other 
stores of Buffalo have received an appeal 
from Governor Whitman to be patriotic 
“by carrying parcels home, whenever pos- 
sible, accepting without complaint less 
prompt deliveries, avoiding having goods 
sent home, unless sure the goods would 
be kept, and returning such goods as are 
portable, when return cannot be avoided.” 

Buffalo pawnbrokers have been receiving 
considerable patronage from soldiers lo- 
cated in this city. A practice among many 
members of the 74th Infantry of pawning 
articles of their equipment has grown so 
steadily that Col. Arthur Kemp, command- 
ing the regiment, has addressed a letter 
to United States Attorney Stephen T. 
Lockwood, asking that official to put a stop 
to the practice if possible. 








Atlanta, Ga. 





J. W. Haley, Ashburn, Ga., was a vis- 
itor in town last week. 

C. A. Henderson, optometrist, 80 Edge- 
wood Ave., has been up in the mountains. 

A. G. Moser, the Marietta St. jeweler, 
has returned from an automobile trip 
through South Georgia. 

J. T. Brantly of the Quitman Jewelry 
Co., Quitman, Ga., accompanied by Mrs. 
Brantly, stopped in Atlanta a few days en 
route to West Point, Ga. 

Paul L. Ewing is visiting friends in 
Hamilton, Ont., and will also visit Niagara 
Fails) New York city, Philadelphia and 
Baltimore before returning to Atlanta. 

Kelly Nance of the Georgia 5th Infantry, 
formerly with Ewing Bros., obtained a 
sport leave of absence and called upon his 
old friends in town last week. Out-door 
life seems to agree with Kelly, for he has 
gained about 15 pounds since he enlisted. 
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TO YOU 


The 1917-1918 Edition of 


The Jewelers’ 
Circular-Weekly 


BUYERS’ DIRECTORY 


This Standard and Indispensable 
Handbook of Addresses, Listing 
Manufacturers, Importers and 


Jobbers in the Jewelry Trade and 
Kindred Trades is Classified— 


First as to product, and then the 
Manufacturer’s, Importer’s or Jobber’s name and address, 
geographically arranged. 





PRICE $1.00 





THE JEWELERS’ CIRCULAR PUBLISHING CO. 


11 John Street, Corner Broadway (Phone 1148 Cortlandt), New York 
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--€¢ Hawksworth has moved from 
Coatesville to West Downingtown. 

William Price, with George Becker, 809 
Sansom St., is spending a week in New 
York. 

Ralph Thoman, son of H. H. Thoman, 
Woodbury, N. J., has been accepted for 
the National Army. 

Walter Bache, formerly with H. O. Hurl- 
burt & Sons, has accepted a position with 
F. T. Foy of Jenkintown. 

John Schiller, Jr., son of John Schiller 
of 5505 N. Fifth St. has gone to France 
with the American troops. 

D. Kolonder, formerly with Gimbel Bros., 
has opened an office for himself at 715 San- 
som St. and will do work for the trade. 

A check swindler has been passing the 
bogus paper on merchants in Philadelphia. 
He has given the false checks to several 
jewelers in this city. 

John Smedley has moved from 725 San- 
som St. to 729 Sansom St. William Proud, 
who occupied the same office with Mr. 
Smedley, has also made the move. 

At an informal dinner at Bellefonte, the 
engagement of Marjorie Allen, daughter 
of Ira D. Garman, 101 S. 11th St., was an- 
nounced. The prospective groom is 
Charles W. Hargens, Jr., of Hot Springs, 
S. Dak. 

Jewelers on Chestnut St. and Walnut 
St. have been much inconvenienced for the 
last six weeks by street repairs. The 
transit company has been laying new 
tracks, and the city is now repaving both 
streets with wood blocks. It will be an- 
other 10 days or two weeks before the 
work is completed, but when it is the 
street will be one of the best paved in the 
city. 

Examining an automatic revolver that 
John Omsby, a negro, brought in to 
pawn, Emanuel Newman, a clerk in the 
pawnshop of H. Hyman, 609 South St., 
shot himself through the jaw. Newman 
thought he had emptied the gun, but a 
cartridge remaining in the chamber ex- 
ploded. He was taken to the Pennsylvania 
hospital Omsby was arrested, charged 
with carrying a concealed weapon. 

Ira D. Garman, vice-president of the 
Jewelers’ Guild, and former president of 
the Retail Jewelers’ Association of Penn- 
sylvania, will be placed in the field by the 
non-partisan municipal committee as a can- 
didate for both the Republican and Demo- 
cratic nominations for Receiver of Taxes. 
Mr. Garman has been in independent poli- 
tics in the city for many years, and for 
several terms has held the office of Select 
Councilman from the 46th ward by the 
independent vote. 

Albert B. Fischer, president of the 
Fischer Cut Glass Co., Atco, N. J., suf- 
fered a broken right arm last week when 
a tire of his automobile exploded while it 
was being inflated. The car was in a 
garage at Berlin, N. J., and while the tires 
were being pumped Mr. Fischer was lean- 
ing over fixing a connecting rod. Suddenly 
the rear tire exploded and Mr. Fischer was 
thrown against a wall so hard that his 
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right arm was broken in two places. He 
was treated at the Cooper Hospital in 
Camden. 

Through the arrest of Mrs. Alice Barlow 
of Marshall and Vine Sts., the police be- 
lieve they have stopped some of the rob- 
beries of express packages. When the 
woman’s room was searched a quantity of 
silverware and jewelry was found. In- 
cluded in this were 10 pearl necklaces 
which seemed to have been consigned from 
a wholesaler to a retailer. She was ar- 
rested when attempting to pawn a piece of 
silverware at the pawnshop at Elven. 











TRADE CONDITIONS. 


The awarding of contracts last week for making 
thousands of pairs of army shoes in Brockton, 
Rockland, Webster, Spencer and Boston will make 
the retail jewelry business better in all these 
places. Where large army contracts have been 
given in the last few months the jewelry business 
has benefited. Boston jewelers are doing an un- 
precedented big business in wedding rings, many 
of them report. Engagement rings are not sell- 
ing so well. One leading jeweler estimated that 
he is selling three wedding rings to one engage- 
ment ring. “It is getting to be the style to be- 
come engaged and married in one breath,” said 
he. Another large firm reported: ‘‘We have sold 
more wedding rings since July 1 than at any 
similar period in our history. We are selling two 
wedding rings for each engagement ring.” 





Leo Slaton has been made manager of 
the store of the A & Z Jewelry Co., 289 
Washington St. 

Mr. and Mrs. A. P. Price of Westfield 
spent several days in Boston last week on 
business and pleasure. | 

William M. Duff of Montreal was in 
Boston last week, on his annual two weeks’ 
trip through this section. 

Elmer E. Knight, one of the leading fig- 
ures of the New England Jewelers’ Gold 
Association, is spending this week in New 
York. 

Frank Rollins of D. C. Percival & Co.’s 
bookkeeping department has joined the 
Aviation Corps, and goes this week to Fort 
Sam Houston, Tex. 

William B. Parks of the Thomas Long 
Co.’s repair department is at Nuttings 
Pond, Billerica, for two weeks. John 
Folsom went Saturday to Christmas Cove 
for a fortnight. 

E. B. Randall, the veteran jeweler at 
776 Tremont St., reports that he is writing 
in book form some of the many novel ex- 
periences that have come to him during his 
years in the retail end. 

Mr. and Mrs. C. H. Howe of St. Johns- 
bury, Vt., motored to Boston last week, 
via the Crawford Notch and Portland, 
and returned through Franconia Notch. 
They report a delightful trip. 

H. J. Webb, jeweler, Ayer, visited the 
Boston trade last week and reported prep- 
arations for handling a greatly increased 
business caused by the coming of 30,000 
troops to camp there. Only a few of the 
men are yet in camp, but already he is 
feeling an increase in business. 

W. C. Dorrety, of the Washington build- 
ing, reports receiving a large order for 
the Hull Gala Day, for their annual 
celebration. 


He also has received a large 
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order from the Ninth Regiment for the 
athletic meet held at Framingham. P. M. 
Dorrety has returned from a visit at Bel- 
grade Lake, Maine, to which he motored 
with his family, and reports good fishing 
there. 

Among the buyers visiting the Boston 
trade last week were F. L. Parkhurst, 
Fitchburg; A. E. Garnsey, Sanford, Me.; 
A. J. Hurd, North Adams; Joseph Jacques, 
Haverhill; G. A. Smith, Lawrence; A. E. 
Smith, Franklin, Mass.; L. F. Perry, 
Bethel, Vt.; E. J. Gidley, New Bedford. 

A policeman and fully 1,000 persons 
chased and caught a man who took two 
diamond rings from a tray in the store of 
John R. Tuinila, 822 Washington St, 
Tuesday evening, Aug. 7, while posing as 
a customer. The clerk ran out of the 
store in time to start everybody in the 
vicinity running after the man. He gave 
his name to the police as Edward J. Keefe, 
aged 28, of 130 Draper St., Dorchester. 
He was held for trial. 





Lancaster, Pa. 





Mrs. Frank L. Davis, wife of a Phila- 
delphia jeweler, has been visiting W. W. 
Appel and wife. 

E. R. Kant of the traveling sales force 
of the Non-Retailing Co., is home from a 
trip through the north. 

Henry J. Wilson will leave on Aug. 16 
for an extended business trip to the west. 
He will go as far as Denver, Col. 

Franklin Sherman has gone to Sandusky, 
O., to visit relatives. It is his old home, 
which he has not seen for nearly 20 years. 

Jacob Buchter, watchmaker, who came 
here a few months ago from Louisville, left 
Aug. 9 for Augusta, Ga., where he expects 
to open a repair shop. 

Harry K. Raley of Cleveland, a student 
of the Lancaster School of Watchmaking 
and engraving, was called home last week 
by the serious illness of his brother. 

Oscar B. Wilkins of Baltimore and 
George R. Kendig of Pittsburgh visited 
Lancaster last week. The former was here 
two days on business, the latter spent 
several days with relatives before proceed- 
ing to New York. 

Among the jewelers here recently were 
Edwin J. Wolf, with the Hardy & Hayes 
Co. of Pittsburgh; C. B. Charles, Donora, 
Pa.; H. B. Sniffen and wife, Sandy Hook, 
Conn.; William F. Holland, Uniontown; 
Mr. Russell, with W. F. Chears of Sanford, 
N. C. 

The draft will take few, if any, of the 
employes of local jewelry concerns, for 
Lancaster’s quota is only 76, due to the 
large number previously enlisting in the 
army, National Guard, navy and marine 
corps. The rest of the county will furnish 
a good many recruits, but there will be few 
connected with the trade who will have to 
gO. 
John J. Bowman, head of the Bowman 
Technical School, gave a talk on Aug. 9, 
before the Rotary Club, at a luncheon held 
at the Hamilton Club. J. A. Dombrosky 
of Tampa, Fla., has entered the Technicaf 
School as a student. Harry Hart, of the 
clerical force of the school office, is spend- 
ing a week at points of interest in central 
Pennsylvania. 
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SANGAMO BUNN 
SPECIAL SPECIAL 


Six Position Watches 


—the watches which are raising 
the standard of watch selling for 
many jewelers. 


Why not make use of this strong selling featurer 





Illinois Watch Company 
‘Springfield 
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302 Heyworth Bldg., 29 E. Madison St., 
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Chicago Notes. 





Frank A. Missman left last week for an 
extended trip. 

J. K. Manners, Indianapolis, was in the 
city buying stock during the week. | 

Carl P. Kionka and wife left Chicago 
Tuesday for a few weeks in Colorado. 

John Ling, buyer of silverware for Man- 
del Bros., left last week on an eastern trip. 

C. J. Roehr, representing the Bassett 
Jewelry Co., left last week on a road trip. 

Kilner Fox Thomas, of the Elgin Na- 
tional Watch Co., is away for a few weeks’ 
rest. 

Harper J. Ransburg, Indianapolis, was 
in the city on a business trip during the 
week. 

Joe Reagan, Indianapolis, is in Chicago 
this week visiting his friends in the whole- 
sale trade. 

G. L. Seltz, representing the Bassett 
Jewelry Co., was in this week taking the 
draft examination. 

Peter Rinkin, buyer of silverware for 
the Boston Store, left last week on an 
eastern business trip. 

B. Meyerowitz, of Meyerowitz & Cahn, 
New York, called on the wholesale trade 
in Chicago last week. 

W. C. Leonard, manager of the Chicago 
branch of the New Haven Clock Co., is 
spending his vacation camping. 

Harold Ziegler, in the Columbus Memo- 
rial building, was called to the colors last 
week and passed by the examining medics. 

N. S. Anshus, who is opening a first 
class jewelry store in Menominee, Wis., 
was in the city to purchase his stock last 
week. 

Chas. Ross, of the Waterbury Clock Co., 
is spending two weeks at Port Huron, 
Mich., getting in shape for hard work this 
Fall. 

Charles Israel, representing the H. C. 
Fry Glass Co., Rochester, N. Y., was one 
of the visitors at the Palmer House last 
week, 

F. M. Hickok, manager of the Chicago 
branch of the National Jewelers Board of 
Trade, was out of the city on business last 
week. 

W. J. Miller, manager, of the Seth 
Thomas Clock Co., Chicago office, is spend- 
ing a month with Mrs. Miller at South 
Haven. 

Sherman W. Putman, formerly salesman 
for Edward R. Roehm, of Detroit, is at 
the Reserve Officers’ Training Camp, Fort 
Sheridan. 

Edward R. Roehm, fraternity jeweler of 
Detroit, Mich., is spending his vacation in 


Chicago, making his headquarters at 


Marine Highland Park. 

G. W. Payson, of the Seth-Thomas 
Clock Co., has just returned from an ex- 
tended visit to Yellowstone Park and other 
interesting places in the west. 


N. T. Sherwood, southern representative 
of the Bassett Jewelry Co., Providence, 
R. I., spent Monday in Chicago success- 
fully closing a large deal here. 

FE. A. Kelly of the North American 
Watch Co., who is in charge of the Chi- 
cago office at 31 N. State St., visited the 
factory at Mansfield, O., last week. 

William Ford of Burley & Tyrrell, deal- 
ers in silverware and china, has recovered 
from an automobile accident which recently 
put him in St. Elizabeth’s hospital. 

In response to a call for help by some 
of the local draft boards, almost all of the 
stores in the loop district last week con- 
tributed one or more clerks. This was to 
make it possible to get the work of pick- 
ing Chicago’s contingent of the national 
army over as soon as possible. 

Jewelers in the Heyworth building, who 
visited their offices late Saturday after- 
noon, had some climbing to do. The ele- 
vators were closed down while a new 
pump was being installed. They were not 
running from 4 o’clock on Saturday after- 
noon until 8 o’clock on Monday morning. 

Fire at the plant of the Goldsmith Bros. 
Smelting & Refining Co. caused great ex- 
citement but nominal damage last week. 
The flames broke out in the silver room. 
At the office of the company in the Hey- 
worth building it was said that the blaze 
only slightly inconvenienced work at the 
plant. The loss was covered by insurance. 

Marshall Field & Co., in making a re- 
view of the current week, say in a bulletin: 
“Orders of merchandise for immediate de- 
livery are about the same as last year. Or- 
ders of merchandise for future delivery 
are ahead of last year. Buyers have not 
been in the city in quite such large num- 
bers as a year ago. Collections continue 
favorable.” 

The Gragg-Mielke Co. has taken on the 
representation of the cut glass line of the 
Paul Richter Co. in territory outside of 
Chicago. The Paul Richter line consists 
of cuttings on genuine lead blanks, and is 
well suited to the needs of the jewelry 
trade. The factory is located in Maywood, 
Ill. George R. Spinney is Chicago sales 
manager. 

At a meeting of the creditors of the 
Wholesale Jewelry Co. last week it was 
practically decided to liquidate. -The com- 


Ong sae rupees, X ess 
. rece Rigete dis 


*. o%.e "6%?" et ia%e" e*..e*e . owe sc cgteete 

SS SES TT ht OE RE 
tone Poet fe aie eset tee °° oe oe wee 
tt Ay’ oped 70*,e 5 


ce 





Telephone: 
CENTRAL 5125, 
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pany is in such shape that it seems not 
possible to continue it under an extension. 
Negotiations looking to a purchaser for 
the business have been under way, it is 
understood, but nothing material has re- 
sulted. The company did an instalment 
mail order business, and the assets consist 
in a large part of instalment accounts of 
doubtful nature. 


A. W. Anderson, Neenah, Wis., secre- 
tary of the American National Retail As- 
sociation, and T. L. Combs, Omaha, Neb., 
of the executive board, are in Chicago 
this week in the interest of the convention 
to be held in St. Louis, Aug. 27 to 31 in- 
clusive. Both Mr. Anderson and Mr. 
Combs express themselves as_ greatly 
pleased with the prospects for a successful 
convention in every particular. The manu- 
facturers and wholesalers are giving it 
loyal support in providing exhibits and the 
trade in St. Louis is making unusual plans 
for entertaining the visitors. Mr. Ander- 
son says jewelers everywhere seem inter- 
ested and he expects a large attendance. 

The depositors of the Graham & Sons’ 
private bank, which closed recently, will 
probably not pay more than 50 cents on 
the dollar. This fact was brought out at 
a hearing last week before Referee in 
Bankruptcy Frank Wean. Among the de- 
positors are a number of jewelry firms on 
the west side. It was at first thought that 
the bank might pay 100 cents on the dol- 
lar, but a closer scrutiny of the assets shows 
that this will not be possible. The hearing 
was enlivened by the testimony of George 
R. Reynolds, president of the Continental 
and Commercial National bank, which 
called a loan of $750,000, and precipitated 
the crash which had long been pending. 
William C. Niblack of the Chicago Title 
& Trust Co., trustee, hopes that as high as 
75 cents on the dollar may be paid. 

Many buyers of jewelry and other mer- 
chandise were in the city last week for the 
purpose of attending the mid-summer con- 
vention of the Manufacturers’ and Im- 
porters’ Association of America. The 
convention, which lasted all week, was 
held in the Palmer House. The fifth and 
sixth floors were given over to displays. 
Among the jewelry firms which showed 
merchandise were the M. & L. Jewelry 
Mfg. Co., Rudolph Jacobs & Co., Stone 
Bros., Kingsbacher Bros.; Carson, Pirie, 
Scott & Co.; Takito, Ogawa & Co. and the 
N. Shure Co. The convention was well 
attended by buyers from the best “five, 10 
and 25-cent” stores. Representatives of 
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St. Louis Greets the 


We extend to all an invitation to visit the Jewelers’ Convention i 
Jewelers’ Association to be held jin this city on August 27th to © 
we pledge our co-operation in making it your most pleasant and | 
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DESIGNERS and MANUFACTURERS 


of fine . e . 

ne Maschmeyer-Richards Silver Co, | | 

Pott tod Buskio” Gast Pine Modae® Charme’ and Sheffield «x Silver-Plated 
pecialties 


Ware — Sterling Silver 
—Novelties—Glassware 





MARITZ 


Jewelry Manufacturing Company 








Columbia Bldg. Locust at Eighth 
312-314 North 6th St. 
Gold and Diamond Jewelry, Society Badges and Presenta- 
DIAMONDS FINE tion Jewels Made to Order 
WATCHES JEWELRY 





MARTIN HACKER & CO.| 


i - Manufacturing Jewelers 
Bauman-Massa Jewelry Co. jor the Trade 


Commercial Building 


6th and Olive Streets ST. LOUIS, MO. — 418 DOLPH BLDG., 7th and Locust 








JAMES 5. SURBE Gutfreund-Arnold Jewelry Mfg. Co. 


Manufacturers of Gold and Platinum Mountings 


Brooks Jewelry and Optical Co. and Diamend Jewelry 


Wholesalers of Watches, Jewelry, 
Diamonds and Optical Goods DIAMONDS 





Third Floor, Globe-Democrat Building We Specialize on Third Floor 
SAINT LOUIS : Fine Platinum VW ork HOLLAND BLDG. 
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'Retail Jewelers of America 


City during the Convention of the American National Retail 
| 31stinclusive. The Jewelry Trade of St. Louis welcomes you and 
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successful of all Conventions. 
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Erber-Crompton Mfg. Co. 


Manufacturers and Jobbers of Gold Jewelry. 


Diamond Importers. 


A memo selection of 
Diamonds will help 
you make that sale. 


Sixth Floor, 
Holland Building 








WEIDLICH JEWELRY CO. 


Special Display of Factory Sample 
Lines 


At the Convention 


Distributors of the New Kienzle Phonograph. 


625 LOCUST ST. 
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prints which represent far 
more than common,every-day claims 
ality and service. They a 
arcel of th is oF. anization and 
Suarantee positively what they express, 


AT Square Standard 
EISENSTADT MFG. CO. 


SAINT LOUIS, U.S.A. 
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KENNEDY & CO. 


302-303-304 Oriel Building 


FINE PLATINUM WORK A SPECIALTY 











W. F. KEMPER'’ CO. 


JOBBERS OF | 
WATCH MATERIAL, JEWELERS FIND- 
INGS, TOOLS and OPTICAL GOODS 
307 Equitable Building 








Our Record for 26 Years 


COURTEOUS PROMPT RELIABLE 


St. Louis Clock and Silverware Co. 


410 No. 7th St. 
We have the 
SERVICE FACILITIES 


Everything needed in a first-class 
WHOLESALE JEWELRY HOUSE 


Your business solicited on this foundation 


OUR 1918 CATALOGUE READY OCTOBER ist 





QUALITY 














Exclusive Jewelers Supplies 


302 and 303 Globe-Democrat Building . 


J. W. CARY & CO. 


WATCH MATERIALS, TOOLS 
& JEWELERS FINDINGS 





























ee) 


er te ere he pee mene males: ae ee Oe a 


ae en ay 


EY FEE A St Re el need, 


a 


<tr 


oh Ser Ja eS ER, hk 
oye nenpine {tend 








MERE Y pe eer Mee. rebtegmes vmge 


92 THE JEWELERWN’ 


~~ 


C. E. Abraham of the Hess & Culbertson 
Jewelry Co. has returned from N. Dak. 


Dan G. Golding, auctioneer, has just fin- 
ished a sale at the store of J. Fink, Grand 
Rapids, Mich. 

Mrs. David Ellman and daughter of 
Springfield, Ill., stopped in St. Louis on 
their way to Michigan. 

Mr. Kaufman of Shreveport, La. is 
spending three or four weeks in St. Louis 
having his eyes treated. 

J. J. Hagen, manager of the F. W. 
Drosten Jewelry Co., and his wife, are 
spending a week at Piasa Chautauqua. 

The F. W. Drosten Jewelry Co. is mak- 
ing a special display of solid gold braided 
jewelry in one of the Locust St. windows 
of the store. 

L. E. Gutfreund of the Eisenstadt Mfg. 
Co. has returned from a month’s trip to 
the Thousand Islands, on which he was 
accompanied by his wife. 

W. A. Steinberg, formerly manager of 
the jewelry and silver department of B. 
Nugent & Bro., has taken a position with 
the S. Ruby Jewelry Co. 

Ralph Lowenstein has returned from a 
trip through Missouri and Arkansas. He 
says he found conditions exceedingly good 
in the territory he visited. 

Otto Kortkamp, Jr., of the E. A. Kort- 
kamp Jewelry Co., returned Saturday from 
Shipman, Ill., where he spent the greater 
part of the Summer on a farm. 

The wife of John N. Hagen of the J. 
Bolland Jewelry Co. died Monday. She 
had been an invalid for four or five years. 
The funeral was held Wednesday. 

A. Robin, son of Louis Robin of the 
Globe-Democrat building, is on a fishing 
trip on the Big river. Louis Robin will 
leave in a few days on a motor boat trip. 

L. G. Sarter of the Elliott Mfg. & 
Jewelry Co. has returned from a trip 
through Missouri, Nebraska and Kansas. 
He says he found the crops good and 
everybody feeling fine. 

All St. Louis jewelers are having a run 
on wrist watches as a result of the war. 
Not only are the military men wearing 
them, but an increasing number of men in 
civil life are taking them up. 

A. L. Blankenmeister of the St. Louis 
Clock & Silverware Co., who has been 
traveling in Kansas, has encountered so 
much drought that he has changed his mind 
about extending his trip through Nebraska, 
and is working back toward home. George 
Oberting has returned from a trip through 
southeast Missouri. Lawrence Oberting 
returned Friday from a trip through north- 
ern Missouri and Iowa. 

The following out-of-town jewelers were 
in St. Louis during the past week: J. J. 
Livingston, Conway, Ark.; H. A. Eulike, 
Jackson, Mo.; Mr. Linn of Linn Bros., 
Denison, Tex.; Mr. and Mrs. Bickford of 
the Bickford Jewelry Co., Cuero, Tex.; 
C. H. Gieseke, Trenton, Ill.; Mrs. G. 
Burkhard, Red Bud, IIl.; Otto J. Falk, 
Bowling Green, Mo.; L. E. Wittenfeld, 
Collinsville, Ill.; J. W. Pilcher, St. 
James, Mo. 


The International Association of Display 
Men had its annual convention at the 
Planters’ hotel during the week. Retail 
jewelers took considerable interest in the 
extensive displays of show window equip- 
ment. Most of the downtown jewelry 
stores had special window displays. B. A. 
Rainwater, display manager of the Hess & 
Culbertson Jewelry Co., is secretary of the 
St. Louis branch of the organization, and 
was active in the carrying out of the pro- 
gram, and in the entertainment of the vis- 
itors. 








Minneapolis and St. Paul. 





Irving Harper of Delano, Minn., was in 
Minneapolis on his way to New York. 

L. A. Orr, Rochester, Minn., visited the 
Twin Cities this week, coming in by auto. 

W. J. Fletcher, Farmington, Minn., was 
in the city last week making purchases for 
his store. 

A. G. Hoch, of A. G. Hoch & Co., Storm 
Lake, Iowa, was a St. Paul visitor this 
week buying: goods. 

Mr. Hamburger, of Pitzele & Ham- 
burger, ring manufacturers, was a Minne- 
apolis visitor this week. 

C. A. Sherdahl, Montevideo, Minn., was 
another jeweler to call on Minneapolis job- 
bers this week. He reports trade good. 

Mrs. E. C. Gross, wife of E. C. Gross, 
jeweler, Litchfield, Minn., was in Minne- 
apolis this week buying stock for the store. 

FE. A. Peterson, traveler for T. B. Wil- 
son & Co., Minneapolis, left this week for 
a trip in northern Minnesota and North 
Dakota. 

W. C. Leber, Minneapolis jeweler, who 
had been confined to his Summer home at 
Minnetonka, is again able to be about his 
business. 

Charles Windau, pearl dealer of Chicago, 
paid the Twin Cities a visit this week, call- 
ing on the jobbers and manufacturing 
jewelers. 

Adolph Erickson, former salesman for 
Louis Gaus, wholesale jeweler, Minneapolis, 
has opened a general merchandise store at 
Ringsted, Iowa. 

Miss Marie Wehler, daughter of Fred W. 
Wehler, jeweler at Algona, Iowa, was mar- 
ried last week to E. D. Clark, Emmetts- 
burgh, Iowa, banker. 

E. A. Kirchner, of Kirchner & Renich, 
manufacturing jewelers, Minneapolis, is en- 
joying a week’s fishing trip for muskallonge 
in northern Minnesota. 

L. Feigelman & Co., Nicollett Ave, 
Minneapolis, are replacing their former 
street sign with a huge sign extending the 
entire width of the store front. 

P. K. Bonebrake, formerly a traveling 
jewelry salesman, employed by a Minne- 
apolis wholesaler, left this week for At- 
lanta, Ga., where he will make his home. 

T. J. Sime, Albert Lea, Minn., passed 
through Minneapolis on his way home from 
an automobile trip to western Canada. He 
was accompanied by his brother, Joseph 
Sime ° 

G. Vandersteeg, of Sauk Center, Minn., 
accompanied by Mrs. Vandersteeg, returned 
this week from a visit to their old home, 
Hospers, Iowa, where they bid farewell to 
three brothers who are leaving for “the 
front.” 
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Bert Koch, watchmaker and_ engraver 
formerly with Goodman Bros., St. Pay] 
has purchased an interest in the trade 
watchmaking business conducted by August 
Engst, in the Ryan building, and will here. 
after be associated with Mr. Engst. 

The following were among the out-of. 
town jewelers in the cities this week: John 
Fredell, Center City, Minn.; T. Thompson, 
Buffalo, Minn.; W. C. Kayser, Milbank, 
S. Dak.; J. J. Molter, Marshall, Minn: 
F. W. Seaman, Hastings, Minn.; J, H. 
Pollard, New Duluth, Minn.; Fred Green, 
Buffalo, Minn., and J. E. Hames, New Ger- 
many, Minn. 

The establishment of George W. Wooley, 
manutacturing jeweler, Ryan building, St, 
Paul, was entered by two or three youths 
on Friday night, Aug. 3, who took several 
hundred dollars’ worth of articles, including 
35 watches. One of the suspects escaped 
from a room in a hotel and afterwards re- 
turned the stolen goods in care of the chief 
of police. One of the young men was sen- 
tenced to the St. Cloud reformatory on the 
following Monday. They proved to be 
former employes. — 








Evansville, Ind. 





TRADE CONDITIONS 


Trade with the retail jewelry dealers of Evans. 
ville and towns in southern Indiana, southern IIli- 
nois and western Kentucky has been very good 
during the past week. While business with the 
retailers has not been booming it has been good 
considering everything. From present indications 
this present year will close with the local retail 
jewelers having as large if not larger volume of 
trade to their credit as they had at the close of 
last year. Collections are good and general trade 
conditions have held up very well. 





Evansville retail jewelers are looking 
forward to their annual style show that is 
expected to be held some time this Fall. 
This style show has been given for a num- 
ber of years past and it has been the means 
of bringing many shoppers to the city. 

Carl Stocking has returned from a busi- 
ness trip to Rockport, Ind., where he looked 
after the estate of his late father, J. Frank 
Stocking, who died at his home in Rock- 
port a few days ago. The late Mr. Stock- 
ing was county auditor of Spencer county 
at the time of his death. 

Mrs. Henry Rickrich, whose late hus- 
band for many years conducted a jewelry 
and notion store at Petersburg, Ind., also 
carrying a stock of musical instruments, has 
sold the stock of goods to Whitman Bros., 
of that place, who rented her store build- 
ing. The late Mr. Rickrich for many years 
was one of the leading business men of 
Petersburg and built up a fine trade in 
that section. 

Walter O’Bryan, who for the past four 
years has been associated with J. F. Mar- 
shall & Co., retail jewelers at Columbus, 
Ind., was in Evansville a few days ago as 
the guest of his parents, Mr. and Mrs. R. 
B. O’Bryan of Line St. Mr. O’Bryan re- 
ports trade conditions at Columbus very 
good and states that in fact business in 
that town has been very good all year. 
He expects to see military service in 4 
short time, as he is under 31 years old. It 
is expected that he will make application 
for admission to the officers’ reserve camp 
at Fort Benjamin Harrison at Indianapolis 
in a short time. 
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siinege Draeb, Sturgeon or Wis., has 
completed a fine new residence, and last 

week held a house-warming for friends of 
the family. 

Carl J. Meyer, jeweler and watchmaker, 
1232 Garfield Ave., Milwaukee, spent the 
past two weeks in visiting his former home 
at Algoma, Wis. 

Edward J. McGraw, Waterloo, Wis., 
spent several days in Milwaukee last week 
looking over local stocks and making selec- 
tions of Fall and holiday trade. 

Henry C. Hoppe, jeweler, 909 N. 8th St., 
Sheboygan, Wis., has returned to his duties 
after spending iwo pleasant weeks camp- 
ing in the open on one of the rivers in 
northern Wisconsin. 

Wisconsin retail jewelers who visited the 
Milwaukee trade during the week included 
J. B. Kimball, Waukesha; B. Panik, Cud- 
ahay; M. Schneider, of Schneider Bros., 
Burlington, and F. H. Coburn, East Troy. 

George W. Fink, president of the Fink- 
Boszhardt Co., 508 Enterprise building, 
has returned from his annual mid-summer 
tour of Wisconsin, and reports a larger 

volume of business than usual at this time 
of the year. 

Leonard T. Pfeffer, who has been in the 
employ of the J. J. Koehler jewelry store, 
9 No. 8th St., Manitowac, Wis., for the 
past five years, has resigned and intends 
to go to Chicago to engage in some line 
of the trade. 

Ed. Waara, Hancock, Mich., one of the 
leading retail jewelers of the Upper Penin- 
sula, came to Milwaukee on a buying trip 
last week. It was his first visit to Mil- 
waukee in more than a year’s time, and 
he received a most royal welcome. 

Henry A. Hoops, Seymour, Wis., has gone 
in for agriculture in addition to conducting 
a jewelry business and optometrical prac- 
tice. Mr. Hoops recently purchased a large 
farm in Outagamie county and will spend 
his vacation in digging potatoes on the 
tract. 

Mrs. Adolph F. Estberg, Waukesha, 
Wis., called on the Milwaukee manufac- 
turing and wholesale trade last week as 
the representative of Estberg & Sons, 
jewelers. Mr. Estberg was unable to 
make the visit because of the busy condi- 
tions at the store. 

The Grand & Maki jewelry store at Ash- 
land, Wis., on Aug. 1 moved into its new 
store, opposite the former location at 504 
W. 2d St. The new store formerly was 
the Ashland Club, which recently took oc- 
cupancy of its new clubhouse. About 
twice the floorspace of the old quarters is 
available for the jewelry business. 

George H. Doherty, who recently sold 
his jewelry store at 3409 North Ave., to 
Theodore Twelmeyer, is taking a short rest 
and later intends to become associated 
with one of the Milwaukee wholesale 
houses as a traveling representative. Mr. 
Doherty was a salesman before engaging 
in business on his own account several 
years ago. 

E. A. Meckelberg, Two Rivers, Wis., 
accompanied by Mrs. Meckelberg and the 
children, has been making an extensive 
automobile tour of the East, according to 





reports brought to Milwaukee by whole- 
sale travelers. Mr. Meckelberg combined 
business with pleasure, taking occasion to 
visit some of the leading manufacturing 
plants en route. 

Schulenberg Bros., manufacturing jewel- 
ers, 217 W. Water St., report that they 
are experiencing the busiest mid-summer 
season on repairs that they have ever 
known. According to Alfred Schulenberg, 
the situation is accentuated by the acute 
shortage of competent labor, which appears 
to give scant hope of improvement under 
present conditions. 

Henry J. Lurquin, the patriotic jeweler 
of Green Bay, Wis., once more has closed 
his store and shop and answered the call 
of his country. A year or more ago Mr. 
Lurquin was called to the colors when the 
Wisconsin National Guard was dispatched 
to Texas. He has been appointed a ser- 
geant in Battery B, First Wisconsin Field 
Artillery, stationed at Green Bay, and is 
now at Camp Douglas, Wis. 

Probably the busiest jeweler and watch- 
maker in Wisconsin at this time is B. H. 
Lynn, Camp Douglas, Wis. Mr. Lynn is 
kept busy practically night and day with 
the repairing of watches owned by soldiers 
now encamped at this point, and in spite 
of the fact that he has added an ass stant, 
cannot catch up on orders. There are 
several thousand Wisconsin guardsmen at 
Camp Douglas, and it is conservatively 
estimated that 99.9 per cent of them own 
wrist watches. 

The officers of the Milwauke Jewelers’ 
Club have been designated as a special 
committee to make plans for another “an- 
nual” picnic to be held some time during 
August. The outing held on Wednesday, 
July 11, at Wolf’s Island, as usually in 
lieu of the regular monthly meeting for 
July, was held on one of the rainiest days 
of the season, and the members desire to 
try it again. Therefore, the regular meet- 
ing for August, scheduled for Wednesday, 
was omitted, and later in the month the 
members will again hie themselves north- 
ward along the Milwaukee river for a real 
frolic while the sun shines and skies are 


blue. 











L. Goldsmith, who has conducted an 
optical department in J. L. Hudson Co.’s 
department store for 20 years, has opened 
his own establishment at 15 John R. St., 
where he has increased space and a larger 
workshop. 

H. W. Baxter, for 20 years a retail 
jeweler in Birmingham, Mich., has just 
moved into his new store in the Quarton 
block on Maple Ave., in that thriving 
village. Mr. Baxter is one of the fixtures 
in his community for he knows everyone 
and everyone knows him. 

James H. Garlick’s retail jewelry es- 
tablishment on Griswold St. is just now 
undergoing a spasm of vacations. Jim him- 
self hied himself away to his farm in On- 
tario a week ago, and will not be back until 
September. Since he has been away—ac- 
cording to postal card advices which have 
escaped the censor—he has hooked 60 real 
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bass of various weights and lengths. While 
Jim was away H. G. Wier, in charge of the 
Garlick office, has taken a rest, as has also 
Miss Leah Marshall, who motored down to 
Niagara Falls for the week end. William 
Mae Creagh, chief watch repair man, took 
advantage of the occasion and betook him- 
self to Commerce Lake with a $20 casting 
rod and reel. In his enthusiasm to become 
a second Ike Walton he lost the aforesaid 
$20 rod and reel. F. S. Porter, of the 
watch department, will soon depart for 
Niagara Falls. Elon F. Zerga, of the 
clerical force, has been drafted by Uncle 
Sam, but will probably not have to go until 
the second call. 











TRADE CONDITIONS. 


The situation in Louisville is steadily improv- 
ing, and the general outlook for Fall business is 
steadily growing more promising. The highest 
wages ever known are now being paid for labor, 
ordinary carpenters getting $45 a week of seven 
days, of 10 hours, on the Government encamp- 
ment. Several hundred men have been brought 
to Louisville from Indianapolis, Chattanooga, and 
other points and about 8,000 men are now work- 
ing on the encampment. Many of these men are 
expected to continue living here after the camp 
is completed, and a big building boom is in sight 
for Fall, or just about the time the camp is com- 
pleted. 





Nathan Bierman, located in the Paul 
Jones building, states that wrist watches 
are in such demand that practically none 
can be had at any price, and supplies are 
cleaned up as soon as a sample it shown 
in the windows. 

Miss Jessamine Wilson Marshall, 38 
years of age, niece of Charles M. Wise- 
man, Market St. jeweler and optician, pres- 
ident of the Kentucky Optical Co., died at 
Mr. Wiseman’s home on Kentucky St., 
last week, following a lingering illness. 

John Howe, 7 E. 8th St., Chattanooga, 
Tenn., is advertising an auction sale of his 
entire stock of jewelry, stating as his 
reason the fact that he has been ordered 
to vacate the present quarters, and he 
will not move much of the stock. The sale 
started on Aug. 4, and two sales are held 
daily, at 2:30 and 7:30 P. Mo. 

James K. Lemon & Son and William 
Kendrick’s Sons are among a few of the 
Louisville retailers who are back of a move- 
ment to eliminate waste, and speed things 
up through advertising to the public. A 
half page advertisement was recently 
directed to men, women and children on 
the subject of economy, and calling atten- 
tion to the loss of time, and many entries 
made where goods were purchased and 
returned. It was claimed that the greatest 
abuse the retailer knows of is the present 
system of returning merchandise. Shop- 
ping earlier in the day, carrying home 
parcels, and returning them personally, are 
a few of the things advocated. The re- 
tailers are also advocating cpening ac- 
counts or paying cash rather than having 
bundles sent C. O. D 








The A. J. Taube Jewelry Co., Sawyer, 
Wis., has been succeeded by Clayton G. 
Graef. 
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L. Lewis will open a jewelry store in 
the Tomlinson Drug store, Jennings, Okla. 

Frank Newburger, of Charles Keller & 
Co., New York, was in the city recently. 

B. H. Jacobs in the jewelry business at 
Atchison, Kans., motored to Kansas City 
last week. 

George Sebrant, of Cameron, Mo., is 
taking a course in watchmaking and en- 
graving in Kansas City. 

The Edwards-Ludwig-Fuller Jewelry Co. 
has recently added a new bookkeeper in 
the person of Mr. McDaniel. 

W. G. Glick, Junction City, Kans., 
stopped in Kansas City for a short visit 
on his way to Excelsior Springs. 

Mr. Bennett, a watchmaker at the Mar- 








ket Square jewelry store, has taken a posi- 


tion with Montgomery, Ward & Co. 

Herbert H. Kiger, of the C. A. Kiger 
Co., has gone to Chicago, where he will 
spend several days before starting on his 
eastern trip. 

Charles C. Scott, buyer for the jewelry 
department of the George B. Peck Dry 
Goods Co., is in New York selecting his 
Fall line of goods. Mr. Scott is expected 
to return about Aug. 15. 

J. W. Kirkpatrick, of Eldorado, Kans., 
spent a few days in Kansas City recently 
on his way to the Pacific coast. Mr. Kirk- 
patrick intends to take a Canadian and 
northwestern trip during his vacation. 

Mrs. Mary Scotford, the mother of Mrs. 
Nobie R. Fuller, wife of the member of 
the firm of the Edwards-Ludwig-Fuller 


Jewelry Co., died at her home at 918 
E. 39th St., Saturday morning, Aug. 
4. 


M. A. P. Dupius, buyer for the jewelry, 
silverware, optical goods, umbrellas, and 
leather goods for the Emery, Bird, Thayer 
Dry Goods Co., is now in New York on 
his Fall trip. Mr. Dupius will return about 
Aug. 20. 

Harry T. Lauder, for a number of years 
employed in the jewelry store of S. Marks, 
Lawrence, Kans., has resigned his position 
and plans to open a jewelry store of his 
own in Lawrence. Mr. Lauder was in 
Kansas City during the past week buying 
his stock. 

August Weber, formerly in the material 
department of the C. B. Norton Jewelry 
Co., left Aug. 5 for Fort Sill, Okla., with 
the Engineers Corps. Joe Majors, former- 
ly of the Edwards-Ludwig-Fuller Jewelry 
Co., left with Battery B, Aug. 5, for Fort 
Sill. 

Louis Meyer, president of the Meyer 
Jewelry Co., with his family and friends 
motored to Chanute, Kans., Saturday, Aug. 
4. The party was caught in a hard rain 
storm and returned Sunday evening on the 
train. The car did not get back until Mon- 
day morning. 

Henry Zinns jewelry store, Hutchinson, 
Kans., has removed the millinery stock 
which formerly occupied half the store and 
in its place has installed the Edison talking 
machine agency of which Roy Campbell is 
the manager. The interior of the building 
has been redecorated. 


The Woodstock-Hoefer Watch & Jewelry 
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Co. will add a new man to its sales force 
about Aug. 15, in the person of H. S. 
Richards, formerly with the Aeolian com- 
pany, St. Louis, Mo. Lee Tully, formerly 
a traveler with the Woodstock-Hoefer 
Watch & Jewelry Co., has gone to Fort 
Sill, Okla., with the Signal Corps. 

A real jewelry wedding took place in 
this city recently when William Shepp 
of Oppenstein Bros. was married Sunday 
evening, Aug. 5, to Miss Lemora Kelso, 
of the jewelry department of the Emery, 
Bird & Thayer Dry Goods Co. Mr. and 
Mrs. Shepp have left on a wedding trip to 
the Ozarks and will be at home after Sept. 
1 at 4819 East 24th St. 

The street car strike, which went into 
effect early on the morning of Aug. 8, 
made it very difficult for many of the em- 
ployes of the jeweiry stores to reach their 
destinations. Miss Mary O’Flynn, of the 
Meyer Jewelry Co., walked seven miles 
from 85th and Prospect Ave. to the 
office. Wycliff Trowbridge, of the Harris- 
Goar Jewelry Co., walked from Armordale 
to 12th and Walnut, a distance of six and 
one-half miles. 

FE. A. Kiger, president of the C. A, Kiger 
Jewelry Co., accompanied by a friend, mo- 
tored to Topeka, Kans., the evening of Aug. 
4, and was caught in a heavy rain. The 
car skidded and went into a ditch, though 
fortunately neither the occupants nor the 
machine were injured. After various mis- 
naps the two men got the car into the road 
again and ploughed their way to the near- 
est town, some time before daybreak the 
following morning. 

The Kansas City trade was visited by a 
number of out-of-town jewelers this week. 
Among those who were in the city are: 
E, A. Gaston, Concordia, Kans.: Sam Sil- 
verwood, Oakley, Kans. : John Walz, Boon- 
ville, Mo.; Ralph Campbell, Pryor, Okla.; 
J. H. Whiteside, Liberty, Mo.; J. R. De- 
laplain, Marion, Kans.; J. W. Jordan, 
Windsor, Mo.; W. G. Glick, Junction City, 
Kans.; S. J. Huey, Excelsior Springs, Mo.; 
S. T. Gilbert, Parsons, Kans.; Sam Freid- 
berg, Topeka, Kans.; L. H. Pohlman, 
Wichita, Kans.; J. W. Kirkpatrick, Eldora- 
do, Kans.; W. G. Lytle, Atchison, Kans., 
and Mr. Ringoldsky, of the L. R. Jewelry 
Store, Muskogee, Okla. 

Noble R, Fuller, of the Edwards-Lud- 
wig-Fuller Jewelry Co., has just returned 
from a_week’s business trip through 
Louisiana and Texas, where he found very 
prosperous conditions existing and _ the 
crops looking most promising. “The cot- 
ton prospects appear to be in fine shape 
and the recent heavy rains have done a 
great deal of good to the late corn farther 
north. There seems to be a great trade 
activity on account of the government con- 
tracts, moving of troops, etc. The trains 
are running with two engines on account 
of the heavy loads, and a number of times 
the passenger trains were side-tracked for 
freights loaded with lumber, oil and other 
produce. This all spells big business in 
every field,” said Mr. Fuller. 








George E. Patoel has purchased the 
jewelry business of M. J. Gillespie at 
Leominster, Mass. Mr. Patoel was em- 
ployed in the store for eight years, and 
for the past two years has managed the 
store. 
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N. W. Meyer, Crawfordsville, Ind., was 
in Indianapolis on business during the past 
week. 

F. Guy, Arcadia, Ind., while a business 
visitor in Indianapolis last week, said his 
Summer sales have been above normal, and 
reported that repair business has been ex- 
ceptionally heavy. 

H. H. Myer, head of the sales depart- 
ment for Leo Krauss, 45 N. Illinois St, is 
on a trip combining business with pleasure 
and will visit several manufacturing houses 
in Chicago while he is absent from his 
duties. 

W. J. Hoffman, of Hoffman & Co., Inc., 
dealers in jewelers’ supplies on the niath 
floor of the State Life building, was off 
duty on account of sickness for three days 
last week, but was able to be at his place 
of business last Thursday. 

A.R. Valinets, 13 N. Illinois St., is adver- 
tising that he will give soldiers in uniform 
a substantial discount on all prices. He is 
featuring a line of jewelry that is attrac- 
tive to soldiers and has been enjoying a 
good business from this source. 

Harry Bowser, jeweler at Goshen, Ind.,, 
announces that his store has been moved 
from 130 N. Main St., to 128 S. Main St, 
The new location is in a busier section of 
the city and the store now occupies a 
larger and more modern business room. 
He expects to enlarge his stock. 

Indianapolis jewelers are now set for the 
rush that is expected for sterling silver 
and gold army officers’ insignias as 2,500 
men who have been attending the officers’ 
reserve training camp at Fort Benjamin 
Harrison last Thursday received notice 
that they have been given commissions in 
the army. These men have received orders 
to buy their full uniforms at once. 

Edward F. Otto, with L. W. Otto, 
Crawfordsville, Ind., is out of the jewelry 
business until the end of the war. He has 
the rank of major and is in charge of the 
quartermaster’s department of the Indiana 
National Guard. Major Otto has been in- 
terested in the guard and has been an 
officer in that organization for many years. 
The guard was mustered into federal 
service on Aug. 4. 

William Haseltine, of the jewelry firm 
of Haseltine Bros., of Kokomo, Ind., was 
one of the first men in Indiana to join an 
organization known as “Sammy Backers” 
to provide funds for soldiers during the 
war. Men who join this organization will 
pledge themselves to provide money with 
which to buy little luxuries for the Ameri- 
can boys who go to the trenches. Mr. 
Haseltine, who was in Indianapolis on busi- 
ness last Thursday, expressed pleasure over 
the prospect of being a “father” to some 
soldier, and the soldier chosen for Mr. 
Haseltine will be lucky as he is well known 
for his generosity. 








L. G. Howatt, recently in the employ 
of the Swanson jewelry store at Superior, 
Wis., has taken a position’ as jeweler in 
the Red Cross Drug Store at Warsaw, 
Ind., where he will take charge of the 
jewelry department. 
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TRADE CONDITIONS. 
Trade conditions are much improved over those 


t week and the prospects are that they will 
to improve. The jobbers state that busi- 
he city is much better and the reports 


of las 
continue 


s int ‘ 
wee the country are splendid. Everything points 
to a good Fall business in spite of the unsettled 
conditions all over the country. 





Mose Linz of or Mont., is in the 
“«“. calling on the trade. 

Te Marvia, representing John Hood & 
Co.. is calling on the local trade. 

Mr. Elie of Detor & Elie of Honolulu, 
Hawaii, is in the city on a buying trip. 

C. C. Moon of Powers, Ore., is in the 
city putting in his stock for the Fall 
business. 

W. H. Hovey has just left on a 10 
weeks’ trip through Montana, Washington 
and Oregon. 

L. S. Myers of the R. & L. Myers Co. 
has just left on a trip through the north 
and northwest. 

Mr. Reed of Gray, Reed & Wright of 
Reno, Nev., has been in the city the last 
few days on a buying trip. 

W. Epstein of the Frank Golden Jewelry 
Co. of Carson City, Nev., is in the city 
combining business with pleasure. 

F. L. Presbry has just returned from a 
combination business and honeymoon trip 
through the southwestern territory. 

J. Wolfe, representative of R. & L. 
Myers Co., is in the southern part of the 
State, and reports splendid business. 

Leon Carrou of Carrou & Green, who is 
hunting in Mendocino county, is reported 
to have brought down his first deer of the 
season. 

William R. Landrumcoast, representa- 
tive for several eastern firms, has just re- 
turned from an extended trip through the 
northwest. 

A. B. Wilson, a jeweler of Martinez, 
Cal., who has been in the city for some 
time, is now convalescent, and returns to 
his home in a few days. 

J. E. Lewis, manufacturers’ agent, with 
offices in the Jewelers’ building, has left 
for a three-months’ trip, covering the ter- 
ritory from Denver west. 

H. Wurthmann has opened a store in 
Willits, Cal., and has been in San Fran- 
cisco during the past week, buying stock 
and furnishings for his new store. 

Bing Kee, for many years in business in 
San Francisco, has sold out his business 
and gone to China to reside permanently. 
He will be succeeded in the business by 
the Foo Kee Co. 

Andrew Seibak of Antioch, Cal., has 
been spending two weeks in Los Angeles. 
Mr. Seibak returned by way of San Fran- 
cisco, where he stopped off and transacted 
some business before returning to his 
home. 

Thomas McCready of the W. B. Glidden 
Co. is in Montana in the interest of his 
firm. Charles Branstead of the same 
house, is in southern California, and re- 
ports business booming all through the 
south. 

Among the out of town dealers who 
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were in San Francisco during the: past 
week were: Andrew Seibak, Antioch; 
August Seibak, Pittsburgh; H. Oberlin, 
Fresno; S. F. Hollander of the National 
Silver Co. of Eureka; A. B. Wilson, 
Martinez, and L. L. Trumbley of Santa 
Rosa. | 

Herbert L. Maritzen, doing a retail 
jewelry business at 564 Hayes St. San 
Francisco, has made an assignment under 
State laws to M. L. Mayers, who is now 
acting as trustee for the benefit of credi- 
tors. The assets are reported to be about 
$500 and the liabilities about $1,300. 
Maritzen was originally in the employ of 
Shreve & Co., was later with the San 
Francisco Optical Co. and then started in 
the repair business for himself. He began 
business as a retail jeweler in the latter 
part of July, 1915. 








Pacific Coast Notes. 





A. E. Hall has opened a jewelry store in 
Anderson, Cal. 

J. A. McFall of Riverside has discon- 
tinued his business in that city. 

Arthur Ross of Petaluma, Cal., is on a 
two weeks’ pleasure trip to Los Angeles. 

P. C.. Krogh of Hayward has returned 
from a trip through the Yosemite Valley. 

E. Mueller of Eureka, Cal., is now lo- 
cated in his new establishment in that 
place. 


H. H. Phillips of Shoshone, Idaho, has 
discontinued his jewelry business in that 
place. 

E. A. Terra of Salinas, Cal., was re- 
cently married to a young lady of the same 
place. 

John Kangas of Berkeley, Cal., has re- 
turned from a motor trip through central 
California. 

Mr. and Mrs. F. M. French of Albany, 
Ore., attended the recent convention at 
Dallas, Ore. 


H. Proctor, son of H. P. Proctor, of 
San Rafael, has enlisted in the United 
States Army. 

R. E. Baum has sold out his-store in 
the Barcer block, Vacaville, Cal., to F. E. 
Deakin & Co. 

Edgar C. Norris, a watchmaker and en- 
graver of Seattle, Wash., has enlisted in 
the Washington Naval Militia. 

The Warner Co. of Fresno has leased a 
store in the Fulton building, which is being 
remodeled for the new tenants. 

W. G. Barks of Monrovia is now located 
in his new quarters, which have just been 
completed for his stock for Fall business. 

Mr. Gardner of Tarrytown, N. Y., was 
in Sacramento last week. Mr. Gardner is 
owner of one of the largest clock factories 
in America. 


Fred Lippman of Redwood City, Cal., 
has rented a portion of the Thomas Casey 
store in San Mateo, and will open a 
jewelry establishment in that place. 

Mr. Reynolds, watch inspector for the 
Louisville & Nashville railroad for many 
years, has opened a jewelry store and 
watch repair shop in Highlands, Cal. 

John H. Hansen of 990 Belmont St., 
Sunnyside, Ore., has a novelty time-keeper 
attached to the inside of his show window. 
The dial is about three feet in diameter, 


the hands about 20 inches long, and there 
is no pendulum and no visible works. 

J. P. Chapell of Folsom, Cal., has just 
had a two-faced clock put in position in 
front of his store in this place, which will 
run for 45 days at a winding, and has only 
one weight. 

Fire broke out a few days ago in the 
building in Lancaster, Cal., occupied by N. 
Pelosi. Most of the contents were saved, 
but the loss was considerable, as Mr. Pelosi 
had no insurance. He was able to com- 
mence business the morning after in a new 
location. 

The county tax figures of Spokane 
county, Wash., show that watches have 
practically become extinct in the county 
if the sworn statements of the residents of 
the county are true. Last year the value 
of watches, without exemption, was $92,- 
280, while this year those to be taxed total 
only $1,732. The records show that in 
many townships of the county there was 
not a single watch listed by the assessor. 
Last year the jewelry in the county totaled 
$101,325, while this year just that portion 
which has not been exempt from tax has 
a half value of $569,330. The big gain is 
almost entirely in the city of Spokane. 








Omaha, 





T. L. Combs is spending the week in 
Chicago. 

Clarence Bergman, who was conscripted, 
passed a perfect examination last week. 

W. M. DeCamp, with Henry Copley, is 
spending a few weeks at Oakdale, Nebr. 

T. T. Jones, with the Smith-Koppel Co., 
has gone on a two-weeks pleasure trip to 
western Nebraska. 

T. C. Bruner and wife have gone to 
Chicago and Michigan lakes for a two 
weeks pleasure trip. 

E. W. Martin, of Newmarket, Ia., was 
in Omaha last week for an examination 
for officer of the reserve corps. 

E. A. Elder, Hebron, Nebr., brought his 
wife into the Methodist hospital last week, 
where she is to undergo an operation. 

Henry Copley and wife have gone to 
Glacier Park, Mont. Mr. Copley and 
wife have decided to walk the entire trip, 
and will take two weeks to do it. 

George H. Doherty, formerly with Henry 
Paulsen & Co., Chicago, has taken a 
traveling position with the Byrne-Duff 
Jewelry Co., and will travel in southwest 
Nebraska and southern Iowa. 


It has been suggested here that owing 
to the fact that watchmakers are so scarce 
why, not women take up and learn the 
watchmaking business. What few women 
watchmakers there are it is well known 
are regarded as first class workers. 

The following were among the out-of- 
town jewelers in Omaha last week: 
Samuel Joleffe, Villisca, Ia.; H. G. Kupka, 
Schuyler, Nebr.; J. H. Riffe, Hastings, 
Nebr.; Hiram Anderson, Schuyler, Nebr.; 
O. C. Zinn, Hastings, Nebr.; Herman 
Heitzman, West Point, Nebr.; W. H. Bell, 
Papillion, Nebr.; H. Samson, Blair, Nebr. 








The Boughton Jewelry Store is now the 
style of business of H. E. Boughton & Co., 
Eagle Grove, Ia. 
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Charles Swigart returned Saturday from 
a three weeks’ business trip in Michigan. 

Clarence Loeb of L. Loeb & Sons re- 
turned Saturday from a western trip of 
four weeks. 

Fred Gruen of the Gruen Watch Co. 
left Tuesday for a pleasure trip along the 
New England coast. 

Gus Peck of Peck, Selmeier & Peck, 
made a short trip to several river towns in 
this vicinity last week. 

Carl Gerlach of Wm. Wagenlander & 
Son was confined to his home last week 
and reported seriously ill. 

Victor A. Gebhardt and Mrs. Gebhardt 
have gone to Three Lakes, Wis., for a fish- 
ing trip of several weeks. 

Walter Lamp of the Deman Chain 
Manufacturing Co., of New York, was in 
the city for a few days last week. 

Arthur Gelright of Michie Bros. Co. 
selling staff was accepted after being ex- 
amined by the local draft physicians. 

Visitors at E. & J. Swigert’s during the 
past week included M. S. Penick, Madison, 
Ga., and Everett Snider, Hamersville, O. 

A. G. Schwab, head of the firm bearing 
his name, accompanied by Mrs. Schwab, left 
Monday for a three weeks’ pleasure trip to 
Atlantic City. 

L. W. Ensey, Dayton, O.; Charles Zoell- 
ner, Portsmouth, O.; and Max Bernstein, 
Joplin, Mo., were visitors in the city dur- 
ing the last week. 

Not an employe of L. Gutmann & Sons 
was called on the first draft. Dave Gut- 
mann returned last Thursday from a two 
weeks’ trip in the northwest. 

N. Hahn of Cohn, Hahn & Newstedt 
has just returned from a western trip 
reporting good business. J. Gerwin left the 
last of the week for Kentucky. 

A. J. Mierenfeld and Ernst Tonnies left 
Friday night to visit Ralph Tonnies, son 
of the local jeweler, who has been sent to 
the Great Lakes training station. 

Richard Wagner, watchmaker, was 
absent from his bench for several days last 
week, owing to a serious operation per- 
formed upon his wife at a local hospital. 

Ben Hise was the only man from Linden- 
berg, Strauss & Co., who was drafted and 
accepted, Sig Strauss and Charles Guft 
left for business trips to their territory last 
week. 

Gustav C. G. Schneider, president of the 
Cincinnati Retail Jewelers’ Association, 
arrived home last week after a two weeks’ 
trip to Long Island, Boston and other 
eastern points. 

J. F. Peck, Jr., his wife and three rela- 
tives, left Saturday morning for a motor 
trip to Washington, New York, Philadel- 
phia and other points east expecting to be 
gone two or three weeks. 

The Wholesale Jewelers and Manufac- 
turers Association of the Chamber of Com- 
merce has called off all meetings for 
August owing to so many of the members 
being away for vacations. 

Edgar Dustin was the only employe at 
The Oskamp-Nolting Co. who was drawn 
in the first call for the new national army. 
Gus Kuhnheim of D. Jacobs Sons Co. was 
also called in the first draft. 


THE 


Orville Fuller, formerly a salesman with 
the E. & J. Swigert Co., has been assigned 
as a Mounted. Scout with Headquarters 
company of the First Ohio Infantry in 
which he enlisted several weeks ago. 

W. C. Graves of Memphis, Tenn., was a 
visitor at Richter & Phillips last week. R. 
O. Weiland of Greenville, O., was in on 
Wednesday and Ed. H. Kahn of Danville, 
Ky., also made a business call during the 
latter part of the week. 

Richard Burger of Jos. Noterman & Co. 
heard the call to the colors last week and 
enlisted in the U. S. Marine Corps. He 
passed his physical examination with a 
high average and was sent to Paris Island 
for his preliminary training. 

The many friends of Mr. and Mrs. Robert 
Seifert, traveling salesman for Albert 
Bros., sympathize with them in the loss of 
their only daughter, Elenore M. Seifert, 
after a long illness. The child was six 
years old and died last Tuesday. 

Suit was entered in the Kenton County 
(Ky.) courts Aug. 4, by Herman J. Huber, 
jeweler, against Joseph B. Wilke for 
$285.30. The action alleges that the amount 
was due on a promissory note given to 
secure the purchase of a diamond ring. 

QO. J. Hunter and wife of Rodefeld, 
W. Va., were callers at D. Jacobs Sons 
Co. last week. E. B. Jacobs of the firm’s 
traveling force returned from Ohio ter- 
ritory Wednesday and Gus Spiegel left the 
following day for Michigan and Wisconsin. 

Charles S. Surran of Surran & Sauer left 
for a two weeks’ trip in Ohio last Wednes- 
day. A. Federman of the same house was 
the only man of the entire working force 
at that concern whose number was called 
for draft. He was exempted when called. 

Gustav Fox has left for the north for an 
extended vacation trip. Milford G. Fox 
just returned from a three weeks’ fishing 
trip in Michigan. T. V. Prentice, book- 
keeper for the Gustave Fox Co., was ex- 
cused from service with the draft army 
after being called owing to his being 22 
pounds underweight. 

Albert Geiger, for many years connected 
with the Clemens Oskamp Co., as an en- 
graver, deserted the bachelor ranks last 
week and became a benedict. He married 
Miss Emily Gundele, who was in charge 
of the job desk for the same concern. They 
were married at Stone Lick, O., and have 
taken up their residence in Dayton, Ky. 

N. Lebendorf of the firm of the Hahn, 
Jacobsen Co. left last week for a trip 
around the Great Lakes. Miss C. Kall- 
meyer and Miss C. Marcus are also enjoy- 
ing their vacations at this time. Charles 
Kendall returned from a 10 weeks’ trip 
in the west the first of the week and is 
preparing to go on the road again shortly. 

The sale of the Perin building to a large 
eastern concern the last week will cause 
two jewelry firms to move, The Buntel-Self 
Monogram Co. has selected a room in the 
Cambridge building at 6th and Race Sts., 
which will give double the space now 
used in the Perin building. Liebing & 
Schreiber have not obtained a place as yet. 

A. F. Gebhardt of Gebhardt Bros. left 
Saturday for a trip through Ohio. W. P. 
Kranz of the same concern is preparing for 
a trip to the Southwest. Three young men 
employed by this concern were called on 
the first draft. None of them have been 
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called up for examination up to the present 
time. They are E. Wubbolding, T. Hughes 
and A. Kamp. 

A home run hit by William Pohlmeyer 
of Pohlmeyer & Roth in a ball game for a 
silver cup played with a baseball team from 
Richter & Phillips Saturday, Aug. 4, failed 
to win for his team, although it featured 
the game, which was won by the latter com- 
panys team by the close score of 4-3. 
Pohlmeyer pitched for his own team. 
Morris Phillips did the hurling for the 
winners. 

Lee Kahn of Lindenberg & Fox is tour- 
ing New York State on a pleasure trip. E, 
J. Fox is enjoying a stay in Michigan while 
H. A. Lindenberg expects to go to 
Michigan for a short stay the first of the 
coming week. None of the employes of the 
firm were called in the first draft and the 
members of the firm while perfectly willing 
to give up their men to serve the country 
are delighted to find that their working 
force has been kept intact, at least for the 
present time. 

Stanley Wallenstein of Wallenstein, 
Mayer & Co., is spending a few weeks at 
his home in Macon, Ga. Gilbert Wallen- 
stein left Saturday for a holiday trip of a 
few days. He came in from a business 
trip through eastern territory Monday, 
August 6. Two of the traveling represen- 
tatives of the firm reported good business 
from their respective territories during the 
week, William Hesse being in the west and 
Elmer Wallenstein in the north. Only one 
man was drafted from this office, Will 
Schultie, and he was not accepted for 
service by the draft board. 

A telegram received Friday morning from 
Ft. Benjamin Harrison, Ind., announced 
that Herbert C. Schwab, son of A. G. 
Schwab, had been selected from the ap- 
plicants at the officers’ training camp, for a 
commission. He was appointed a second 
lieutenant in the Quartermaster’s Depart- 
ment. Mr. Schwab is 32 years old and his 
excellent record during the three months’ 
intensive course won his deserved pro- 
motion with honors. 





Trade Gossip. 


The R. N. Whitford Co., wholesale 
jewelers, Citizens Bank building, Colum- 
bus, O., has acquired the merchandise, fix- 
tures and good will of the Hofman Jewelry 
Co. The business has been moved to 402 
Citizens Bank building. R. N. Whitford 
was associated with the Hofman Jewelry 
Co. as treasurer and manager from 1900 
to 1910. 





x* * * 


“Vanuette,” characterized by its makers 
as ‘the powder case of ultra-convenience,’ 
has been formally introduced to the trade 
by Wachenheimer Bros., Providence, R. I. 
The article is a cleverly conceived pow- 
der case, with an enameled front, having 
a mirror, powder puff, and a perfume con- 
tainer concealed but easily discovered by 
the initiated. The line includes a wide 
variety of colors of enamel, and silver and 
gold finishes. Combinations of colors in 
the enameled rims and centers add to the 
attractiveness of the line. “Vanuette,” the 
makers say, can be worn as a locket, a pen- 
dant or on a finger attachment. 
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A Gilbert of M. Schussler & Co., Sa 
Francisco, is making a business visit here. 

Max Bauman, New York, is here calling 
on the trade for the first time in five years. 


Mr. Burke, of Worm & Burke, Gallup, 
N. M,, is spending a short time in Los 


Angeles. 

Julius Kahn has taken a position in the 
manufacturing department of the Donavan 
& Seamans Co. 

Miss Tillie, of the silver novelty depart- 
ment of Brock & Co., will start for the 
east in a few days on a buying trip. 

H. L. Gruber, diamond merchant, 403 
Title Guarantee building, motored with 
Mrs. Gruber to Newport Beach and Balboa 
last week. 

Mrs. E. C. Fleming, 322 W. 6th St., cele- 
brated last week her fourth anniversary 
in her present location, and the eleventh 
since she began business in Los Angeles. 


Liebert & Kleinmann is the name of a 
new firm recently established at 411 Title 
Guarantee building. Mr. Kleinmann was 
formerly in business on Broadway under 
the name Superba Jewelry Co. 

A. de Caro, formerly in business on W. 
7th St., and more recently in an upstairs 
office on a downtown block, has opened a 
new store at 207 N. Spring St., under the 
name of the Italian Jewelry Co. 

Max Hirschfield, well-known diamond 
merchant, who has been in a sanitarium 
at Monrovia, has returned to this city. He 
is still suffering form the severe impair- 
ment of his health. His brother from Chi- 
cago is with him. 

Among the out-of-town jewelers who 
have been here recently are: George Bow- 
ers, Upland; Harry Oberlin, of Oberlin 
Bros., Fresno; Charles Dreiss, Chico; 
Joseph Nacerino, Pasadena, and J. H. 
Woolard, Whittier. 

K. W. Broughton, traveling watch in- 
spector for the G. D. Davidson Co., has 
so far recovered as to be able to resume 
his business. He suffered a serious acci- 
dent in a collision some weeks ago, his 
wrist and his feet both being broken. 

Frank J. Maguire, who has been in the 
silver department of Feagans & Co. for 
some time past, has retired from that con- 
cern, and is taking a rest, intending to go 
to San Francisco, and perhaps engage 
there in some other kind of business. 

C. C. Abel of the Adams & Abel Co. 
has just returned from a business trip 
which took him up through the San Joaquin 
Valley to San Francisco, and back down 
the coast. He was gone about a month, 
and reports having had a very successful 
trip. 

Among the jewelers who spent the week- 
end at Catalina Island are: George Chris- 
tensen, 401 Haas building; E. H. Gage, 
formerly of Pasadena; Emil Shostrom, 


salesman for the Donavan & Seamans 
Co.; A. Armitage, 
Hambright & Walsh. 
E. B. Nicoll, vice-president and treasurer 
of the Carl Entenmann Jewelry Co., who 
spends his week ends at his cottage in the 


office manager for 


foothills near Pasadena, is suffering from 
poisoning as a result of coming in contact 
with poison oak last week. He is able, 
however, to attend to his work in the office. 

L. S. Nordlinger of S. Nordlinger & 
Sons was called to San Francisco by wire 
a few days ago, but is expected back soon. 
Omar Sturges and Harold Rankin, sales- 
men for the same house, have been called 
into the military service. Both volun- 
teered, Mr. Sturgis in the Coast Artillery, 
and Mr. Rankin in the Field Artillery. 

A strike among elevator operators last 
week caused considerable inconvenience to 
a large number of jewelers for a few days. 
The men of the manufacturing department 
of Feagans & Co., which is on the ninth 
floor of the Title Guarantee building, were 
especially inconvenienced. A large num- 
ber of other jewelers are in the same 
building, many of whom had to do some 
walking. A partial service was maintained 
by the janitors. 

Lieut. Karl Offer, a jeweler reported 
recently as having been arrested in San 
Diego on suspicion of his being a German 
spy, has been sent to Fort Douglas, where 
it is expected he will be interned until the 
end of the war. The deputy United States 
marshal, who took him says Offer denies 
having been in any way connected with 
the German government, and declares his 
only offense was in objecting to certain 
statements made by a street talker in San 
Diego on the subject of the German out- 
rages in Belgium. He says he is ready to 
fight for the United States if given an 
opportunity. 

Ernesto Ayallo, a Spanish jeweler, the 
alleged murderer of Mrs. Catalina King- 
man, was captured a few days ago by 
Mexican secret service men at Ensenada, 
Mexico. Gov. Cantu’s agents learned that 
Ayallo had disguised himself in a peon’s 
garb, and was worming his way into in- 
land Mexico by begging rides. He was 
arrested by Mexican rurales before the ar- 
rival of police officers who has been sent 
from Los Angeles for the purpose of ap- 
prehending him. Gov. Cantu is said to 
have given these officers assurance that 
Ayallo would be held in the Ensenada jail 
until the Carranza government permits 
him to be extradited to this country. 





Chicago Notes. 


(Continued from page 89.) 








large variety and department stores were 
also present. All the firms which displayed 
said they did a satisfactory business. 

Dave Goldstone of Stern & Goldstone 
starts on his fall trip Monday. 

C. H. Knights, of the C. H. Knights- 
Thearle Co., Columbus Memorial building, 
has returned from a short trip out of the 
city. 

Claude Oram, who has been in the watch 
repairing business in the Healy Block, has 
sold his tools and has discontinued busi- 
ness, 

W. W. Beckwith, who is with the 
Chicago office of Joseph Fahys & Co., has 
returned from a business trip in the south- 
west. 

J. G. Swartchild of Swartchild & Co. 
has :just returned from an extended trip 
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through the east. Wm. G. Swartchild left 
this week for three weeks at Lake Harbor. 

J. H. Pollard, New Duluth, Minn., was 
here buying for his store last week. J. A. 
Miner, vice president of the Illinois Retail 
Jewelers’ Association of Macomb, was also 
a local buyer. 

Spaulding & Co. last week had an ex- 
ceptionally strong display of period silver- 
ware. Not in many months has silverware 
been as popular in Chicago as at thé 
present time. 

Henry Siegel, representing A. Massover 
& Co., has just returned from a two weeks’ 
trip through the States of Wisconsin and 
Michigan, where he has been calling on 
the jobbing trade and found business un- 
usually good in that part of the country. 

Chas. S. Ellis of P. W. Ellis & Co., Ltd., 
Toronto, Can., has been in Chicago for 
several days in the interest of the United 
States Agency of Omega Watches. Mr. 
Ellis reports jewelry conditions flourishing 
everywhere, and is especially pleased with 
conditions in Chicago. 

J. Haller of the Ostby & Barton Co., 
who was one of the first called in the se- 
lective draft, was disqualified by a slight 
physical defect, having to do with his feet, 
but late last week received a notice to re- 
port again, following the decision of the 
government to accept men with only trivial 
defects. 

The case of Albert Wehde, the former 
jeweler of Chicago who was arrested a few 
months ago in connection with German 
plots against this country and the Allies, 
was up before Federal Judge K. M. Landis 
last week. Wehde will be brought to an 
early trial, according to all indications. 
The exact date is to be set some time this 
week. 

While the Chicago Manufacturing Jewel- 
ers’ Association is holding no meetings 
during the Summer, plans are nevertheless 
going forward. Of these plans the one of 
most vital importance has to do with the 
launching of the apprenticeship school, as 
a part of the Chicago Public Schools. The 
interest among apprentices is very keen. 
The equipment is still being assembled at 
the Carter Harrison High School, and the 
school will open in a few weeks. 

With the arrest of John Crowe, a bar- 
tender, and Leo Menard, an ex-convict, the 
police believe they have gone far toward 
clearing up a “lost package” mystery which 
has been bothering local express companies 
for some time. Unfortunately the men ar- 
rested, who are believed to be the brains 
of a conspiracy, were able to get out on 
bail before officers could question them. 
The arrest of about 20 express drivers is 
planned. They are alleged to have been in 
the conspiracy to defraud their companies. 
The method of operation was simple. The 
driver simply left the package in a certain 
hiding place on the west side, and Crowe 
and Menard, according to the police, would 
later come and get the same. The package 
was then reported as lost. Jewelers in the 
downtown district have frequently been 
sufferers, although of course the express 
companies have been forced to make good. 








Fred W. Stein, Miles City, Mont., has 
been succeeded by the Foster Stokes 
Jewelry Co., Inc. 
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“‘America’s Leading Jewelry Auctioneer”’ 


JAMES L. HAND 


14 Maiden Lane NEW YORK 


Recently concluded an administrators’ sale of the large fine stock of the 
late Carl Mayer of Austin, Texas. Established 1865 and one of the most 
prominent jewelry stores in the Lone Star State. This letter of appreciation 
tells the story of one of the most important sales ever held in the state of 


Texas. 
James L. Hand, New York. 


Dear Sir: 
As Administrators of the Estate of the late Carl Mayer, we wish to extend our appre- 


ciation to you for the able and conscientious manner in which the recent auction sale 
was conducted. The Carl Mayer store was established in 1865, and ever carried only 
the finest and highest grade merchandise. The stock of sterling silver and exclusive gold 
jewelry in this store was the largest in this section of Texas. 

The death of Mr. Mayer found an auction sale necessary and as Administrators we 
carefully investigated the standing and ability of every auctioneer of prominence that we 
had heard of. We awarded the sale to you and we have never regretted it. You worked 
hard and faithfully and you upheld the reputation of this old and honorable business and 


we have nothing but praise for your clean legitimate methods. 
Our sale was attended by the elite of Austin and vicinity and everyone was pleased. 


We take pleasure in recommending you. Very truly yours, 

CARL M. MAYER, 

ROBT. MUELLER. 
“The Sentinel,” Austin’s leading paper, says: “The Carl Mayer auction was attended by the elite of Austin and vicin- 
ity, and many ladies and gentlemen that had never gone to an auction before. We wish to compliment Mr. James L. 
Hand, the auctioneer, on his gentlemanly manner and talent as a salesman. It was the most unique and interesting 
auction ever held in this city.” 
Refined, legitimate methods prevail. Objectionable features eliminated at the “Hand Auction.” An instructive copy- 
righted illustrated book is yours for the asking. It tells all about the “Hand Auction,” and gives one hundred refer- 
ences. Have conducted sales under supervision United States and Canadian Courts, for Banks, Trustees, Executors, 
and for prominent members of National Jewelers’ Board of Trade. Have conducted the sales of the largest and finest 
jewelry stocks ever sold at auction in America. Am assisted at each auction by a distinguished jewelry auctioneer 
of great talent. Will call on you at your place of business without obligation on your part, if you desire it, furnish 
cask, and render any honorable assistance. 





























Telephone—1624 Cortlandt 


The Leading Jewelry Auctioneers 
of the United States 


COMRIE & BROKAW 


14 Maiden Lane, New York 
Our Methods Are a Guarantee Against Loss 











A. J. COMRIE 















































RELIABILITY — EXPERIENCE — SALESMANSHIP 


We have the evidence to prove that we have conducted the largest sales ever held in this country for leading Mer- 
chants, Banks, Receivers and Trustees. 
When you want the best, and a guarantee of assured success, write or wire us. 


14 MAIDEN LANE : ; : - NEW YORK 
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4 Kt...16c. per dwt. We employ twelve watch makers and must keep 


it...24¢c. wt: them busy. During the month of August we will 
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10 Kt...40c. per dwt. 
- We have been serving our customers satisfactorily for over 61 years. only refining company in St. Louis. 
7 Sy ’ oy oar — We pay special attention to mail and express orders; we pay the bullion BAS. REPAIR & REFINING CO. 
.. -56c. : ssay price for same, and solicit -a trial order. Ore assays a specialty. 521-28 Commercial Bldg. St. Louis, Mo, 





x Sy ‘oo. + — Returns on express orders will be made within 24 hours. r reputation 





20 Kt...80c. per dwt. # Our strongest guarantee. : ' , 
22 Kt...88c. per dwt. 63 Ann Street, NEW YORK CITY Manipulation of Steel in Watchwork 
24 Kt...$1.00 per dwt. A. Cc. SONTHALL, Bet. Nassau and William Sts. By John J. Bowman. Reduced price, 50c. postpaid. 
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Asks Public to Help Curtail Deliveries 





Commercial Economy Boards Appeal to All to Carry Home Purchases and 
Stop Returning Goods. 











OWN in Washington there is a group 
D of men who are engaged in a task 
tremendously vital to this country in its 
present condition of war. These men have 
come to Washington to do a certain thing ; 
and they are doing it. They have made 
very little noise; they have nothing to sell, 
and yet today there is scarcely a house- 
hold in the land which is not affected by 
their work. 

This group of men constitute the Com- 
mercial Economy Board. 

And what is the Commercial Economy 
Board doing? 

The first big apparent thing that stared 
the Commercial Economy Board in the 
eyebrows was that for the period of the 
war, there couldn’t be any such thing as 
“Business as Usual,” with all its waste and 
extravagance. There might, and probably 
would, be plenty of business. There might 
be more aggregate business than the coun- 
try ever saw before. But it couldn't be 
as usual. When half a big city burns 
down, business doesn’t stop. It actually in- 
creases, temporarily. But it isn’t as usual. 
Some things are needed more than others. 
Some things aren’t needed at all. Some 
men have to quit doing one thing and do 
something else of more immediate 
necessity. 

That’s the way it is with this war. Now 
the board looked into things; combed the 
situation with a fine-toothed comb, gath- 
ered together some mighty important facts 
about the way business is being conducted. 
Then it turned to the business man and 
said: 

“Sir, we're engaged in a situation that 
is terribly serious. There is no reason for 
getting panicky. But there is a reason for 
you to look at once into your business and 
find out every single non-essential service 
that you are giving, and every single 
waste notion that is being made, and— 
cut it out. If it isn’t humanly possible 
to cut it out—cut it down. In times of 
peace we could stand it, even though it 
were an economic loss. But these are not 
times of peace.” 

To the retail merchant the board said: 
“Sir, you know, and you have known a 
long time, that we have a clumsy, waste- 
ful system of delivering goods to the cus- 
tomer. We tell you that we have absolute 
proof that, without causing anybody any 
hardship at all, we could today cut in 
half the whole mechanism of delivery. 
You go over the same route twice, thrice, 
four times or more a day. You have 
wagons and trucks scooting around deliv- 
ering small parcels to people who should 
have carried them home. You have built 
up, in a lively spirit of competition, this 
exceptional service plan, so that now you 
are afraid you will lose your customer’s 
trade if you ask him or her to carry home 
a cake of soap. You take an actual loss 
on many of the parcels you deliver, and 
this loss is passed on to the customer, nat- 


urally. We ask you, gentlemen, if you 
won't help us to eliminate this frightful 
waste of energy, money and opportunity. 

Uncle Sam is drafting 687,000 men. 
Possibly one-third of all the men now en- 
gaged in delivery of goods will have to 
go to the front. Are you going to draw 
from the farms, from the factories, from 
industries, where these men are vitally re- 
quired, to keep up a wasteful system of 
delivery? We ask you to cut your deliv- 
eries to one a day over each route. We 
ask you to cut out special or accommoda- 
tion deliveries altogether. We ask you to 
get together, you merchants of every town 
and city, and find whether you can’t oper- 
ate some central or co-operative delivery 
system, such as have been so wonderfully 
successful in many places. We ask you to 
get at these things at once.” 


Then the Commercial Economy Board 
turned especially to the department and 
dry-goods stores. It got in touch with all 
these merchants and said to them: “You 
know what an enormous waste of money 
and time, and energy, is involved in the 
practice of sending out purchases on ap- 
proval. You know that it not only raises 
the level of .prices and causes you a loss 
and annoyance, but it has cultivated a 
shiftless, aimless, extravagant shopping 
habit on the part of your women custom- 
ers, particularly. It means three or four 
delivery motions, besides all the clerk hire, 
auditing expense, sales efforts, etc. Will 
you stop it so far as it is humanly possible?” 

The responses from the business men of 
the country through their various organ- 
izations were heartening. They all showed 
a fine disposition to co-operate with the 
board. There were many varieties of 
opinion as to the way the changes should 
be affected; there were local conditions of 
a special kind that come up for observa- 
tion. But the grocers and the retail dry- 
goods men and department store man- 
agers, and the bakers, and the rest of them 
gladly came to Washington to talk things 
over. There was one earnest key-note 
sounded continually: Service for the com- 
mon good. Everybody wanted to help 
Uncle Sam in the emergency. 

But when the Commercial Economy 
Board has gone this far, it has really only 
begun. For the man and woman on whose 
spirit of willingness to sacrifice personal 
convenience for the welfare of the country 
are you, Mr. Householder, and you, Mrs. 
Housewife. 

The board is talking to you. 
to you. 

Without your co-operation the money 
and men can’t be saved for the winning 
of the war. Unless you do-your part, the 
retail grocer and the dry-goods man and 
the rest of them can’t do theirs. It means 
that you, as a patriotic citizen, should be 
willing to do these things. 

Carry home your parcels. This doesn’t 
mean that you are expected to tote a 


Straight 
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grand piano on your back or crawl into 
a street car armed with a sewing machine 
and a phonograph. But it does mean that 
you are asked to give up that polite no- 
tion that being seen in company with a 
bundle of any kind is bad form. It means 
that there are times and times when you 
could put those few purchases under your 
arm instead of saying to the sales-person: 
“Send it.” 

Don’t return goods. This doesn’t mean 
that if you have received a number 16 
shirt when your neck size is number 15 
that you should plunge around madly in 
that extra inch. It doesn’t mean that Mrs. 
Jones or Mrs. Smith won't sometimes 
have a legitimate reason for returning a 


gown or a piece of dress goods. But it 
does mean that. the careless system 
whereby shoppers order sent to their 


homes goods that they know perfectly well 
will be sent back to the store, must, dur- 
ing war time, be stopped. 

Consider what it means when. goods are 
bought “on approval,” only to be returned 
to the store from whence they came. 
There is the sales expense, the checking, 
crediting, routing, packing and delivery. 
Very often it means three distinct delivery 
attempts, for many stores are willing to 
try three times to get the goods into the 
customer’s hands. Well, then the goods 
are returned. That means not only an- 
other delivery, but all the expensive 
mechanism must be worked backward un- 
til the goods get back on the shelf—if, 
indeed, they are in a fit condition to be 
sold when they return. 

Think of what this loss means to a 
country in war-time. In the aggregate, 
after the draft, it would mean that thou- 
sands of men and vehicles would have to 
be drawn form war service of the most 
important and imperative kind to continue 
these extravagant services to the con- 
sumer. Uncle Sam simply can’t stand it. 

Plan and systematize your shopping, 
Says the board. It can be done. It is al- 
ways done when it has to be done. In- 
stead of calling up the grocer at any hour 
of the day and ordering one or two arti- 
cles, “to be sent up immediately,” it means 
that the housewife is asked to put her or- 
dering on a simple basis of efficiency. If 
the grocer’s wagon makes but one trip a 
day, it ought to be possible to get all nec- 
essary goods on that trip. It ought to be 
possible, if something has been forgotten, 
to go to the store after it, instead of ask- 
ing the store to come to the house. 

Will the public respond? Will the 
women of the country forego those little 
coddling practices of convenience for the 
sake of Uncle Sam? Will the women join 
together and co-operate with the retail 
stores to make these changes possible? 

The Commercial Economy Board feels 
sure the women will. In fact, there are 
reassuring symptoms of this willingness 
coming in from every side. Just as this 
article is being written, word comes that 
one of the big Philadelphia department 
stores sent out 1,000 cards to its custom- 
ers chosen at random in different parts of 
the city, asking them if they would be 
willing, wherever possible, to carry their 
own parcels. In three days 500 answers 


(Continued on page 123.) 
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iImberma. 


Older merchants who sold China and Quality Glassware do not 


require an introduction for this product was one of their old favorite 
lines. because of its universal popularity to the buying public. 


Amberina made its first appearance twenty-eight years ago and at 
once met with a genuine success because of its simplicity and artistic merit 
at a price that was considered popular. 


The same points are now a factor, and, as many merchants have re= 
quested a reintroduction of this beautiful tricolor glass~ 
ware, we are happy to offer Amberina in all the new 
present-day designs. 









“Write for our new Amberina electro 


advertising service booklet.”’ 


Pam IBBEY WGIAS 
COMPANY 


TOLEDO } 
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A Word About Old-Time Glassware 





By Emma Gary Wallace 








_ 


ITH the revival of interest in modern 
artistic glassware and the keen ap- 
preciation of worthy antiques which the 
American people are developing, it is but 
natural that we should begin to study the 
history of glass making in ancient times. 

It is interesting to note that glass was 
in use for both utility and ornamental pur- 
poses at least 4,000 years before the Chris- 
tian era. The Egyptians seem to be the 
earliest ones on record to have made use 
of glass, as the tombs of the fourth and 
fifth dynasties, dating as early as 4000 B.C. 
picture glass blowers at work. Glazed 
pottery, pottery beads, and opaque paste 
beads, and finally transparent glass, are 
among very early prehistoric relics. 

A dark blue glass pendant found at Na- 
quada bears a mark which places it as be- 
longing to the seventh dynasty. This 
shows that the art of coloring glassware 
had reached some degree of perfection 
even then, although nothing further is 
known of the process or their products. 

The discovery of the glass works at Tell 
el-Amarna belonging to the 18th dynasty 
of Egyptian rulers shows that they used 
silica, lime, copper carbonate, alkalies, etc., 
in the manufacture. Here, too, were found 
some of the apparatus used. It is evident, 
however, that these early Egyptians did 
rot understand exactly how to obtain the 
required tints of glass and that accident 
guided them largely in this. They did dis- 
cover, however, that river sand containing 
iron makes a glass of a green tinge, and 
so used crushed quartz pebbles. 

It is evident from the findings that the 
glass mixtures were fused until certain 
colors appeared, then the mass was formed 
into cakes which were again heated until 
the desired tint was produced. 

The crucibles containing these fused 
cakes were allowed to stand.and the glass 
to harden, after which the crucible or con- 
tainer was broken away. It was _ then 
found that the impurities had settled to 
the bottom or floated on top and these 
impure portions were chipped away with 
sharp instruments. They now had a lump 
of glass which was broken up and again 
softened so that it could be rolled out into 
either slender rods, hollow tubes, or pressed 
into flat pieces. These hollow rods were cut 
irito short lengths and shaped into beads 


much as. fhe, apothecary, of today, rolts out. 


his mass of softened medicinal substances 
into a pipe or tube and cuts it into bits 
which are rolled into pills. Sometimes the 
hollow tubes were shaped into vases. A 
core of sand was made and the softened 
glass made to form a coating about it, the 
standard and lip being shaped by hand. 
The art of glass blowing does not seem to 
have been understood by the workers at 
this site. 

The methods of manufacture were crude 
and the articles made were nearly always 
small. Precious stones were imitated and 
the workmen became very skillful at this 
and also at cutting and engraving, and also 
inlaying and decorating small ornaments. 

There is still preserved in a museum a 
glass bead completely covered with Egyp- 
tian hieroglyphics which belonged to Queen 
Hatasou, wife of a monarch who reigned 
at Thebes B. C. 1500. Many of the scara- 
baei, the amulets, the small images, bot- 
tles, and cups are either of colored and 
decorated glass or of porcelain with a 
vitreous glaze. 

Later the Alexandrian glass makers 
gained gréat prominence in this art during 
Roman dominaticn. Coffins were made 
of glass in which the rich and powerful 
were sometimes interred. Today this 
would seem like quite a luxury. 

It was not until. the rise of Grecian art, 
however, that more value seems to have 
been set upon clear, transparent, white 
glass, as the Egyptian taste valued more 
particularly the colored varieties. One his- 
torian recites that the price of a drinking 
glass at the dawn of the Christian era was 
about one cent, which shows that a large 
amount of them were made, and Cicero 
mentions glass, paper, and woven linen as 
common articles of merchandise about 80 
_ 

Tyre and Sidon were early celebrated 
for their manufacture of glass and Pliny 
tells the story that a ship laden with nitre 
landed at the mouth of the River Belus 
in Phoenicia. The crew wished to cook 
supper on shore and finding no stones upon 
which to raise their kettles, took some 
lumps of nitre from the ship. These were 
placed upon the sand, the kettle placed upon 
the nitre, and the fire built. The sailors 
soon noticed that a stream of white liquid 
flowed out of the fire which, when cool 


was a hard; glassy, .sémi-transparent sib-. 
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stance. This hardly accounts satisfactorily 
for the discovery of glassmaking to the 
modern mind, for glass was manufactured 
centuries before Phoenicians made it, and 
the heat of an ordinary fire would scarcely 
fuse the glass-making ingredients. 

It is interesting to note, however, that 
the white sand heaped on either side of 
the River Belus was a mine of wealth for 
the early glass makers, also that: the glass 
factories of Tyre and Sidon were conspicu- 
ous for their early prominence and large 
output. In fact, the little city of Sidon is 
credited with having first discovered the 
art of mirror-making, and it is certain that 
the Phoenician glass makers knew that 
manganese would make glass clear, also 
that they understood the use of the blow 
pipe, the lathe, the casting-plate, and cer- 
tain processes of engraving. 


It is doubtful, however, that they in- 
vented any of these, the greater likelihood 
being that they only plied the arts and 
processes passed on to them by the Egyp- 
tians. They were great traders and so 
their glassware was early found throughout 
the entire East. It is difficult, however, to 
distinguish it from that of the Egyptian 
make. 

The Assyrians and Babylonians turned 
their attention more particularly to pro- 
ducing glazes and enamels.  Statuettes, 
bricks, tiles and. articles of pottery were 
so treated. 

There is in the British Museum a won- 
derful green glass bowl, fine and transpar- 
ent, bearing the name of a king who ruled 
722 B. C. This bowl was carved and 
modelled from an immense lump of cool 
glass. The difficulty of keeping this at just 
the right temperature during the tedious: 
process of manufacture is evident. ’ 


The Persians were famous for the per 
fection and beauty of their enamels which, 
are still highly valued. They produced? 
also rare porcelains inset with transparent 
glass. This is known as Gambroon ware. 
Some of the finer samples showed fine 
medallions in relief with further decora- 
tions of gold and other precious metals. 

The Chinese were not behind other Old 
World nations in their manufacture of 
glass and they claim that magnifying lenses 
were known and freely manufactured 2000 
years B. C. It is difficult to either prove 
or dispute the truth of this claim. Mod- 
ern Chinese glass is characteristic and has 
reached a high grade of perfection in imi- 
tating agate and other’ semi-precious 
stones. The glass of Japan, India and 
China is made from pulverized quartz. 


awn Lhesé. eastern .pecplé have. from time 
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An Important 
PAIRPOINT 


Announcement 


Spacious rooms have been engaged for the proper display 
of our extensive exhibit at the 


Planters’ Hotel, St. Louis 


during the convention of the American National Retail 
Jewelers’ Association, August 29-31, inclusive. 


Mr. E. B. FRANK 
Mr. W. E. PERCY 
Mr. W. E. PHINNEY 


will be pleased to meet you. They will show many new and attract- 
ive designs in Pairpoint Genuine Hand-Cut Glass—Hand Blown— 
not Pressed, High Grade Sheffield Reproductions, Famous Silver 
Plate and a top-notch line of Electroliers that have no superior. As 
fine as skill and experience can produce. You will surely want to 
see them. We had good things last year—better this—and if you 
will spend a little time in looking over our goods and prices we 
confidently believe it will be to your advantage. Please accept our 
invitation to visit us. 


The Pairpoint Corporation 


NEW BEDFORD, MASS. 


BRANCHES 
NEW YORK: 43-47 West 23d Street SAN FRANCISCO: 140 Geary Street 
MONTREAL: Coristine Bldg., St. Nicholas St. 
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: ‘al appreciated the insulating 
weg) glass and have put it to proper 
use by placing lumps of glass on the tip- 
top of their buildings to avert lightning. 

The enamel and Mosaic work of India 
are among the most beautiful in the world. 
Glass is not commonly used by the far 
eastern people for windows, either oiled 
paper, mother of pearl, or tortoise shell 
being preferred. 

Glass and iron beads and amulets seem 
to have been among the early ornaments of 
the Roman people and a modern writer 
tells in recent days of a seller of charms 
‘n an Italian market who guaranteed the 
ers thereof to be free from certain 


has 
oad f sickness, toothache and death by 


kinds 0 


drowning. 
Early conditions were favorable for the 


manufacture of glass and in Gaul, Spain, 
Germany and Italy the glass industry flour- 
‘shed so that cups and platters were sold 
for a farthing, while beautiful and expen- 
sive vessels were more valued than those 
of gold and silver. In fact, the nobility 
paid preposterous prices for the choicest 
samples of the glass maker’s art, and ar- 
ticles were so skillfully made that rare 
and beautiful effects were produced. 

As early as the time of Pliny glass was 
“blown, cast, pressed, ground and cut.” 
Mosaics, finely engraved intaglios or cam- 
eos, were prized. Vessels were made by 
the glass blowers so that there would be 
two layers, the inner one perhaps dark 
blue and the outer one of pearly white. 
The outer layer was traced with a delicate 
pattern which was cut out in turn by a 
stone or metal wheel, leaving a design in 
white relief upon a rich, dark background. 

The Portland vase in the British Mu- 
seum is a sample of this type of work- 


manship. 

Another method the secret of manufac- 
ture of which is lost, shows an egg-shaped 
cup enclosed in a network of rings of 
glass of different colors which are attached 
only by the most delicate threads of glass 
to the cup itself. Whether these rings 
were applied while soft and joined to the 
body, or the substance beneath has been 
cut away, is not known. 

That early glass makers ranked as artists 
of the highest class is proved by the fact 
that when Constantine transferred his capi- 
tol to Byzantium, A. D. 30, he took with 
him the most skilled artisans in glass, gave 
them studios in a section of the city de- 
voted to glass making, caused them to be 
exempt from the heavy taxes levied upon 
them by previous emperors, and bestowed 
upon them all the marks of royal favor. 
Naturally the glass makers from fallen 
Rome flocked to Byzantium where they 
could ply their trade to the best purposes. 
Byzantium was now able to become the 
glass making center of Europe and to sup- 
ply the choicest and rarest articles the 
world had ever known in the glass making 
line. 

Factories were established in different 
parts of the East and these vied with 
each other in supplying the traders and 
merchantmen with artistic samples of their 
skill. The Byzantian models were classic 
in type. 

With the dawn of Christianity and the 
awakening of the religious sentiment Mo- 


saic art was developed to its greatest de- 
gree for the purpose of mural decoration. 
Some of these Mosaics were of marble, 
others of glass cubes, and even of precious 
stones. 

In the famous Temple of St. Sophia are 
wonderful samples of this work of the 
sixth century. Colored glass windows 
were placed which so delighted Justinian, 
its builder, as to cause him to say, “I have 
surpassed thee, O Solomon.” : 

A favorite method of setting the colored 
glass windows was to build a series of 
them around the base of the church dome, 
or to perforate slabs of marble, wood, plas- 
ter, cement or composition, in patterned 
openings and to set the glass into. these. 
This arabesque style is still a favorite in 
the East as the effect is very rich and beau- 
tiful. 

In those early days a collection of glass 
Mosaics was almost as much prized as a 
collection of jewels today. In fact, many 
of the mosaics imitated precious stones so 
perfectly as to deceive experts for cen- 


turies. A series of historical Byzanthian 
Mosaics extends from Constantine to 
Charlemagne. 


The famous sapphire cup three inches in 
diameter and said to be carved from a 
single sapphire; the wonderful emerald 
table captured at Toledo in the 14th cen- 
tury inlaid with gold and precious stones 
and supposed to be cut from a single mam- 
moth emerald, and the famous Sacro Ca- 
tino, a beautiful dish valued as a relic of 
the Christian era, also supposed to be cut 
from a single wonderful emerald, were all 
later proved by modern chemists to be the 
products of Byzantian glass factories. 

The history of the Sacro Catino or the 
Sangraal is of singular interest. It was a 
broad, low, bowl or chalice which was 
supposed to be the cup used by Christ at 
the Last Supper. It was said to have been 
preserved by Joseph of Arimathea, who 
received some of Christ’s blood into it at 
the time of the crucifixion. The vessel 
was finally brought to Britain, after which 
it disappeared. 

A later legend relates that there was a 
reason for its disappearance in that angels 
committed it to the care of a number of 
very pure-minded knights who guarded it 
on a mountain. If anyone came near who 
themselves were not pure and holy, the 
emerald cup would vanish. In the 12th 
century Sir Thomas Mallory embodied this 
story in the Quest of the Holy Grail, 
Tennyson later founded the story of Sir 
Galahad upon it, and Wagner composed 
the great drama “Parsifal” upon the same 
theme. 

From all this it is evident that the early 
glass makers helped make history and 
poetry as well as perishable products. It 
was they who made the precious sacrament 
cups of glass. They also manufactured 
medallions of glass used for testing and 
standardizing coins. The use of these was 
abolished, but the Venetians went on mak- 
ing glass test weights until the 13th century. 

When the early crusaders went out to 
wage their Holy Wars they were interested 
in the wonderful glass making of the East 
and brought back with them many choice 
articles. It is said that Venice first re- 
ceived its lessons and impetus in artistic 
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glass making from refugees and returning 
Crusaders of the fifth century. 

As the sand in this locality and the alka- 
line sea plants made the industry possible, 
it was taken up with enthusiasm. St. 
Marks Cathedral was built in 1159 and 
the Venetian glass makers rose to the oc- 
casion to produce Mosaics worthy of the 
structure. 

In 1204 the fall of Constantinople drove 
many of the Greek glass makers with their 
Byzantian secrets to Venice, and so they 
were able to supplement the wonderful 
work being done on St. Marks. The in- 
terior walls of this edifice are completely 
covered with glass Mosaics which portray 
the scenes of Biblical history in a powerful 
manner. It required 250 years to complete 
the work. The wonderful effects and the 
beauty of the work have been the marvel 
of travelers of the ages. 








How To Pack Cut Glass 


AMERICAN cut glass, especially the cut 

glass with silver trimmings, is win- 
ning an enviable place in the Peruvian 
market, and will not easily be dislodged 
even when normal commercial conditions 
are restored. On account of the practical 
certainty that the trade will have a large 
growth, it is quite important, Commercial 
Attaché William F. Montavon at Lima 
points out, that American exporters of this 
class of goods should give attention to the 
most approved methods of packing them, 
in order that they may not be at a disad- 
vantage in meeting competition from 
abroad. 

At such ports as Eten, Pacasmayo, Sala- 
verry, etc., ships are discharged in an open 
roadway and exposed to the surf, which is 
always running on this coast. Glass must 
be so packed as to withstand rough 
handling. 

The Belgian manufacturers have demon- 
strated that glass can be packed to meet 
this condition. The only way to do it is 
to carefully pack the product tightly in a 
light case, such as is successfully employed 
by manufacturers in the domestic trade. 
This case must be inclosed for export in 
an outside case of strong lumber, made 
large enough so that an ample cushion can 
be provided on all sides of the inside case 
that contains the glass. This cushion will 
receive the shock of blows and distribute 
the impact in such a manner that the glass 
will remain uninjured. 








Cut Glass Notes 








The Pottery Glass and Brass Salesmen’s 
Association has put off its annual outing 
this year. 

* * *& 

Announcement_has been made by the Jef- 
ferson Distilling & Denaturing Co. New 
Orleans, La., that it has evolved a new 
process for utilization of former waste in 
distilling alcohol from molasses: by which 
its plant now produces 20 tons of potash 
per day. Considering all the other sources 
from which it is rumored potash may be 
obtained, it is hoped that sometime the cut- 
glass manufacturers will be able to get a 


supply. 
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GENUINE OLD-TIME BLANKS 


Brilliantly Finished, Well Executed in 
a Large Variety of Shapes and Designs 
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FANCY GLASSWARE 


Write for Sample Assortment 


Geo. Borgteldt & Co.} 


NEW YORK CHICAGO SAN FRANCISCO BOSTON MONTREAL TORONTO 
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Products for the Jeweler in the Glass and China Markets. 








A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and 
China and Metal Wares Now Offered by the Leading Manufacturers and Importers. 
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(Continued from issue of August 1.) 
EAL crystal ware was never more popu- 
lar than at the present time. Imitation 
cut glass and such substitutes are so widely 
different that the market for the pure 
crystal product has rather been enhanced 
by the introduction of the cheaper ware. 
Illustration No. 54 displays a goblet of the 
very latest pattern. It is one that has not 





No. 54—aTTRACTIVE CRYSTAL GOBLET. 


yet been shown on the road, but is destined 
to be a favorite. The high grade of the 
work and the beauty of design speak for 
themselves. This goblet is only used to 


_ illustrate the complete line of stem ware 


which is made in this design. 

Crystal is used for many things besides 
tableware, and perhaps the most pleasing 
of the various other articles made of this 
material are engraved crystal photograph 
frames. Illustration No. 55 shows one of 
the most beautiful of these frames. The 
photograph is fastened securely by a pat- 
ented method which entirely conceals the 
back of the picture and makes a most com- 
plete and compact ornament. 

Another item of the purest crystal is 
shown in illustration No. 56. This might 
be termed heavy crystal ware, with decora- 
tions both light and heavy. The elegant 
tracery of the fine stone-wheel engraving 
gives it a real artistic tone, while the 
heavier diamond cutting adds the rich- 
ness, giving the light of the spectrum full 


play on the facets. This combination is 
one of the most pleasing. This class of 
goods not only finds a ready sale, but 
usually finds its way into the homes of the 
jewelers’ best customers. 








Pottery Products Show a Large In- 
crease in Value 





THE pottery industry showed a large 
gain in 1916 compared with 1915, the 


‘output of the potteries of the United States 


being valued at $48,217,242, an increase of 
$10,891,854, or nearly 30 per cent., accord- 
ing to a report soon to be issued by the 
United States Geological Survey, Depart- 
ment of the Interior. This value is the 
largest yet recorded, being $10,224,867 
greater than that of 1913, the preceding 
year of greatest value. 

In 1916 every variety of pottery as classi- 
fied by the Geological Survey increased in 
value compared with 1915, 

The value of white ware, including china, 
which comprises the general household 
wares and constitutes nearly 50 per cent. 
of all pottery products, was $21,669,762 in 




















No. 55—pDAINTY PHOTOGRAPH FRAME. 


1916, an increase of $4,015,364 over 1915. 

Though the large increase in the value 
of the higher grades of pottery was due, 
at least in part, to the increase in the 
selling price at the works, caused by the 
increased cost of raw materials and labor, 
yet the volume of business was probably 
the largest ever done by American potters, 
notwithstanding the adverse conditions of 
labor and transportation, which materially 
lessened the output and delivery of wares. 
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Pottery was made in 37 States in 1916, 
the value of the wares ranging from $19,- 
441,533 in Ohio to a few hundred dollars 
in Porto Rico. Ohio’s pottery products in 
1916 increased in value $3,511,754 over 
1915, and constituted 40 per cent. of the 
value of the output of the entire country. 
Ohio makes every kind of pottery classi- 
fied in the Survey’s report except china. 
New Jersey is the second largest pottery 
producing State. Its products are valued 
at $11,064,878, and constituted 23 per cent. 
in value of the entire country. This 
was an increase of $3,015,540 over 1915. 
New Jersey isthe principal producer 
of china, but is closely followed by New 
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No. 56—HEAVY CRYSTAL WARE VASE. 


York. West Virginia is the third in rank 
among the pottery-producing . States in 
1916, its marketed pottery wares in that 
year being valued at $5,780,853, an increase 
of $1,270,230 over 1915. Its principal prod- 
uct is whiteware, valued at $3,576,510. 

The value of imports of pottery was 
$5,600,585, a decrease of $1,027,501 from 
1915. The value of the exports -in 1916 
was approximately $1,076,572, an increase 
of $513,120, or more than 90 per cent., over 
1915. The imports consist almost entirely 
of high-grade ware, 95 per cent. of the 
value for 1916 being of that kind. 

The value of the pottery imported into 
the United States in 1916 added to that of 
the pottery produced makes a total of $53,- 
817,827. After deducting from this sum 
the value of the exports of domestic ware, 
$1,076,572, and of the re-exports of foreign 
ware, $81,223, the value of the apparent 
net consumption is $52,660,032, of which 
the domestic production was 92 per cent., 
by far the highest proportion yet reached. 
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105-7 East 16th Street 


\ 7 | A Sample Assortment of 10 


Bowls and 2 Vases 


From 7 to 10 inches 


(Enough to make a nice display) and as an inducement we will include 


12 Fancy Birds Free 


Artistic pottery vases and flower bowls are now more popular 
than cut glass. They come in running or mottled glaze of 
green, brown and ox-blood and in various quaint shapes. 


Larger assortments from $20.00 to $50.00. We also carry a 
large assortment of artificial flowers and flower holders. Send 
for sample assortment. 


Mogi, Momonoi & Company 


New York, N. Y. 























FINE GLASSWARE OF OUR 
OWN MANUFACTURE 
ONLY 


A VISIT TO OUR ESTABLISHMENT 
IS EDUCATIONAL. 


We make a thousand articles in Crystal 
Tableware: Plain, Engraved, Etched, and 
Cut. 


Reproductions of Old English Cut, and 
Venetian Colored Glass, and a representa- 
tion of Gold Decorations of the Honesdale 
Decorating Co. 


Inspection invited. 


C. DORFLINGER & SONS 


36 MURRAY STREET NEW YORK 











Rich 
and out 


of the 
ordinary 





585 Nappy Parma 





T. B. Clark & Co., Inc. 


Rich Cut Glass 
Honesdale, Pa. 





New York Salesroom—COX & LAFFERTY, 1140-1146 Broadway 









































—_— TIME ALARM CLOCKS 85 cts. 


Order your alarm clocks now while our stock is complete. 
Our Special Sen Time Alarm. American made, highly polished 


nick 

ment. Height 6% in., dial 4 in. Each clock thoroughly tested 
™ and examined before leaving factory. Write for our catalogue 
'™ ‘llustrating a large variety of bargains of all kinds, watches, dia- 
i= monds, clocks, silverware, cut glass, pyralin ivory, traveling sets, 
ete., now ready for mailing. 

JOSEPH HAGN & CO., = ~-_ -306 W. Madison St. 
icago, . 





el brass case, fitted with 30 hour loud continuous alarm move- ° 


Manipulation of Steel in Watch Work 


By JOHN J. BOWMAN 
Reduced Price, 50 Cents, Postpaid 
Jewelers’ Circular Publishing Co., 11 John Street, New York 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 








Scientific Silver Selling 





Written expressly for The Jewelers’ Circular 




















(Continued from issue of August 8.) 


66 i. of a sudden I noticed the clerk 

make some kind of a sign to another 
salesman who was standing disengaged at a 
little distance. A moment later this man ap- 
proached the struggling clerk and his cus- 
tomer, and with an apology to the lady, 
asked if he might have the pleasure of wait- 
ing on her, because someone wanted the 
other clerk at the phone immediately. 

“When the first clerk had gone, this man 
smiled at the customer pleasantly, and said 
she must have a very unusual foot, as none 
of the shoes shown her seemed to fit. 
Then he suggested that she step back to 
the alcove at the rear of the store, where 
the more unusual and exclusive shoes were 
kept. He escorted her back, and that was 
the last I saw of them for about ten 
minutes. I stood near the front door 
chatting with the proprietor, when I saw 
coming from the rear of the store the clerk 
with some money in his hand, and the lady 
customer all smiles, gaily carrying a pair 
of shoes under one arm. 

“What did they do to that woman?’ I 
asked the shoe man, and described what I 
had seen. 

“He laughed. ‘That is what we call our 
double shift,’ he said, ‘and it is a mere 
matter of psychology. The first clerk found 
that he was making no headway, and signed 
to the other man to relieve him. When 
the second man went to wait on the woman 
it brought a fresh personality into the 
transaction, and that alone was a good 
thing. But in order to make the change 
more complete, he asked her to go back to 
the little alcove at the rear of the store 
where the surroundings also were different.’ 

“By this time the customer had left. the 
Store, and the proprietor called the clerk 
who had sold her, ‘What did she finally 
buy?’ he asked. 

“The clerk grinned broadly as _ he 
answered, ‘She bought the same pair of 
shoes that Sam had showed her, and which 
she had told him weren’t fit for her cook 
to wear in the kitchen!’ ” 

After telling me this story, the jeweler 
showed me where he had applied the lesson 
to his silver business. He took me back 
to the rear of his store, where, in a se- 





cluded corner was a little cabinet about 
the size of an ordinary household china 
press. In it were some very pretty pieces 
of silver, mostly unusual things, such as 
tea caddies, little hand wrought bowls, old 
Dutch spoons, etc. 

“When I find I am liable to lose a sale 
at the front show cases,” he said, “I make 
some excuse to the customer, and call my 
young lady assistant. I explain that the 
young lady is an authority on unusual 
things in silverware, and that we have a 
little collection of pieces which we do not 
keep in public view, because the general 
public does not appreciate such exclusive 
pieces. 

“Then I suggest that the customer would 
doubtless be interested in them, and the 
young lady will be pleased to take her back 
to the display. 


“The implied compliment as to the cus- 
tomer’s good taste, and the change in per- 
sonality usually works, and we land many 
a sale that would otherwise be lost.” 

A further investigation of this jeweler’s 
silverware methods was interesting. I no- 
ticed that he carried practically all pieces, 
where practical, in silk lined cases, and 
asked him the reason. 


“There are two reasons,” he replied. 
“We keep the pieces cased up first, because 
they sell more readily when shown in that 
manner. And the other reason is, that it 
is more economical.” 

I couldn’t see where the economy came 
in, to put a pair of salt shakers which cost 
¢3 into a silk case which cost $1, and 
said so. 

“But it is economical just the same,” re- 
plied the jeweler. “Suppose we displayed 
those salt shakers without a case. They 
cost $3 and we would have marked them 
to sell at about $4.50. All right, you say, 
that is a nice clean $1.50 profit. But when 
you sell them what happens? The cus- 
tomer says they are for a wedding present, 
and they ought to be in some kind of a 
case, so they will look nice when they are 
delivered. 

“Tf you tell her that cases cost money 
and that it will be $1.50 extra, you are 
in trouble right off. ‘Who ever heard 


of any store charging extra for a case?’ 
she demands to know. ‘Why in the big 
cities, the jewelers give the most beautiful 
cases with every little purchase. They are 
glad to do it on account of the advertising 
it gives them.’ 

“Then you carefully explain that you will 
put the salt shakers in a nice pasteboard 
box with the store name stamped on it, and 
fix the package up pretty with tissue paper, 
baby ribbon, and gold seals. If you are a 
good talker she will finally consent to have 
the shakers sent out that way, but she still 
has a lingering idea that you run your store 
in a stingy sort of manner. And the paste- 
board box, and the cotton, and the baby 
ribbon, and the gold seals, have cut your 
profit down at least a quarter’s worth. 

“But if you carry the shakers as we do, 
in a case that costs a dollar, there is no 
argument. In the first place, they look so 
much better that the customer is usually 
willing to pay more. The shakers and case 
together cost $4, and you mark them to sell 
for $6. And you are under no further ex- 
pense. When you sell them you simply 
wrap up the package and send it out. In- 
stead of giving away the case you have 
sold it and made a profit on it.” 


I think I have described pretty well some ; 
of the methods which have made this 
jeweler’s silverware department the profit- 
able enterprise it is. As he said, he has 
no wonderful secrets of success, but gets a 
reasonable profit on everything that goes 
out of the store, and overlooks nothing 
that will legitimately help to put over a 
sale. 


As I stated, his is not the largest store 
in his town. He pays $150 a month rent. 
His stock of silver invoices about $5,000. 
And he told me that the profits on his sil- 
verware sales are enough to cover the store 
rent, his own salary, and the salaries of 
his young man clerk and the lady book- 
keeper. In other words, more than two- 
thirds of the total expense of running his 
store is earned by those two 12-foot wall 
cases, and the two counter cases in front 
of them. 

It was a profitable hour that I spent in 
that store. I was even glad that I had not 
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_ Each selected one chain for his personal use from 
the many wonderful designs in the Simmons line. 
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These six chains have been placed in individual 

















. boxes like the one on the opposite page. They will be 
called SIMMONS CELEBRITY CHAINS and in the 
cover of each box will be the man’s name: for example, 
ENRICO CARUSO SIMMONS CHAIN. 


The public from Maine to California know and admire 
these men. They will be eager to imitate their favorite 
in the one thing which all can imitate, his chosen watch 
chain. : ; 



















Their photograph, their name, or the chain thus in-| 
dividually boxed, and shown in your window or on your 
counter, will start a buying interest at once. No waiting 
for the holiday rush when SIMMONS CELEBRITY 


CHAINS are placed in your cases. 


The rest of the Simmons line 


Perhaps some of the customers attracted by the six 
Celebrity Chains will choose another design from the 
fine Simmons assortment. So you should have besides 
the six, your regular sélection of Simmons Chains. 


_-** Be sure you have the full set of Six Celebrity Chains a oe 
before your customers start a5King for them. ee ET an te ‘ eT 


R, F. Senunndand Co., = 1873 Ae a Mass. 


New York, 9 Maiden Lane 
Sales Offices: Chicago, 10S. Wabash Ave. 
Toronto, 95 King Street, E. 
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First Class Fixtures for Sale 


AT A SACRIFICE 


On account of going into 
new and larger quarters, for 
which all new fixtures aie 
being made, we offer our en- 
tire present fixtures for sale 
at bargain prices. 


Counter cases are on tables 
and are of Rosewood, the 
wall cases are mostly of 
Mahogany. 


We offer all kinds and sizes 
of cases; will sell in whole or 
in part. 


For particulars write to 


Bunde & Upmeyer Co. 
Milwaukee, Wis. 


Also have several safes and a regulator 
for sale 























Our Latest Creation 


Watch for Uncle Sam’s Boys 


Army — Aviation — Navy 
WRIST WATCHES 


Round, Square and Octagon Cases with Heavy Durable Straps 
0—3/0 and 6/0 Sizes 


To Fit 


WALTHAM 
ELGIN 


and 


SPRINGFIELD 
MOVEMENTS 
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Ask Your Jobber 

















These Gentlemen’s Wrist Watches Are Especially Adapted for cosnere 
pone omy ARMY, NAVY AND AVIATION CONVENIENCE LINE OF 
MEN’S WATCH 25 Year Gold Filled, 20 Year Gold Filled and Sterling Silver ey a 

CASES OF OF 
KIND 
ve” | ILLINOIS WATCH CASE CO. SETAND 
DESCRIPTION Factory at ELGIN, ILLINOIS 














15 Maiden Lane, New York, N. Y. 704 Market St., San Francisco, Cal. 904 Heyworth Bldg., Chicago, Ill. 
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Storekeeping Department. 














run across any of the traveling men. As 
I was getting ready to leave, two well 
dressed girls came in the store, and I heard 
one of them say: “We came in to look at 
a wedding present for Ruth Lampson. She 
says you have the monogram she wants 
to have engraved on all her silver.” 


[THE END.] 





Excuses for Bad Business 





THE greatest line of merchandise in the 

world wouldn’t get money this weather. 
We are doing a good business when you 

consider half the sales force is sore. 

Those Saturday parades would kill any 
store. 

Our manager is too unpopular to attract 
any trade. 

What we need is a fellow who can drink 
with the trade. 

This “burg” has too many stores. 

No sociability here; you don’t even know 
your next store neighbor. 

Did you ever see such rubes? Can’t sell 
linen stuff when they want celluloid. 

This town never was any good. You 
should see New York. 

Even the newspapers are against us. Put 
our ads on the amusement page. They 
would look better in the cartoon section. 

You’d think the firm would get wise, cut 
out those ads and raise the clerks’ salaries. 

All lookers and no buyers. Perhaps the 
window display frightens ‘em. 

Some fellows get ahead by drinking 
rum. That is a sure way to get a head. 

Here, of late, some of the boys have 
been coming early. 

The suspender department is holding up 
better than the hose section. 

Early to bed and early to rise brings very 
few orders from clubs. 

The hat department is ahead this season. 
This has been considered a pun since 1817. 

Our biggest bet so far has been Plain 
Black Ties. 

I believe the moving pictures are killing 
this game. 

Soon we will have to put in 10-cent 
items and include three acts of vaudeville. 

A customer mistook me for Charlie 
Chaplin. Perhaps I could get into pictures 
where I would be appreciated. 

Even a street car strike don’t bother us. 
We don’t do any more or less business. 

This business never was any good. I’m 
going to get into another line. 

I’m glad it’s lunch time; now I can act- 
ually get some time to think.—J. Harry 
Connor in the Haberdasher. 








Joseph Castelberg, proprietor of the 
Castelberg National Jewelry Co., has re- 
cently added another branch in Chester, Pa. 
This is the 12th store that Mr. Castelberg 
controls. The offices at present are located 
in the Montgomery building, Edgmont at 
Broad Sts., and as soon as the new build- 
ing, now being erected, is completed, it 
will add another to his beautifully equipped 
stores. The site of the store is in the heart 
of Chester. The building will be ready 
about Sept. 15. 
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Interesting the Parents Through the Kiddies 











Written expressly for The Jewelers’ Circular 








(HERE is no gem the jeweler sells that 
is more highly prized than the jewels 
of the household represented by the kiddies 
that gather around the parent’s knees. 
There is no jewel the parent is more vain 
over the possession of than the kiddie. 

Let the jeweler show an interest in the 
kiddies—and try to feel a real inward in- 
terest—and he will reach the parent’s heart 
and pocket. 

The jeweler, like other merchants, has 
realized that the child is father to the man, 
that the children of today are the men of 
tomorrow. Knowing he is in business for 
a life-time, he is building for the future— 
through the child. 

Today, more than ever, the child rules 
the home. Whether this is commendable or 
not is neither here nor there, the fact suf- 
fices. In the matter of wearing apparel the 
child decides. It is the same with what he 
or she wishes to eat, to have as toys, to 
possess, or to do—within limitations, of 
course. Every parent will agree with the 
writer that it is hard to deny the kiddies 
their hearts’ desires—even in things of 
questionable value to the child. 

Many jewelers have for some time tried 
to interest the parents in gifts for the 
child’s birthday. Many schemes have been 
carried out for the purpose of securing the 
proper data on a live list of names. We 
need not go into these at the present time. 
but wish to refer to a particular method 
the jeweler, in goodly numbers, has taken 
up that is calculated to sell the parent 
through the interest shown in the child. 

Not a few jewelers have made it a prac- 
tice of remembering every child at its birth 
by some little gift, or just a letter of con- 
gratulation to the parents directed to the 
child. 

One such makes the new-born a gift of 
a gold ring. This is sent out with a letter 
to the parents at the time the child is born. 
A message could be sent on a gilt-edged 
correspondence card as it should be brief 
and to the point. The following would 
serve: 

23 Pearl St., 
Dian:ond Town, 
, March 13, 1917. 

G. Old presents his compliments to the 
parents of the little new-born and desires 
them to accept on tts behalf the accompany- 
ing slight token of his best wishes for its 
future. 

A less formal message might be sent, 
something like the following 

I was very much pleased to hear of the 
arrival of a new jewel to your family and 
ask you to accept my best wishes for its 
future, and the accompanying token of my 
esteem. 

Yours truly, 
G. OLD, Jeweler. 


Another method of making this distribu- 
tion would be to have the mother bring 
the child to the store to be fitted. In this 


case it will be well to watch carefully the 
reports and if the child lives a card may 
be sent a few days after its birth, making 
known the fact that a ring is presented to 
each child born in the city, and it will be 
a pleasure to the jeweler to have _ the 
mother bring in the new-born to have a 
ring fitted to its finger. 

This method, while fulfilling all the func- 
tions of the former has the advantage of 
causing the parent to visit the store, where 
perhaps she has never been before. 

The baby rings should be shown in a 
department devoted exclusively to jewelry 
and other articles suited to the infant’s 
adornment and use. These should be 
prominently displayed so that the attrac- 
tiveness of the wares will assist in making 
sales through a created desire. 

A record card of the date of birth, 
whether boy or girl, name, etc., should be 
made, together with the parent’s name and 
address and circumstance in life. 

This record card could also be made to 
show other data, such as the mother’s pref- 
erence for certain articles—expressed or 
shown at the time the ring was selected, 
and while looking over the display of 
wares suited for the baby. This informa- 
tion can be made to produce sales by 
means of personal letters at a later date 
mentioning some one of these articles, at 
the six months birthday, perhaps, or, the 
father might be told of the mother’s ap- 
proval of the article and a sale effected in 
that way. We allow these little oppor- 
tunities for furthering our business to es- 
cape us too often. 

One reader of the JEWELERS’ CIRCULAR 
writes: “For the past two years it has 
been our custom to send out a gold ring 
to every baby born in Johnstown and 
vicinity. We now desire to follow up this 
list of the first and succeeding anniver- 
saries of the baby’s birth with a form let- 
ter to the parents suggesting appropriate 
gifts for the baby on its first and suc- 
ceeding anniversaries.” 


There is no reason why these lists 
should not be followed up. The impres- 
sion of the establishment upon the parents 
at the birth of the infant cannot help but 
have been good, and should be lasting. 

There is only one thing wrong with this 
list. Infant mortality is higher than that 
of older persons. The infant mailing list 
will require more changing than any other 
list. 

It would be fatal for the jeweler to ad- 
dress a mother or father about a child that 
had been taken away by death. It would 
not only embarrass the jeweler but cause 
the parent to feel anew an old pain, and 
perhaps, resent the jeweler’s well-inten- 
tioned reminder. 

If the list can be kept absolutely cor- 
rect to date there will be no trouble on 
this score. This can be done by watching 
the reports of the infant deaths, just as 
the reports of the infant births have to be 
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ABBOTT 


(SURE TIME) 
A $15.85 MOVEMENT AT $6.50 


" \ 
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Back View 
DESCRIPTION 


16 Size Abbott Hunting, 17 jewel adjusted three-quarter plate, two steel 
exposed winding wheels, double steel roller, wm ty regulator, double sunk 
glass enamel dial, ruby jewels in gold cups. Th 

to be appreciated. The regular price of this movement is $15.85 
Our Net Cash Cut Price, Each ........... cc cece cececeeecececccececs 


P. S.—Write for our new Illustrated Catalocue today; mailed on application only. 





is movement must be seen 


VERIBEST inv a 


17 Jewel movement. 





Dial View 


Back View 
This is not only the cheapest 12 size American made movement 


qualities. This is made for us by one the best known American 
movement manufacturers and every movement bears not only 
ours but the factory guarantee, has two steel exposed windin 
wheels, whip-lash regulators, bridge model, Lever escapement, 1 
genuine jewels, white enamel numerical dial. 

The above cut shows both dial and back views. 





$6.50 
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(THE HOUSE YOU CAN’T FORGET) 


Successors to Holsman & Alter 











165 Madison Street 


Between Fifth Ave. and La Salle St. 
Over Child’s New Restaurant 
Second Floor 


Chicago, Illinois 








on the market in price, but we also ye its time-keeping 
re) 


We want you to order a sample of these movements and if you 
don’t find them the biggest value at our price in the way of a 
watch movement you are at liberty to return same at our 


Net Cash EE $3.65 
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French 
Pearl Necklaces 
Pearl Earrings 


of all grades. 


Feather Fans 
Gauze Fans 
Lace Fans 


Send for selection, mentioning price. 


LEWY & COHEN | 


Importers and Manufacturers 
321 Fifth Avenue, New York 


Near 32nd Street 





























Hall Clocks 


We offer for early delivery an 
unusually large assortment 


of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 
CATALOG UPON REQUEST 


- - Awarded Grand Prize at Pan-Pac. Int. 
Ne. 204 Exposition, 1916 


The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. ]. Hall & Son, 150 Post St., San Francisco, Cal. 
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So 
watched to secure the original list. 

If the list is not kept up to date the diffi- 
culty might be surmounted by merely send- 
ing a booklet exploiting the infant's arti- 
cles for sale by the jeweler, without the 
letter referring to the birthday. It should 
be sent a few days before the child’s birth- 
day. The booklet might mention children’s 
birthdays in a general way. 

This method will not be as effective as 
‘f the list is kept right up-to-date, and a 
personal letter sent to the child, or the 
parent. In either case it will be of ad- 
vantage to know the Christian name of 
the child. We would suggest letters after 
the following style, to be adapted to local 
circumstances : 

Our birthday file shows that little May 
will be two years of age on March 10. 
Doubtless you will wish to give her a 
memento of the occasion. We enclose a 
little booklet containing a list of sugges- 
tions that may be of assistance to you in 
making a suitable selection. 

We are always ready to give our at- 
tention to the kiddies’ needs—they are our 
specialty. 

If it is thought best to address the child, 
a letter similar. to the following may be 
sent with the booklet: 

Dear Little May: 

We are writing you on your first birth- 
day anniversary to remind you that G. Old 
is your jeweler. Now, of course, you can- 
not read this, nor talk about tt, either, but 
if you could you would tell the older folk 
you would prefer something from G. Old’s 
for a birthday gift. 

The success of these birthday selling 
plans depends largely upon the manner in 
which the infant’s department, if we may 
call it that, is managed and laid out. There 
should be someone in charge that will be 
interested in assisting the mother to select 
the daintiest and most suitable article for 
the youngster. An indifferent salesperson 
in this department would kill the whole 
scheme. 

The departmentizing of a stock into the 
lines of use for certain purposes and by 
certain classes is not a new idea, but it is 
seldom followed in the jewelry store. In 
the department store we have a regular de- 
partment for the infant, for the child of 
maturer years and then for the boy, or 
girl, as the case might be. In some of the 
larger stores they have a regular “stork” 
department as well. 

It seems only reasonable that if a lot of 
lines suited for one condition, or one class, 
are segregated, that the person purchasing 
from that department will not only have 
a better choice of articles at a minimum 
of time spent in inspection, but that the 
suggestions will increase the patron’s re- 
spect for the stock and the prestige of the 
store will be raised in her mind. 

Go after the parents’ trade. They are 
the ones with the money. You can reach 
them through the kiddies. 














S. V. McFarren, a jeweler, formerly of 
Gold Hill, Ore. has located at Rogue 
River, where he will conduct a combina- 
tion barber shop and watch repairing and 
jewelry department. | 
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The Reason Behind Success 








Written expressly for The Jewelers’ Circular 

















ing service. 
is successful in securing business because 


| intel how much the success of any busi- 


ness is due to its methods of doing 


things, to its environment, to the equip- 
ment, or to the personality of the merchant, 
will perhaps never be determined. 


All of these have their influences on the 


business of the jeweler, no matter where 
he is situated, what his disposition, or 
what energy he puts behind his venture. 


We know that customers are won by oblig- 
We know that often a merchant 











prosperous. This new jewelry shop—no, 
the word “shop” does not fit, neither does 
the word “store,” rather should we say 
“salon.” 

Located on a quiet side street only a 
few feet from the main business artery 
and a stone’s throw from the center of the 
retail district, this unique establishment has 
been opened. From its windows can be 
seen the beautiful verdure of Grand Circus 
park. Here one may listen to the cooing 
of the pigeon, to the gentle fall of the water 
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he is located in the center of the business 
district, that often he meets with failure 
because he is outside of that center. We 
know that the magnetic personality of some 


men win us to them—that the pleasing man- 


ner and quiet personality of other men in- 
spires confidence in us and make us desire 
to deal with them is also true. 

But what part does the equipment of the 
store really play in the success of the aver- 
age jeweler? Does the handsome and the 
unique in cases and fittings bring a measure 
of success, or does it only mean a drain 
on the profits of the establishment? Who 
can answer? 

Let us turn to some of the jewelers who 
have wrested success from humble begin- 
nings, form adverse circumstances, from 
merciless competition. 

A new jewelry establishment was opened 
in Detroit last Fall. This is nothing out 
of the erdinary. New establishments are 
constantly being opeend in this new wonder 
of the world, Detroit, the dynamic—Detroit, 
the home of the automobile—Detroit, the 


in the fountains—a unique location for a 
unique establishment. 

As one enters one is struck with the 
tasteful richness of the decorations—with 
the absence of counters and cases, with 
the general air of stepping directly from 
the street into the reception room, drawing 
room or salon of some wealthy man’s home. 

Ralph Dewey, proprietor of this unique 
establishment, also owns two other estab- 
lishments equally unique; one at 581 Fifth 
Ave., New York, the other at 34 Avenue 
de l’Opera, Paris. 

Mr. Dewey very kindly gave information 
that we believe of value to every reader 
of THe JEWELERS’ CircuLar. He explained 
that the color scheme had been left in the 
hands of one of Detroit’s most noted 
decorators, employed by the highest class 
establishment there. Old ivory decora- 
tions with mulberry colored hangings, mul- 
berry colored tapestries, mulberry. colored 
carpets—harmonizing and contrasting’ with 
the gilt tables, the bronze and rosewood 
stands, the mahogany cabinets—one must 
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actually see the effect to realize how pleas- 
ing it is. 

Mr. Dewey believes in pleasing his cus- 
tomers—service is his watch-word. Many 
of the odd tables and cabinets, stands and 
settees are picked up in the world’s markets 
—sometimes at public and private auctions 
of rich and rare furniture—sometimes from 
a private sale of the effects of some family 
passing through financial difficulties. Mr. 
Dewey’s wide operations covering America 
and Europe afford him many an opportun- 
ity to add to his rare pieces. His salon 
had hardly been opened when one of his 
customers insisted that he sell her some of 
his furniture. How could he refuse? She 
was a customer who spent liberally of her 
means to gratify her tastes—Mr. Dewey 
had profited by her expenditures. The 
furniture became hers. 

How many jewelers have fixtures and 
furniture that their customers would fancy 
and desire to purchase for their homes? 

Mr. Dewey started his business career 
with one of Detroit’s oldest jewelers, who, 
like himself, catered chiefly to the cultured 
and wealthy classes. Beginning as package 
boy with this firm he graduated as a sales- 
man, going to Paris for Spaulding & Co., 
Chicago, nine years later. Having secured 
valuable knowledge of conditions on the 
continent and a first-class education in the 
desires and tastes of the wealthy American 
tourist, he opened a Paris branch for a 
Detroit firm, later taking it over for 
himself. 

Mr. Dewey laughingly said, when asked 
to tell about his success: “I started with 
$263—and an idea. The bankers say I am 
not a good customer of theirs—that | 
ought to borrow from them.” 

While the scribe was present several cus- 
tomers entered, and it was interesting to 
see how these were served. The establish- 
ment is divided into two rooms by a par- 
tition having a wide arch. The front room, 
the saloon, in which most of the custom- 
ers are served, is spacious, having no 
counter cases to occupy space on the floor. 
The rear room is fitted with silver cab- 
inets, which open directly towards the cus- 
tomer. The fronts of these, rich plate glass, 
being composed of sliding doors, the con- 
tents of each case are directly in view, and 
can be examined and handled by the cus- 
tomer should she desire to do so. 

The customer is ordinarily seated at a 
small table in the salon, and the articles 
desired brought to her. If the purchase 
is of a more intimate character, such as 
jewelry for her personal adornment, or as 
gifts to beloved friends, she is served in 
a small room hung with rich velour drap- 
eries, of which there are two in the Detroit 
establishment, where she may study and 
examine the articles set before her at her 
leisure and in perfect privacy. 

In discussing the class of customer he 
served Mr. Dewey said: “I have been so 
long in the business that I know pretty 
well all the well-to-do class, and they are 
my customers. The majority of them I 
became acquainted with in my Paris shop. 
There I not only sold jewelry and precious 
stones, but I acted as the information 
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bureau of many influential Americans liv- 
ing in Paris and on the continent. The one 
word ‘service’ means much to me. I am 
reaping my reward for services rendered to 
many Americans while away from their 
homes and among strangers. Had not the 
Paris business dropped off when war was 
declared it is probable the Detroit estab- 
lishment would not have been opened. 

“A customer told me this incident: ‘At a 
social function in one of our western 
States four persons met at bridge, two 
ladies, two gentlemen. One of the Jadies 
consulting a dainty watch attracted the 
attention of the others. She told where 
she had purchased it while in Paris. The 
other lady produced one just as dainty, and 
said she had purchased hers at the same 
establishment. One of the gentlemen 


A ACS 


A. ASHBY, WINDSOR, ONT., PAYS SPECIAL 


showed a pin also purchased from this 
Paris jeweler. His name is Ralph Dewey.’ 

“Yesterday afternoon there were four 
clients in the salon, all delighted with the 
fittings and arrangement of the stands and 
furniture. They represented a_ buying 
power of $25,000,000. This class constitute 
my customers, some of them going so far 
as to insist upon including me and my 
good wife as their personal friends. 

“My whole idea in opening this estab- 
lishment was to get away from the ordi- 
nary, to procure tasteful and artistic sur- 
roundings for my wares, which are of the 
highest class obtainable.” The success of 
Mr. Dewey’s venture in opening an estab- 
lishment of this kind is summed up in his 
own words: “My profits last year were 
equal to the gross business of the previous 
year, when I had merely an office in the 
David Whitney building.” 

Surely there is an idea here for the 
jeweler who can control the high-class trade 
of his locality. Customers with money to 
spend freely are often driven to the larger 
centers, such as Chicago, New York, Paris, 
because there is no local jeweler who can 
or who will handle the line of wares she 
desires, or who will make it possible for 
the woman of wealth to shop comfortably. 

Counter cases are a necessity for the 
average business, but they can be dispensed 
with in a purely exclusive business. Dis- 
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plays may be made in small cabinets and 
cases on tables of rich design. The beauty 
of the surroundings add greatly to the 
elegance and value of the merchandise for 
sale. 

* * * 

Location often plays a large part in the 
success of a merchant. Sometimes a cen- 
tral location proves less successful than one 
outside of the trading center. For years 
Mathauer & Tulian did business in the 
downtown district of Detroit. The high 
costs of rents, advertising, lighting and sal- 
aries eating up the profits as quickly as they 
could be made. 

Mr. Mathauer began to tire of the con- 
stant grind of business and getting no- 
where—“working for the landlord” as he 
expressed it. But he had an established 
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ATTENTION TO SHOW WINDOW DISPLAYS. 


business downtown, where he could go, 
where he could find a more profitable field? 
If he moved into a quieter district, into 
one of the outlying districts, he must 
sacrifice his downtown trade. This both- 
ered him for some time, when finally the 
thought struck him: “Why bother about 
the downtown trade? It is not giving me 
more than a living.” 

From that moment success was hovering 
in the air for this firm. A location was 
secured at 337 Kerchival Ave., a main 
artery leading into the business center of 
the city, situated between two very high- 
class residence sections. The shop was 
fitted up with rich mahogany finished fix- 
tures, floor and wall cases. A huge plate 
glass mirror in a heavy mahogany frame 
occupies the larger part of the wall on one 
side of the show room, giving the impres- 
sion of additional size, and adding much to 
the beauty and richness of the establish- 
ment. 

Asked how he regarded the move he had 
made Mr. Mathauer said: “I’m only sorry 
we did not make the move years ago.” 

This firm handles a good class of mer- 
chandise and operates an optical depart- 
ment, having a room nicely fitted up for 
this purpose. 

Asked how he secured patronage he said 
he did some advertising, using a locality 
newspaper, movie slides, circulars, postals 
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and other methods, but his best advertise- 
ment was his satisfied customers. 
sd ok *k 

“T had no idea my show windows were 
so valuable until after I had my new front 
installed,” said Abel Ashby, Windsor, Ont. 

“They have paid for their cost during 
the holiday trade alone. My old windows 
had a bad habit of freezing up just when 
they should have been on duty; now there 
is no trouble from frost at all. That one 
improvement is worth a great deal to any 
jeweler. . . 

“If | had known what a difference it 
would have made I would have had a new 
front years ago—and let something else 
wait.” 

The new metal construction windows and 
store front of Mr. Ashby’s store is shown 
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giving plenty of light to the rear of the 
store. - 

Mr. Ashby is satisfied with the trend of 
business, the holiday trade having been 
very satisfactory—due to some extent, as 
he states, to the handsome new front so 
recently installed. 





Trademark on Goods Is Like Signa- 
ture on Check 





BY affixing a trademark to his product, a 

manufacturer provides the consumer 
with a reminder and a method of identifica- 
tion, and for himself establishes collateral 
against loss, said Thomas E. Wilson presi- 
dent of Wilson & Co., Chicago packers, be- 
fore a general session of the convention at 
St. Louis. In speaking on “The Guaranty of 
the Trademark and Its Value to the Con- 
sumer,” Mr. Wilson pointed out that “prac- 
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in the accompanying photograph. They 
are ventilated so perfectly that it is impos- 
sible for the glass to steam and frost with 
the changes of the air. 

The doorway is a good depth for a 
jewelry store and is made so for the pur- 
pose of giving extra display space at the 
side, the background being in a “V” shape, 
the angle ‘being in the angle of the win- 
dows. This gives a front and side window 
and enables the displayman to make three 
distinct displays in the window, one at 
the front, one at the corner and another 
at the side. Handsome oak dividers are 
used to cut off one display from the other, 
corresponding in finish with the paneled 
background of the window. The dividers 
are not shown in the photograph, which 
was taken before they were installed. 

Formerly there were two heavy columns 
at the corners of the windows hiding a 
greater part of the display from those 
passing. These have been removed and 
an iron beam resting on pillars at the ex- 
treme ends of the front support the upper 
wall. 

The base of the window is finished in 
Tennessee marble, a handsome smoke 
sade, beautifully clouded and_ streaked. 
The top is finished with leaded prism glass, 


tically every manufacturer of trademarked 
goods is producing better goods and selling 
them at more reasonable prices”—because 
such a mark is the maker’s pledge that the 
goods are. guaranteed to the consumer both 
in value and quality. | 

“In our organization,” he said, “we look 
upon. our trademark as something more 
than a mere symbol of identification. For 
into the manufacturer’s trademark goes 
everything that makes up his business. His 
trademark is to him the. same as his signa- 
ture on a check. 

“A trademark properly established in the 
minds of the public is an insurance policy. 
It first of all guarantees to the purchaser 
full value and full quality, and it goes fur- 
ther and says that if the product doesn’t 
make good the producer will: It is the 
good faith and good will and good name 
of the concern. The value of the trade- 
mark is determined by the value the con- 
sumer places on the product. 

“Tf he is satisfied with his purchase that 
trademark forever afterward reminds him 
of a good investment and he repeats that 
investment. 

“Teach the consumer to look for the 
trademark, to insist upon receiving trade- 
marked goods. 
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“It will increase the value of advertising 
to the advertiser, and it will be another 
big step toward proving finally that ad- 
vertising lowers the ultimate cost to the 
consumer.” 





Greatest Prosperity in History of the 
Nation 





THE people of the. United States are fac- 

ing an era of the greatest prosperity in 
the history of the nation, William G. Mc- 
Adoo, Secretary of the Treasury, told the 
St. Louis Convention in the course of his 
talk upon the Liberty Loan. 

“Some people profess apprehension about 
the future of business,” he said. “Why, 
gentlemen, prosperity in the next 12 months 
will be greater than it ever has been in our 
history. You cannot prevent it if you try. 
The allied Governments and our own Gov- 
ernment have got to buy here 10 billion 
dollars’ worth of materials and supplies— 
products of your farms, your factories and 
your mines—within the next 12 months, 
if this war continues that long. The expen- 
diture of that vast sum of money will 
force prosperity upon us whether we want 
it or not. 

“The only thing that could stop prosper- 
ity would be the refusal of the people to 
support the reasonable measures of taxa- 
tion that are needed, and to buy the bonds 
of the Government. 

“Through these two sources your Gov- 
ernment will receive the money to pay for 
the required supplies. If the Government 
could not raise the money by taxation and 
by the sale of bonds to enable it to buy 
your products, then you would have no mar- 
ket, and hard times and disaster would re- 
sult. That is the only thing that can stop 
prosperity.” 





Business Bores 





OW HAT do you do when people come 
in here and bore you?” asked a 
friend of a merchant. 

“When they stay too long, the office boy, 
who is very bright and knows just when 
to interfere, tells me that a gentleman is 
in the counting room waiting to see me on 
important business.” 

“Ha, ha! That’s a capital way to get rid 
of the bores who don’t know.” 

Just then the boy opened the door and 
sang out: “Gent in the countin’ room 
waitin’ to see you on important business, 
sir.”"—Chicago Daily News. 





Two dozen little girls assembled recently 
at the jewelry store of James H. Wright, 
Corry, Pa., to assist in the distribution of 
“diplomas” to the friends and relatives of 
the graduating class of 1917. Each girl 
was given a_basket tied with a bow of 
purple containing literature featuring a 
well-known nationally advertised watch 
and calling special attention to the many 
articles in the store suitable for the boy 
and girl graduates. After the distribution, 
the girls reassembled at the store, where 
they were entertained until four autos 
called for them to take them on a pleasure 
trip. The jeweler gave to each girl a ster- 
ling silver teaspoon as a souvenir of the 
event. 
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A New Escapement for Clocks 











By A. T. Hare, in The London Horological Journal. 














(Continued from tissue of August 8.) 
HE screwed stems of the motor balls 
are so adjusted that when the rocker 
is horizontal, and the pendulum vertical 
and at rest, the little weights are resting 
indifferently on the balls and the plates. 
If this adjustment is carefully made and 
the pendulum allowed to swing while the 
rocker is held at rest (whether horizontal 
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or not, within narrow limtis) one little 
weight is lifted off the plate by the ball at 
the exact moment at which the other little 
weight is deposited by the other ball on to 
the other plate. 

A convenient alternative shape for the 
little weights is that of a three-legged 
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stool with very short legs and having a 
hole through the centre of the seat counter- 
sunk on its under surface. See Fig. 6a. 

The parts so far described are shown in 
Fig. 6 b, and Fig. 13 is a view in projec- 
tion of the mechanism in position. 

The action of the escapement is as fol- 
lows: 


First imagine the pendulum pulled over 
to the left and held so. The left hand 
pendulum-arm will have risen with its ball 
and will have lifted the left hand little 
weight off the rocker, while the right hand 
ball will have moved downwards leaving its 
little weight upon the right hand rocker- 
plate. This will have upset the balance of 
the rocker, which will have turned clock- 
hand-wise. This movement will have car- 
ried the arm R round in the same direc- 
tion so as to bring its turned up extremity 
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out of engagement with one of the steel 
plates on the wind-fly (Figs. 5a and 6b) 
which it has been locking, allowing the 
turned up end of R to pass through the 
notch. This will free the clock train and 
the arbor will turn until the other arm of 
the wind-fly, having the notch nearer the 
centre, brings up against FR, and stops the 
train. This movement of the arbor will 
also move the eccentric so that the little 
anti-friction roller w (Figs. 4 and 5), which 


has been resting on the part of the eccen- 
tric nearest the axis will be brought to rest 
on the part diametrically opposite, which is 
farthest from the axis. The effect of this 
is to turn the bell-crank through a small 
angle counter-clock-handwise, and the up- 
per setscrew (S, Figs. 4 and 6b) will push 
the left-hand end of the rocker down and 
lift the right-hand end up. Now the right- 
hand end is the one which carries a little 
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weight. This little weight will, therefore, 
be raised through a small vertical distance. 

Meanwhile, the pendulum is continuing 
its swing to the right, and in course of 
time the right-hand ball will lift the little 
weight ‘off the rocker, and deposit the left 
hand one on the left hand rocker plate. 
This will again overbalance the rocker 
which will turn counter-clock-handwise 
and release the escapement. The anti-fric- 
tion roller will then pass from the part of 
the eccentric farthest from the axis to the 
part nearest to it, and the lower screw 
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(S*, Figs. 4 and 6b) on the bell-crank will 
raise the left hand little weight. Thus the 
pendulum arms at each oscillation lift a 
little weight off one of the rocker-plates 
and deposit one on the other. But they 
always deposit the little weight on the 
plate at a slightly lower level than that at 
which they take it up, so that a small 
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amount of “work” is done on the pendulum, 
enough to keep it swinging. 

This last is, of course, true of all gravity 
escapements, but two things are to be ob- 
served. First, as the pendulum and rocker 
are turning about the same instantaneous 
.axis, there is no horizontal shifting about 
of the little weights either on the balls or 
on the plates, and consequently the transfer 
from one to the other is effected without 
friction, and, secondly, at the moment at 
which the transfer is made the pendulum is 
nearly vertical and its angular velocity is 
great; hence the transfer is effected before 
the rocker, which is loaded with the leaden 
weights (LL’, Fig. 2) and which at that 
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Fig. 12. 


moment is completely at rest against one 
of the setscrews in the bell-crank, has had 
time to get under way. Hence the little 
weights are only resting on both pendulum 
arm and rocker plate at once for a strictly 
infinitesimal time, and the unlocking of the 
escapement is effected by the latter at a time 
when the pendulum is entirely free from all 
connection with it and the friction of un- 
locking cannot reach the pendulum at all. 

I have described the pendulum as hung 
by a spring in the usual way. But I am 
very doubtful whether this is the best way. 
At all events, in the experimental clock 
which I have made to try this escapement, 
I have discarded the spring. The pendulum 
in this clock is shaped at the top like Figs. 
7 and 8. 

In these Figures A is a cast iron bracket 
firmly bolted to the wall, and having 
screwed to it a thin piece of tungsten steel. 
This is the steel known as “self-hardening” 
and it is capable of receiving a hard and 
durable edge. Ordinary steel if finished by 
grinding loses its hardness at the edge, but 
this steel does not. The strip of steel is 
finished with an edge formed by two planes 
making a dihedral angle of about 160 de- 
grees. 

The pendulum rod (of “invar”) passes at 
its upper end through a plate of brass B* 
and a smaller plate C being suspended by a 
pin p. The plate C rests on three levelling 
screws to insure the horizontality of the 
plates B and B', which are connected by 
short lengths of “invar.” To the under 
surface of B is fastened a flat plate of 
tungsten steel D polished on its under sur- 
face, which rests on the edge of the strip 
fastened to the bracket or cock A. It might 
be thought that this suspension was inse- 
cure, but a little consideration will show 
that it it is not so. The tension on the 
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pendulum rod has no component at right 
angles to its length, so that the pressure 
on the polished face of the steel plate is 
always normal to it, and there is no ten- 
dency to slip. If the edge were on the 
pendulum and the flat plate were on the 
cock this would not be so, and anything 
which shook the wall might displace the 
pendulum. The pendulum arms are not 
shown in the figure, but are attached to the 
plate B’. 

I can scarcely expect approval for aban- 
doning the time honoured suspension spring 
but the suspension on an edge has some 
manifest advantages. 

(1) It is very easy to secure that the pen- 
dulum, rocker and bell-crank shall all turn 
about the same axis—viz., the edge. In 
fact (see Fig. 8) the steel strip has a notch 
ground out of it between o and #, and the 
pendulum swings on the part gq r, the front 
and back of the rocker ride on the two parts 
pq, rs respectively, and the bell-crank on 
no. The rocker and bell-crank ride on little 
saddles of hard steel (s, Fig. 10), and are 
prevented from lateral shifting by side 
pieces tt’, Fig. 11, which overhang the ends 
of the part of the edge appropriated to 
them. 

(2) Another advantage is that the varia- 
bility in the stiffness of a spring with tem- 
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perature, which is considerable, is entirely 
got rid of. In ordinary compensated pendu- 
lums, no doubt, the compensation, being 
slightly overdone, balances this, but here it 
is absent altogether. 

It may be objected that friction is pres- 
ent here whereas there is none in the spring 
suspension, but it is at all events rolling 
and not rubbing friction, and anyone who 
has used a chemical balance (where the sus- 
pension is similar to that above described) 
knows that it may be practically disre- 
garded. To conclude, it is plain that in the 
escapement above described no train fric- 
tion nor escapement friction reaches the 
pendulum at all either directly or indirectly, 
and that the impulse given it by which it is 
kept swinging is quite constant at every 
beat. 


Since the clock was finished it has oc- 
curred to me that some simplification is 
possible. It might be objected that an arbor 
turning once in every two beats of the pen- 
dulum involves a long train, and consider- 
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able driving power. This is true, and an- 
other construction (which, however, I 
have not tried) might overcome this. 

In Fig. 12 the bell-crank is entirely dis- 
pensed with, and the arms (now two instead 
of one) carrying anti-friction rollers, are 
attached to the rocker itself, in such a way 
that they can be adjusted and fastened so 
as to make any desired angle with each 
other. 

The eccentric (Fig, 5a) is now replaced 
by a disc having a broad edge worked into 
a series of hills and valleys, see A, Fig. 12. 
There must be an even number of hills and 
the same number of valleys. 

The wind-fly has now no notches, and 
has no function except to moderate the 
shock of impact by air-resistance. A notch 
is made instead in the turned-up end of 
the arm RR, and there is a sort of star 
wheel BB the turned up ends of whose 
spokes engage with the edges of this 
notch alternately, and escape through it. 
The star wheel has as many spokes as there 
are hills and valleys, on the cam, and the 
spokes are alternately long and short. Flat- 
tened steel pins in a brass disc might re- 
place the star wheel. 

The essence of the escapement is that a 
part of each movement of the rocker must 
be forced and a part free. In the construc- 
tion first above described the forced move- 
ment is effected by the movement of the 
bell-crank and the free movement takes 
place under the steel stud S, Fig. 6b, is mov- 
ing under the influence of the little weight 
from the point of one of the set screws in 
the bell-crank to the other. So in the con- 
struction now being described, the arms 
PP", Fig. 12, being set to embrace the cam- 
wheel very loosely, the free movement 
would take place while one of the rollers 
(say P*) was approaching a valley on the 
cam-wheel and the forced movement would 
take place when, the escapement being re- 
leased, the cam turns and FP” is rolled to 
the top of a hill. 

I have drawn eight spokes to the star 
wheel. If that number is selected, no arbor 
in the train need turn more than once in 
eight beats of the pendulum, and one spin- 
dle in the train might be saved. There 
would have to be a weight (W, Fig. 12) on 
a screw projecting downwards to balance 
the weight of the two arms PP’, and ensure 
the exact balance of the rocker on its 
pivots or saddle. 

The reason why no cam wheel, but only 
an excentric is admissible in the construc- 
tion first described, is that in order to make 
the bell crank lift the end of the rocker 
carrying the little weight, the bell crank 
must be sufficiently overbalanced by the 
weight m (Fig. 4) and the train would not 
have power to bring it back again, lifting 
both m and the other little weight, were it 
not for the counterbalance C (Fig. 5a). 
And such a counterbalance could of course 
not be applied to a spindle turning less often 
than once in two beats of the pendulum. 


[THE END.] 








F, B. Nourse, a jeweler at Cortland, N. 
Y., has offered to give a clock to the club 
of the Home Economics department of the 
Cortland County Farm Bureau as a prize 
for the best general exhibit of all kinds 
of products prepared by the club. 
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UNITED STATES PATENTS. 


issue of July 31, 1917. 


1,234,829. ALARM-CLOCK., 
Poncha Springs, Colo. 
Serial 91,177. 

In an alarm clock, an alarm mechanism includ- 
ing a movable hammer arm, a leaf spring se- 
cured at one end to the frame of the clock, a 
laterally disposed finger projecting from the op- 
posite extremity of said spring normally engag- 
ing the hammer arm to prevent movement of the 
latter, means co-operating with said spring to auto- 
matically move said finger out of engagement with 
said arm at a predetermined interval for which 


JoserpH S.  TRANE. 
Filed April 14, 1916. 





time the alarm is set, a lug, projecting from the 
free extremity of said spring in a direction op- 
posite that of the said finger, means for nullifying 
the action of the alarm mechanism for a pre- 
determined period once in seven days, including 

a gear wheel having a prescribed number of teeth, 
said wheel being under control of the time 
mechanism, and one of the teeth of said wheel 
being longer than the remaining teeth to engage 
said lug, thereby holding said spring under tension 
and keeping the said finger in an obstructing posi- 
tion relative to said arm to prevent sounding of 
the alarm. 


1,234,847. ALARM JEWEL-CASE. MATHEW 
WorrTas, Chicago. Filed Nov. 8, 1915. Serial 
60,307. 


In a jewel case,.an electric circuit closer, in- 
cluding a contact-member resiliently seated there- 
in, the closure of said jewel case having a socket, 
a stop-plate adapted to be seated loosely in said 
socket, with said top-plate, being positioned to 
aline with said contact-member when said closure 


#5) 





is lowered into closed position, whereby the con- 
tact-member will be forced out of electrical con- 
nection and no alarm be given, said closure- 
socket, with the contained’ stop-plate, being 
adapted, when the closure is lifted, to be taken 
out of alinement with said contact-member, and 
said stop-plate by gravity be displaced from said 


THE 
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socket, whereby said contact-member will be re- 
leased and brought into electrical connection and 
an alarm accordingly be given, said alarm being 
maintained irrespective of the closure being re- 
turned to its lowered position or being in raised 
position, as long as the stop-plate remains dis- 
placed. 


1,235,206. DISH-HOLDER. Wiuttiam F. KIL- 
KENNY, Providence, R. I., assignor to Strath- 
more Co., Providence, R. I. Filed Jan. 29, 


1917. Serial 145,C42. 
A holder for a paper liner comprising a frame 
having a manipulating handle on its side, a 


1& 














spring-pressed clip having one of its jaws fixed 
to said handle and set back from the edge of the 
{frame so as not to interfere with the ready posi- 
tioning and removal of the liner, and a paper liner 
in said frame having a flexible edge adapted to be 
bent outward beyond its normal contour to be 
releasably engaged by said clip. 


1,235,260. TIME-RECORDING WATCH. WIrtL- 
1AM F. TusBesinc, Milwaukee, Wis. Filed 
July 5, 1912. Serial 707,700. 

A record for recording means having suitable 
guide lines thereon and provided with a coating 





of wax capable of containing a record line hav- 
ing relation to the guide lines and capable of 
having such record line eradicated by the applica- 
tion of heat. 


1,235,310. HAT-PIN GUARD. Henry 
BERG, New York. Filed Nov. 6, 1916. 
129,745. 

The combination with a hat having an aperture 
in its crown, of a hat-pin extending through said 
aperture, co-operating fastening means upon said 
hat and the inner end of said pin, said means 
including head and socket elements, the fastener 
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element upon said hat being disposed substantial- 
ly diametrically opposite to the aperture there- 
in, an eyelet reinforcing the aperture in said hat, 
and a gripping member shiftably disposed upon 
said pin outside of the hat and adapted to co- 
operate with said eyelet. 


1,235,478. MICROMETER-CALIPERS.  Fernan- 
po Oscar Jagues, Sr., Cranston, R. I. Filed 
March 27, 1916. Serial -87,092. 

A micrometer caliper comprising a frame, a 
spindle through the frame and having a longitu- 
dinal groove, a pin gear on the spindle and hav- 








ing a tongue in the spindle groove, means for 
holding the pin gear against longitudinal move- 
inent in the frame, a measuring indicating me- 
chanism in the form of a counting mechanism 
on the frame, a pin gear operatively connected 
with the measuring indicating mechanism and an 
endless thin metal band operatively connected with 
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the pin gear on the spindle and with the pin 
gear on the measuring indicating mechanism. 


1,235,488. COMBINED MATCH BOX AND IG- 
NITER. Victor A. KrrKxesy, Shakopee, 
Minn. Filed June 28, 1916. Serial 106,467. 

A match box constructed from a single blank of 
material bent to provide oppositely disposed sides, 
extension flaps formed on the longitudinal edges 
of one of said sides, an end flap formed on the 
other of said sides and adapted to be folded over 
and upon the said extension flaps and upon the 





side with which the end flap is formed, and a 
closure flap formed on the first mentioned side 
and of a greater length than the end flap, per- 
mitting the same to be folded over the projecting 
portions of the contents of the box and upon the 
first mentioned end flap, a strip of sand paper 
secured to the upper confronting faces of one 
of the sides, a second strip of sand paper se- 
cured to one of the faces of the end flap and 
disposed in opposition to the former mentioned 
strip when the blank is in assembled form and 
destructible means for holding the end flap in 
closed position. 


DESIGNS ' 


ALTAR-CLOCK., 
Filed June 


KONSTANTYN BABECKI, 
5, 1917. Serial 


51,090. 
Winfield, N. Y. 





173,053. Term of patent 7 years. 


51,094. EMBLEM. Cuartres F. Etmore, Chicago. 
Filed June 11, 1917. Serial 174,150. Term 





of patent 3% years. 


51,095. RING. 
N. Y. Filed May 17, 1917. 


BENJAMIN GLASMAN, Brooklyn, 
Serial 169,349. 





Term of patent 7 years. 


51,096. EMBLEM. Tuomas Hovyte, Providence, 
I., assignor to Jewelers Auto Emblem 
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NO WEAK SOLDER JOINTS 


These settings are beautifully made and are backed up with our forty years’ 
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You're doing it f 

Every article 
“z* POLISHING DUST COLLECTOR Yellow, red, green and white 
injury done to your system except in case you should fall sick or have a heavy 

WRITE FOR CATALOGUE | 


91 Page St., Providence, R. I. o 
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Ing | Results o> 
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now —But you 
you polish 
contributes | L 99 
towards the ® & * 
You might just as well have the outfit, because you are only losing the gold 
mow as it is. And then your health—just think what that means—are you im- 
_ in your system the seeds of some disease—are you wilfully disregarding 
e great danger that lurks in the metallic dust of articles resulting from polish- 
ing operations? Whether you do the polishing yourself, or not, means nothing; 
the dust floats around through the air. You breathe it, everybody in your place 
cold, then you will begin to notice it. A little prevention now—a clean shop—a ; 
neat shop—and then more income from the use of the outfit, that’s what you get Platinum, Gold and Silver Solders 
LEIMAN BROS., 62 John St., NEW YORK 


= SS Polish- % Our Modern Methods ¢, 
Experience 
Dust! Y 
don’t HAVE to 
payment for 
breathes it. You’re strong, now, no doubt, and healthy. You won’t notice the 
when you buy this Dust Collector. 
MACHINERY FOR COMPLETE SHOPS SUPPLIED 


L. LEBER &#SON, 149 N.J.R.R. Ave., Newark, N. J. 
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Mfg. Co., Providence, R. I. Filed May 31, 
1917. Serial 172,110. Term of patent 3% 
years. 
51,099. EMBLEM OR SIMILAR ARTICLE, 
Pyron A. Pierce, Providence, R. I. Filed 
We 
Wisse 
NEG 
NRF 7 
Ni 
May 24. 1917. Serial 170,758. Term of 
patent 3% years. 
51,104. TOOTH PICK-HOLDER. Epwarp Jf. 




















Filed May 5, 1917. Serial 


patent 7 years. 


STALDER, Chicago. 
166,759. Term of 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said <Act.] 


Trade-Marks Published July 31, 1917. 


Ser. 99,834. (CLASS 2. RECEPTACLES.) 
GeorcE Borcretpt & Co., New York. Filed 
Dec. 11, 1916. 


Consisting of the word ‘“‘Monad” below a star 
surrounding a circle and within said circle a fig- 
ure havine two areas distinguished from each 
other, for example, by having the one area shown 





in black and the other area in a grayish tint, as 
shown in the drawing and in the specimens filed. 

Particular description of goods.—Hollow Metal- 
ware of Brass, Copper, Bronze, Pewter, Alumi- 
num, or other Non-Precious Metals—Namely, 
Trays, Vases, Jars, Rose-Jars, Jardinieres, Finger- 
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Bowls, Flower-Holders, Bonbon-Dishes, and In- 
cense-Receptacles. 

Claims use since Dec. 1, 1916. 

Ser. 103,816. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) EtGin NATIONAL WatTcH 
Co., Chicago. Filed May 15, 1917. Under 
10-year provisc. 

TIONAL 
* "Vg 
Ss S 
~~ 


ry. S 
Particular description of goods.—Watches and 
Watch Movements. 
Claims use since February, 1874. 





BRITISH PATENTS. 





(APRIDGMENT OF SPECIFICATIONS FROM The Iilus- 
trated Official Journal.) 


Issue of July 18, 1917. 


106,395. WRIST WATCHES. A. A. BAcHMANN, 
15 Crooked Lane, Calcutta, India. Sept. 12, 
1916. 12924, 

A wrist watch and its protecting-cap are se- 


cured together and to the wrist by a metal band 











having two hooks at each end. The end hooks g 
engage slots in the cap c and the second hooks g? 
snap into engagement with loops b on the watch. 
The protecting-cap has a transparent central part 
and is preferably made of celluloid, which may 
be reinforced by a metal ring. 








Asks Public to Help Curtail Deliveries 


(Continued from page 99.) 








had come in. Four hundred and ninety- 
nine replied that they would gladly do so. 
One said no—but didn’t have the courage 
to sign her name. 

These things the Commercial Economy 
Board is trying to do. The leaven is 
working rapidly. The slogan, “Carry Your 
Own,’ is being spread across the country. 

And the best part of it is, it is being 
done by the people themselves. You are 
not going to wait to be ordered by gov- 


ernment authority to do the patriotic 
thing: No, sir. No, madam. No, Mr. 
Merchant, No; everybody. 








Consular Notes. 


A ceramic engineer in France, according 
to a recent issue of the Consular and Trade 
Report wishes to receive catalogues, price 
lists, etc., from American manufacturers 
and exporters of machinery for potteries 
and other equipment relative to pottery 
plants. References. Address the Bureau 
of Foreign & Domestic Commerce, Wash- 
ington, D. C., for further information and 
refer to file No. 25,198. 

According to a recent issue of the Con- 
sular and Trade Report, a wholesale com- 
mission merchant in Spain wishes to rep- 
resent American manufacturers and ex- 
porters of silver articles, such as vases, 
fruit dishes, centerpiece dishes, table flat- 
ware, etc. Correspondence should be in 
Spanish or French. References are re- 
quired. In communicating with the Bureau 
of Foreign and Domestic Commerce, 
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Washington, D. C., reference should be 
made to file No. 25,107. 








How the War Has Helped the Jewelry 
Trade 


(Continued from page 73.) 














1916, 1917, it is very satisfactory. Were it 
not for the fact that each few days we re- 
ceive news that some of our boys are killed, 
business would have nothing but rosy 
cheeks. Profits in my case are rather ahead 
of the years previous to war. Last year’s 
holiday business was the best ever, so was 
the entire year’s business (1916). 1917 so 
far is practically the same with profits a 
trifle better, owing to less business with 
soldiers and corporations, and the volume 
of business being made up by regular cus- 
tom business.” 


W. E. Crawford, Brandon, Man. 


“The war has made very little differ- 
ence to my business when you consider all 
the young men who have gone to the war 
and who are good jewelry customers. It 
shows that the home people have been buy- 
ing more than before if anything. In my 
district the crops have been bad for two 
years, and if it had not been for the war 
with the high prices for wheat the farmer 
had, business would have been very bad.” 








Connecticut Notes. 





James Toohey, night watchman at the 
factory of the J. B. Williams Co., died 
early one morning recently as a result of a 
cerebral hemorrhage. 

Fritz L. Roessler, who formerly con- 
ducted an optical store in New Haven, died 
at his home, 507 Whalley Ave., after an 
illness of several weeks. Deceased is sur- 
vived by his widow and two daughters. 

J. George Homan, for many years em- 
ployed by the Parker & Whipple Clock 
Co., Meriden, died at the Hartford Hos- 
pital several days ago. Funeral and burial 
took place in Meriden. 

On Saturday afternoon, Sept. 1, the em- 
ployes of the E. Ingraham Clock Co., Bris- 
tol, enjoyed an outing and turkey supper 
at Lake Compounce. Following the sup- 
per, dancing was indulged in and the day 
was concluded with a minstrel show. 

While attempting to shift the belt on a 
polishing machine at one of the branch 
factories of Landers, Frary & Clark, Frank 
Bonds, of Knowles Ave., Southington, 
received a slight injury on his left knee 
and several lacerations on his right hand. 

The C. F. Monroe Co.’s plant, located on 
W. Main St., Meriden, was sold several 
days ago to the Webster & Briggman Co., 
manufacturers of cut glass, of Naugatuck. 
It is expected that about 50 workers will 
be employed, after the plant has been re- 
modelled and the necessary repairs made. 

The annual outing of the Foremen’s As- 
sociation of the Bradley & Hubbard Mfg. 
Co., Meriden, was held Saturday, Aug. 11, 
at Walnut Beach. The trip from the fac- 
tory was made to New Haven by train, at 
which place they boarded a boat and were 
taken to their destination. John T. Rule 
was chairman of the outing committee. 
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Alterations completed, we now occupy the premises 
at 92 John Street, corner Gold Street. We would be 


pleased to see our acquaintances in our new location. 
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